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WIN WITH 






— activity in building, remodel- 
ing and modernizing makes it vitally impor- 
tant that the lumber dealer be always ready 
with lumber and lumber products that fully 
meet the exacting demands of today. When 
you buy from Winton you can be SURE of 
surpassing quality, ample quantity and de- 
pendable variety. The mills supplying Win- 





equipment that makes possible highest 
achievement in quality production. We offer 
the best in Idaho White Pine, Ponderosa 
Pine, Sugar Pine, Western White Spruce 
Douglas Fir, Western Hemlock, Red Cedar 
Siding and Shingles. Why not play safe 
by letting Winton book your orders now? 
Don't miss ANY of this profitable new busi- 


June 28, 194: 






WHITE PINE MILLS: 
Winton Lumber Co. 
Gibbs Idaho. 


SPRUCE MILLS: 
The Pas Lumber Co., Ltd. 


The Pas, Manitoba, 
and Reserve, Sask. 


PONDEROSA PINE MILLS: 


Somers Lumber Co., 


Write us about your softwood prob- Somers, Montana. 


ness. 
lems. 


ton Lumber are modern, up to date, with 


machines of advanced type, with 


finest 


WINTON LUMBER SALES CO. 


Craig Mountain Lumber Co. 
Winchester, Idaho. 





FOSHAY TOWER, MINNEAPOLIS 











) Malta Prevents a 
“a TOPCO ”” Lifetime MISTAKE 


A home cannot be one bit better than its 
window frames. If you install a ‘‘mistake,” 
er 
the owner’s stuck for life. That’s wny it 
pays to be careful and choose Malta 
“Topeo” or “Supreme” Frames. 
Their exclusive, patented features—backed 
by 41 years of SPECIALIZING in only top- 
quality frames—assure the safest window 
investment. 
1—**Topco”’ Overhead Housed Pulley. 
2—Three-width Jamb—for different thick- 
ness walls. 
3—Wing-Flex Weatherstripping—can sav¢ 
up to $75 per room, in 20 years, on hex! 
bills. 
4—Three-point Jamb Clamp—prevenfts 
leakage, reinforces frame. 
5—Mull Center Clamp—makes 
frames stronger. 
Let our Catalog No. A-2 give you the 
whole, convincing story. Your file canne! 
—————— “ a es 
be complete without it. It’s helping man) 


The Mark of 
Top Quality 


Frames— 
Since 190! 
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We want you to see how rapidly Par-Tox penetrates and 
gives your millwork permanent protection against Rot 
and Termites. A free bottle of tinted Par-Tox is yours for 
the asking. Drill a hole in a piece of sap pine and make 
your own test. 


multiple 


Its deep, thorough penetration will amaze you—give you 
visual evidence of why Par-Tox is the double protection 
used by so many mills. No pressure-application is needed 
>a quick dip does it. 


PARTON 


to avoid “lifetime mistakes.” 


The MALTA MFG. Co. 
MALTA e OHIO 





ALSO FREE TO DEALERS: List of mills 
using Par-Tox. 


ALSO FREE TO MILLS: Liberal samples 
and easy method of application. 


IRA PARKER & SONS C0. 











REG. US.PAT. OFF. 





75 years of service 
to the sash and door 
jadustry. 





OSHKOSH, WISCONSIN 
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Above—View of Kin- 
zua timberland, taken 
from fire lookout 
tower. 


At right—Kinzua fire 
lookout tower, high 
on the mountain, near 
center of Kinzua tim- 
berland. 
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Kinzua Pine for Today and Tomorrow 


Back of this Kinzua business is the idea of 
PERMANENCY. The keynote is QUALITY. The 
plan is to provide good lumber in dependable 
supply for the present and the future; to con- 
stantly improve methods of manufacture; to 
bring products nearer to perfection; to make 
Kinzua service ever more valuable to you, the 
buyer. 


Kinzua has a wealth of timber. Choice pine tim- 
ber in the Blue Mountains—in the great soft 
timber belt of Oregon. It was acquired ‘way 
back when there could be a choice of the entire 
region. Chosen for quality rather than accessi- 
bility. Later new areas were acquired. With 
Kinzua careful management, with selective log- 
ging, there is assured a bountiful supply through 
future years. 


This plan of permanency guides ALL Kinzua 
operations. Through the years Kinzua has 
moved forward. Keeping pace with progress. 
Improving its organization. Installing new ma- 
chines. Improving methods of manufacture. 
Making better products. 


Kinzua lumber is kiln-dried in Moore Cross-Cir- 
culation kilns. Stored and loaded under cover. 
Sold under the Kinzua trademark of ‘Quality 
Guaranteed”. It will pay you, Mr. Dealer, to 
handle these Kinzua products: 


“Architect-Designed” Frames, Satin-Finish In- 
terior Trim, Bevel Siding, Knotty Pine Paneling, 
Mouldings, Casing, Base, Lath, Selects, Common, 
Log Cabin Siding. 
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HIS FIRST “CATERPILLAR” DIESEL 
SOLD HIM HIS SECOND... 





For nearly three years, the “‘Caterpillar’” Diesel Engine 
shown at the top made money for its owner, W. J. Cottle, 
Wilmington, N. C. . . . Made money (1) because its fuel 
cost was only 68c a day (a saving of two-thirds over his 
former power cost); (2) because it enabled him to put 
through an average of 7000 feet a day; and (3) because 
“it never lost a minute of working time.” 


With a record like that for economy, production and 
dependability, it was logical, when deciding on a larger 
engine for still greater production, that Mr. Cottle should 
again choose a ‘Caterpillar’? Diesel. Here’s what he did— 
thinks—and writes: 


“Yesterday I traded my D6100 that I had used for two 
years and ten months. I was more than satisfied with 
its service, and nothing was wrong with it when I 
traded it, but I wanted more power. I cut an average 
of 7000 feet every day I operated the D6100 in the 
time I owned it, and fuel cost was only 68c per day. 
We took only 3 hours to install this new one and ship 
old one. I know this D8800 will save still more money 
per thousand. I know I can get immediate service if 
I should ever need it... . I’d quit sawmilling if I had 
to do without my ‘Caterpillar’ Diesel.”’ 


(signed) W. J. Cottle, Wilmington, North Carolina 


Can your present sawmilling power come anywhere near 
being as economical and always ready for action as the 
power Mr. Cottle and hundreds of other sawmillers are 
using? If not, you should be heading straight toward your 
“Caterpillar” dealer and more information— now. 


CATERPILLAR TRACTOR CO., PEORIA, ILLINOIS 


CATERPILLAR 222122 


ENGINES AND ELECTRIC SETS + TRACK-TYPE TRACTORS * ROAD MACHINERY 
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WHEREVER YOUR BUILDERS 


usseC OPPER.... 























Illustrating one of the many con- 
cealed applications for which you 
can readily sell Copper-Armored 
SISALKRAFT. Write for folders. 
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Sell This “Hottest” 
Item in the Building 
Material Field! 


Copper-Armored SISALKRAFT 
makes the recognized advan- 
tages of copper protection 
practical in even low-cost con- 
struction. It’s an electro-deposit 
copper sheet reenforced with 
crossed sisal fibres and strong 
kraft, to give it the strength 
necessary for rapid, undam- 
aged application. The cost is 
approximately one-fourth that 
of 16-0z. rolled copper, with 
the additional advantage of 
rapid installation. 


The SISALKRAFT Co. 
CHICAGO, ILLINOIS 
SAN FRANCISCO 


205 W. WACKER DRIVE 
NEW YORK 





Finish, Dimension, Timbers, 
Knotty Pine, Yard and Shed 
Stock, Factory Lumber, Bevel 
Siding, Mouldings, Industrial 
Cut Stock, Ties, Box Shook. 





ANACONDA 
PINE 


You, too, Mr. Dealer, can back 
this lumber with your unquali- 
fied recommendation. It's the 
kind of stock that makes good 
with builders and makes trade 
for dealers. Cut from selected 
Ponderosa Pine timber, it's 
sound, straight, strong. Soft- 
textured, brightly clean, it's 
properly seasoned, carefully 
manufactured, accurately 
graded. We mix cars, load 
carefully, ship promptly. 


Member of the Western Pine Ass'n. 
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With these time-proved, pedigreed flooring 
products, you provide the best that skill and 
experience, precision methods and high standards 
can produce ... to the end that each sale makes 
for the customer's lasting satisfaction. 





ROYAL OAK FLOORING 


is produced in all grades 


ROYAL BEECH FLOORING a ARKANSAS PINE FLOORING 


provides attractive and dur- is produced from timber se- 


and sizes of standard strip lected for its exceptional 
durability. This inherent 


quality is safeguarded by 


able hardwood floors at mod- 





in red and white oak. erate cost. Seasoned and re- 
ay ee a fined with the same precision : 
curately manufactured and careful seasoning and pre- 
as Royal Oak Flooring. Avail- ee ss 
correctly graded. Improved tongue and groove cision manufacture. Avail- 
able in all grades and sizes of standard strip 


design includes eased edge on lower groove able in Edge Grain and Flat Grain, all grades 


to facilitate drawing up without forcing. in red and white beech. Laid and finished and sizes, plain end and end-matched. Stand- 


the same as oak flooring, except that a filler 
ROYAL OAK PLANK FLOORING is not required. 


is available either with square edges for 


ard tongue and groove and hollow back. 


Also kiln-dried Linoleum Flooring. 


flush joints or with beveled edges for “V” Equally effective in building and maintaining customer-confidence are other 


joints. Produced in 25/32” thickness; face Fordyce-Crossett products including Arkansas Soft Pine trim, mouldings, 
: ae ls an finish and yard stock, Oak and Gum trim, mouldings and lumber, specialty 
widths, 344", 544" and 714"; standard lengths cuttings in solid or glued-up stock, car siding and decking, “Wolmanized” 


in Clear, Select, No. 1 Com. red and white oak. lumber and timbers. For quotations, call nearest representative or address 


Gorpvyce-Crossett SALES ComMPANY 





FORDYCE, ARKANSAS CROSSETT, ARKANSAS 
A coe Oo 6:5 2.f :t GATES I 
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Building of New Crosby Plant 








Now Well Under Way 





ry 

We now can All branches of construction work on the new modern 
ship straight mills of Crosby Lumber & Manufacturing Company are Y 
— ye ban being pushed rapidly forward. The new plant will be the “ 
nein, last word in modern construction—an outstanding ex- ry) 
ample of up-to-date manufacturing efficiency. Electrically é 

operated, it will have the latest and best in precision ma- iy 
chines and other appliances for quality lumber production. 3 

The new mills will be in full operation in the very near ic 

future, and we then will be better-than-ever equipped to Y, 

take care of our customers’ needs. a 


| ry 
Crosby Lumber & Mfg. Co., Crosby, Mississippi 
SESS SSS SBS HES SEBS BSS ESBS HS HSESSE 
TIDEWATER RED 


RESs 


Millions of feet of genuine Tidewater Red 
Cypress are available to fill your order. SHIOK se 


BURTON-SWARTZ CYPRESS CO. monba 










































Tremont Flooring 
Oak ¢ Beech e Pecan 
Pine and Hardwoods 


Ever-rising demand for Tremont Lumber 
is convincing proof of superior quality. Let 
Tremont supply your needs in Yellow Pine, 
Cypress, Oak, Gum, Hickory, Tupelo, Mag- 
nolia, Elm, Ash. Dense Short Leaf Timbers 
and Dimension. Soft-textured Short Leaf 
Finish, Trim, etc. 


Tremont Flooring is famed 
for beauty of grain and 
color, for strength, hardness 
and toughness. You'll be 
proud to offer them to your 
discriminating customers. 
Let us quote on your re- 
quirements. 








TREMONT LUMBER COMPANY Straight Cars—Mixed Cars 


HERBERT MOSS, R oc h e | | e, La é Member Southern Pine 


General Sales Manager 
Assn. peereeerereeen teres 
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HOW FENESTRA HELPS SELL MORE HOUSES 











SAFE WASHING 


EASY OPENING FROM INSIDE 


NO STICKING 








SCREENED IN A 
JIFFY—SAFELY 





FROM 3 DIRECTIONS 


“Fenestra 


PACKAGE WINDOW 





‘‘Every room in your new home, Mrs. Home Owner, will be 
brighter and cheerier because Fenestra’s larger glass areas ad- 
mit much more daylight. See how their slender steel frames and 
muntins replace the bulky construction of ordinary windows.” 

“More daylight,’’ Mr. Dealer, is but one of many selling 
features your builders have when their houses are equipped 
with Fenestra Package Windows. Other advantages, shown at 
left, will appeal to their prospects, too. 

And since the Fenestra Package Window is the most com- 
plete low-cost unit ever developed, it saves money for your 
builders. It comprises a high-grade Bonderized Steel Case- 
ment window, already glazed, redwood cased and outside 
trimmed—everything attached at the factory. Bronze-finish 
hardware is included. Inside prefit wood trim supplied if de- 
sired. As a result, your builders can easily install it complete, 
in a jiffy, using hammer and nails only. They save on in- 
stallation costs and end costly ‘“‘come-backs.’’ Get Fenestra 
facts and prices. Use the coupon. 
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INSTALLED OUTSIDE 
IN 5 MINUTES 











Detroit, Michigan 


Name_ x4 


Address 


DETROIT STEEL PRODUCTS COMPANY 
2265 East Grand Boulevard, Dept. AL-7, 


Please send me the new Fenestra Package Window 
Catalog, Price List and Dealer Discounts. 








City 
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SELLING THE PRODUCTS OF J. A. MATHIEU, LTD., RAINY LAKE, ONT. 
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CANADIAN WHITE SPRUCE--NORWAY PINE 


P 

4 Here’s where you can obtain the Genuine Northern White Pine 
fie —famed for quality and durability; for softness, light weight, 
é superb cutting characteristics, resistance to shrinkage and 
swelling, fine painting og All our stock is manufactured 
from thoroughly water-cured logs. Scientific seasoning—Moore 
Cross Circulation Kilns of latest design. White Pine Shed 
Stock, Pattern Lumber, Flask Lumber, Finish, Lath, Boxing, 
ve. Write tor full information. Let us quote or fill an 
order tor you. 


, ’ 
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Genuine Northern White 
Pine and Canadian 
Spruce Items all shipped 
in same car if desired. 














SALES OFFICE: 1304 CONWAY BLDG., CHICAGO, ILL. 


Other Sales Offices: Milwaukee, Janesville and Eau Claire, Wis.: Duluth, Virginia and Minneapolis, Minn.: Cleveland, Ohio; 
Cedar Rapids, Iowa 








Shevlin Pine Sales Company 


DISTRIBUTORS OF 


SELLING THE PRODUCTS OF GHEVLIN PINE SPECIES 
*THE McCLOUD RIVER LUMBER » dl 
































COMPANY Reg. U. S. Pat. NORTHERN (Genuine) WHITE PINE 
McCloud, Calif. a cmeions 
goo irs ationa oo ine Building NORWAY OR RED PINE 
SHEVLIN-CLARKE COMPANY, LIMITED MINNEAPOLIS, MINNESOTA (PINUS RESINOSA) 
Fort Frances, Ontario 
DISTRICT SALES OFFICES: PONDEROSA PINE 
*THE SHEVLIN-HECON COMPANY NEW YORE CHICAGO (PINUS PONDEROSA) 
end, Oregon 1604 Graybar Bldg. 1863 LaSalle-Wacker Bldg. 
ai ak lets a ia Mohawk 4-9117° Telephone Central 9182 SUGAR (Genuine White) PINE 
Memoe o 1é este 1 SSO ” 
tion, Portland, Oregon. 1050 Me deck Sut. CES See 
Exbrook 7041 














We Want to Send You a Free Sample Copy of This 
Newest 1941 Book 


BE FIRST IN YOUR TOWN 
TO SHOW IT! 


It Will Help You to Get Your Full 
Share of the New Building Business 


Five Colors 





Size 91,,"x6" Printed in 




















YOU will want a copy of our 1941 Plan Book, “POP- 
ULAR LOW COST HOMES.” It's new, it's better, more 
beautiful, more PRACTICAL than any of its prede- 
cessors. CONTAINS 28 LOW-COST HOUSE PLANS 
Each is modern and up-to-date. Each an original 
American Lumberman plan. CONTAINS 28 BEAU- 
TIFUL FULL-COLOR ILLUSTRATIONS. True reproduc- 
tions of the finished buildings. Of actual homes, now 
being lived in. 














The books will be supplied to established lumber and 
building material dealers, in any desired quantity, 
large or small, at a very moderate cost. 


Complete working drawings, bills of materials and 
Why not order a supply of these books today? Present them to prospective home- _— specifications are supplied for $3.50 per set per plan 
builders. They will help to advertise your yard as headquarters for building (A discount of 15% is allowed when three or more 
— In many cases they will bring good profitable business right inside sets are ordered at one time. 
your door. 


This is just one of the Free services offered readers of the AMERICAN LUMBERMAN 


Today, Write for Complete Information and Prices. American(limbermap 431 So. Dearborn St., Chicago 






& 


ne REL TERI MOMSEN PHN HEF EESTI 


eh aagamensene 















NORTHERN LUMBER 


White 
xh Miia AY KY "G 
] 


@ Neena 


Wisconsin- Michigan Woods for Every Purpose 


In practically every industry there are uses for the White Pine, Hemlock and White Cedar. Whatever your 
woods of Wisconsin and Michigan. These uses are requirements in the way of sizes, grades and species, 
widely varied, ranging from the strictest utility on the you'll find just the stock you want in the products of 
one hand to sports on the other extreme. The woods the manufacturers listed below. These leading firms 
are Maple, Birch, Beech, Basswood, Elm, Ash, Northern will give prompt attention to your inquiries. 





+1. Stephenson Company . .... . . . Wells, Mich. *C. M. ChristiansenCo. ... =... =. . Phelps, Wis. 


“Ideal’’ Maple. Birch. Beech Flooring: Hardwood Dimension; An outstanding Wisconsin lumber manufacturer—Hardwood, 
White Pine, Spruce, Hemlock; Posts, Lath, Shingles. White Pine, Hemlock and Cedar Products. 


tHolt Hardwood Co. . . . .. . . . « Oconto, Wis. “Wm. Bonifas Lumber Co. (y,,.Mils.*t),n.) Seles, Neenah, Wis. 


Maple, Birch. Beech, Oak Flooring. Strip. Assembled Block, Northern Hardwoods, White Pine, Cedar Products, Shingles, 
Herringbone, Parquetry types; all types Heavy Duty Flooring. Squares, Lath, Modern Dry Kilns. Expert Millwork. 


Cadillac-Soo Lumber Co. (tit: Sault Ste.) — Sates Offices “Yawkey-Alexander Lumber Co. . . . . Schofield, Wis. 


Northen Hardwoods. Hard Maple a Specialty. Hemlock, Birch, Basswood, Hard Maple, White Pine, all Northern Hard 
White Pine. Modern Dry Kiln facilities. and Softwoods—Factory and Yard Stock—air or kiln dried. 


“Michigan Pole & Tie Co., (Mitts: Newberry. Dor-)Newherry, Mich. “Goodman Lumber Company... . . . Goodman, Wis. 


Northern Hardwood Lumber, Old Faithful Hemlock, Northern Northern Hardwoods, Hemlock, White Pine, Basswood, Cedar 
White Cedar Poles, Posts, Shingles. Piling. Soft 6 Hardwood Ties. Shingles. Planing mill. Dry kilns. Rotary cut veneers. 


tConnor Lhr. & Land Co. (Mills: Laona, Wis.) Sees, Marshfield, Wis. “Bissell Lumber Industries . . . . . . Hawkins, Wis. 


K. D. & A. D. Hardwoods, Hemlock, W. Pine—Cedar Shingles, Manufacturers Northern Hardwoods, Hemlock, White Pine Lumber. 
Posts, Poles—Laona Rock Maple & Birch Flg.—Dimension stock. Band sawn, excellent manufacture, first-class planing mill work. 


“Von Platen-Fox Company . . . . Iron Mountain, Mich. “Marathon Paper Mills Company . . — lronwood, Mich. 


Complete Stocks Northern Hardwoods, Kiln-Dried or Air-Dried: Air Dried or Kiln Dried Ash, Basswood, Birch, Elm and Maple 
Hemlock & Pine. Mills: Iron Mountain—Trout Creek—Mass. Lumber—also White Cedar Shingles. 


*Rib Lake Lumber Co. . . . . . . . Rib Lake, Wis. £. M. Holland Lumber Co. . . . . . Newberry, Mich. 


Northern Hemlock, White Pine, Kiln-Dried Hardwoods, Lath, Sales Office, Grand Rapids—Michigan Hardwoods, Softwoods 
Shingles, Cedar Posts and Poles. and allied products. 


+*Wisconsin Land & Lumber Co. . . . Hermansville, Mich. © *OcontoCo., Oconto, Wis. *Bay De Noquet Co.,Nahma, Mich. 


“IXL’’ Maple, Birch and Beech Flooring: Northern Hardwoods Sales Office, 817 Railway Exchange, Chicago—Hemlock, Hard- 
and Softwood Lumber: White Cedar Posts and Shingles. wood Lumber—Shingles, Cedar Products, Lath, Lumber. 


*Thunder Lake Lumber Co. . . . . . Rhinelander, Wis. ‘Edward Hines Lumber Co. . . . . . Park Falls, Wis. 


Air and Kiln Dried Hard and Soft Woods; cut-to-size Hardwood Kiln or Air Dried Maple, Birch, Elm and other Northern Hard- 
Dimension; Piling, Cedar Posts, Poles. woods: White Pine, Spruce and Hemlock. 


‘Robbins Flooring Company . . . . . Rhinelander, Wis. © +Kerry & Hanson Flooring Co. (Mit: Grayling &) Saws Oren 


Newberry. Mich.—Maple, Birch, Beech, Oak, Strip Flooring; Maple, Beech and Birch Flooring—Maple, Beech, Birch, Elm, 
Block, unit, single slat, parquetry: Heavy Duty Flooring. Soft Maple, Basswood, Hemlock, White Pine, Cedar Posts. 


*Roddis Lumber & Veneer Co. . Marshfield & Park Falls, Wis. Copeland Lbr.Co. (foqmq@ tes; Seet-) Ontonagon & Atlantic, Mich 


Compl. stk. N. Hdwds., Hemlock, W. Pine, Cedar Prod., Maple, Sales Office—135 So. LaSalle St., Chicago—Hardwood Lumber, 
Brch, Fig. Hdwd. Ven'‘r'd Doors, Plywd. Mod. Dry Kiln facil. Dimension. Dry Kilns and Planer 


+*Yawkey-Bissell LumberCo. . . . . . WhiteLake, Wis. “Lake Superior Lumber Corp. . . . . Ontonagon, Mich. 


rth Maple, Birch and Oak Flooring: Kiln Dried Hard- Northern Hardwoods, Hemlock, White Pine. 
eae Hemlock Lumber and White Hae Modern Dry Kiln facilities. 


tMember Maple Flooring Mfrs. Assn. *Member Northern Hemlock & Hardwood Mfrs. Assn. 
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For All 
Construction Uses 


Amemcanfiumberman 


750 MILLION FEET OF FIR 


AND A SAWMILL ELECTRICALLY- DRIVEN 


2 


Douglas Fir 


June 28, 1941 





DEPENDABLE — 
DURABLE . 








The Rosboro Lumber Company, with ample 
timber supply, modem mills and a skilled, 
experienced organization, offers you the 
best of lumber and lumber products in 
old-growth Douglas Fir. Here are six 
Moore Cross-Circulation Dry Kilns, planing 


mill—everything in the line of superior 
equipment for top-quality production. We 
offer all building items in all regular pat- 
terns; also timbers. We invite dealers and 
factory buyers to get acquainted with this 
Rosboro line. 


T. W. Rosborough, President. B.S. Cole, Secretary-Treasurer 


ROSBORO LUMBER 





W. E. Cooper, Vice-President. C. G. Atkinson, Sales Mgr. 


COMPANY “onccon’” 


















































100% Kiln-Dried 





Arkansas 
Shortleaf 
100° Kiln-Dried 








Ozan Pine is the best of Arkansas Shortleaf. It has 
what it takes to make fine, trustworthy lumber. 
Strong and tough in fiber, it’s soft in texture, light 
in weight, bright in color, fine in grain and figure. 
There are two Ozan mills to serve you. Each has 
modern equipment for the quality manufacture of 
Ozan Pine into all standard building items—Finish, 
Ceiling. Casing. Base, Siding, Flooring, Common. 
We can supply any assortment desired. Every foot 
of Ozan lumber is kept under cover. Write and tell 
us your needs. 


SAWING WOOD SINCE 1891 


Ozan Lumber Company 


Prescott, Arkansas 








ir, Cedar, Hemlock 


Quality Products of 
























PACIFIC 
NATIONAL 


Douglas Fir, beautiful, 
versatile, durable, is the 
home-building lumber — 
ideal for framing, rafters, 
joists, sills, flooring, sid- 
ing, frames, interior trim. 
Pacific National Douglas 
Fir, carefully manufac- 
tured, meets all quality 
specifications. 


Fine, soft-textured Doug- 
las Fir Yard and Shed 
Stocks. Hard, tough Fir 
Timbers. Western Red 
Cedar Lumber and Shin- 
gles. Items in West 
Coast Hemlock. 


Write for information 
and name of our repre- 
sentative near you. 
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Why don’t you tell all, Mr. Board Foot? Tell how Disston 
Bite-Rite Files not only assure easier, faster filing but also 
do a better sharpening job on saws and knives . . . and how 
there’s a Bite-Rite File made especially for accurate refitting of every type of saw used 
in lumber mills and wood-working factories. 


1. Faster filing is assured because Disston Bite-Rite Files take off more metal witheachstroke. 

2. Better sharpening is the rule, too, because a Bite-Rite planes and levels as it cuts, giving 
you keen, regular edges on your saw teeth. 

3. The right file for every saw is available in the complete Disston line... proved in 
many industries and in sharpening saws in Disston’s own saw works. 






Regular Mill File tapered both in width and thickness. Single cut. For sharpening 
mill saws, knives. Made bastard, second cut, smooth cut. 

Blunt Mill File, same as regular, except sides are parallel. Used in refitting mill 
saws and knives. 

Round Edge Mill File with one or two round edges for filing gullets between saw 
teeth. Made in bastard and second cut. 






Regular Taper File used principally for filing larger sizes of saw teeth. Single cut. 
Slim Taper File for medium size saw teeth. Narrower in proportion to length than 
Regular Taper. Single cut. 

Extra Slim Taper File for filing back and dovetail saws, medium and fine tooth 
hand saws. Single cut. Double Extra Slim Taper Files also available. 


Blunt Band Saw File with edges rounded to maintain correct gullet shape on band 
saws. Single cut. 






Cant File, triangular in section, with two sides narrower than third side, used mainly 
for filing cross-cut saw teeth. Single cut. 


Great American Cross-Cut File especially designed for filing teeth of the Great 
American Cross-Cut Saw. Single cut. 
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Inserted Tooth File for use in filing the teeth of Inserted Tooth Circular Saws. Single cut. 


Ask your Disston Distributor to show you all the patterns of Disston Bite-Rite Files 
and to help you choose the right files to make your saws and knives cut better. FREE— 
useful illustrated booklet on Disston Superfine Files. Write for your copy today. Henry 
Disston & Sons, Inc., Philadelphia, Pa., U.S.A. 


ESTABLISHED 1840 
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Hq ere in America we all take un- 
usual pride in our homes—and their 
surroundings. The owner of the most 
modest cottage takes the appearance 
of his small property just as seriously 
as the owner of a great estate. 


It just so happens that both can use 
to advantage certain garden acces- 
sories such as lawn furniture, arbors, 
trellis and similar items. There is a 
place in every American home for these 
outdoor items that add utility as well 
as beauty. 


Naturally, since these items are con- 
stantly in contact with damp soil and 
growing plants, and continually ex- 
posed to weather and termite attack, 
they should always be constructed of 
Tidewater Red Cypress. 


Suggest to the home owners in your 
community a bench beneath a shady 
tree, a trellis for vines, some lawn 
chairs for terrace or porch, or an at- 
tractive fence to set off the lawn or 
garden. And recommend, of course, 
that for long, economical service they 
should be built of Arrow Brand Tide- 
water Red Cypress. 


The Florida Louisiana Red Cypress 
Company with its five member mills is 
at all times your most dependable 
source of supply for trade-marked and 
grade-marked Arrow Brand Tidewater 
Red Cypress, the true species of “The 
Wood Eternal.” 


ALWAYS SPECIFY witte Red. 
Tre rH p> Cypress 


Arrow Brand ‘the wees Eternat” 


FLORIDA LOUISIANA RED CYPRESS COMPANY 





ARDEN FURNITURE 


Jacksonville, Florida 
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30,000,000 feet 
HARDWOODS ON 


CYPRESS 
HAN 





YELLOW PINE 


Band -Sawn of course 


ROUGH . . KILNED.. SURFACED 


All on our own equipment 


WE INVITE YOUR INQUIRIES 


WHY NOT TRY A SAMPLE CAR? 
MILLER MADE IS UP TO GRADE 


MILLER ano COMPANY nc. 


Address our nearest sales office 


Jackson, Tenn. Chicago, Ill. Selma, Ala. 
43 E. Ohio St. 














The Best That Virgi 
Gonrests Produce i a 










Geared UP To the Job of 
NATIONAL DEFENSE! 


® The massive production facilities of 
our huge manufacturing plants at 
Toledo, Oregon, are dedicated 100% 
to the enormous demands of National 
Defense and regular trade require- poe 


ments! DOUGLAS 


® Speed and more speed . . . is the FIR 

order of the day. The all-time high Sitha Spruce 
in orders and shipments of 18,750,000 ; West Coast 
board feet reached by our mills in Hemlock 

May stands as a challenge for even 
higher production records during 
months to come! 





June 
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sins” LOG CABIN SIDING 










FOR 

HOMES CAMPS CLUBS 
STORES RESORTS 

RECREATION ROOMS 


SUMMER HOME 


of Mr. C. E. "Dick'’ Watson of 
Minneapolis, Minn., at Round Lake, 
Brainerd, Minn. 
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APPLIED AS SIDING -- SAVES TIME AND LABOR 


Standard pattern and widths simplify construction. "Paul 





ou e a "Pp | B tu 
Bunyan's'’ LOG CABIN SIDING will land many a job, new ee 
: Ronis ’ CALIFORNIA PINES 
construction or remodeling, in a wide cost range. Any plan 
, Soft Ponderosa Sugar Pine 
can be followed from the small one-room cabin to the well LUMBER MOULDING PLYWOOD 
appointed home. It meets the popular demand for log oe 
cabin styling conveniently and economically. Venetian Blind Slats & Pencil Stock 








MEMBER WESTERN PINE ASSOCIATION 
“Producers of White Pine for Over Half a Century” 


The RED RIVER LUMBER CO. 


Mills, Factories, General Sales, WESTWOOD, CALIFORNIA 


REGIONAL SALES OFFICES: 





360 N. Michigan Ave. 807 Hennepin Avenue Western Pacific Bldg. 315 Monadnock Building 
CHICAGO MINNEAPOLIS 1031 So. Broadway SAN FRANCISCO 
LOS ANGELES 
1048 Grand Central Terminal NEW YORK CITY 908 Financial Center Bldg. OAKLAND 


UNITED STATES PLYWOOD CORPORATION, 616 West 46th Street, NEW YORK CITY 
DISTRIBUTING YARDS CHICAGO MINNEAPOLIS LOS ANGELES RENO 
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Feather River Sugar Pine 




















P Pi s * e 
onderosa Pine « Fir Dimension 
The modern plant of Feather River Pine Mills, 
Incorporated, is well equipped with up-to-date e e e 
precision machinery for the production of super- This Kind of Timber 
quality lumber. Dry kilns of latest type insure 
even moisture content for our kiln-dried stock. Makes Better Lumber 
Pully-equipped planing mill. Double-end eam Here in the California Sierra Nevada 
mer. Special equipment for producing VERTI- estes to tin name tee of 
CAL GRAIN PATTERN LUMBER. the Sugar Pine. In this climate and 
In addition to large stocks of California Sugar soil, at this altitude, the trees grow 
Pine, we offer Ponderosa Pine, all grades, in large, tall and straight. The wood 
limited quantities; California Douglas Fir and is of soft texture, light weight and 
White Fir dimension, of exceptional quality, fully close, even grain. Over 50% of our 
timber is choice California Sugar 
Pine. 





We have good stocks of well-seas- 
oned and well-manufactured Sugar 
Pine, kiln-dried or air-dried, avail- 
able for prompt loading. 


FEATHER RIVER 
PINE MILLS, Inc. 


Feather Falls, California 
Telegraph Address 





| Bh He ere iit iF | OROVILLE, CALIFORNIA 
i ‘ ti Br ye ORS re. { 424 
3 & Sesel nk! sar ¥ bs a ey “a Member Western Pine Association. 
ie SES “ie tee x 3 oe et AAR “hae ‘ bh 4 a a 
VARY ewe Athy pies : 








Sithe SPRUCE m Douplos FIR 


RAIL AND WATER SHIPMENTS 


POLSON LUMBER & SHINGLE MILLS 


Division of Polson Logging Company 
HOQUIAM, WASHINGTON 
California Sierras “acai timccr’ 


SUGAR PINE 
and Ponderosa 







































Selects, Shop Lumber, Pattern Lumber 
Mouldings, Common Boards, Dimension 


PLANING MILL MOULDINGS FACTORY, BOX FACTORY 
MILLS AT SALES OFFICE 
QUINCY, CALIFORNIA QUINCY, CALIFORNIA 
SLOAT, CALIFORNIA ©. C. MORRIS, SALES MGR. 


Quincy LumBER COMPANY, 


QUINCY, CALIFORNIA 
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Above is one of the KIMSUL-insulated homes in Flax Hill Gardens, South 
Norwalk, Conn., developed by the Richmond Building Company. KIMSUL 
quality, low material cost, and low installation cost won the order. Occupants 
report even temperatures and low winter fuel bills. 





THE FIRST INCH OF INSULATION DOES 
THE MOST WORK 


Heat Loss Stopped in Walls 
ae Wall-thick insulation stops this 
much heat, but... 
- 4 A Standard KIMSUL blanket (about 
1 in. thick) stops this much. 


KIMSUL is available in three thicknesses: Commer- 
cial(nominally ¥% in. thick), Standard (nominally 


@ On sizzling, sticky days feature KIMSUL* and let the weather help you 
sell! KIMSUL is one of the best heat stoppers known —turns any street 
into “Comfort Street”. Remind customers how easily and quickly 
KIMSUL installs in roof or attic, and you'll discover what a big summer 
seller KIMSUL can be. 


If you haven’t yet done so, now is the time to take advantage of 





every bit of KIMSUL selling support. Become an active KIMSUL dealer. 
Tie in with the national KIMSUL selling program. Ask your KIMSUL 
representative for newspaper mats, booklets and demonstrator-displays. 
You'll be well repaid by the results you get because KIMSUL sales are 
more profitable insulation sales. Read below how KIMsUL reduces 
storage, delivery and handling expenses. Only KIMsuL offers all these 
profit-making features. 


Mail coupon now for complete information on KIMSUL dealerships. 
*Reg. U. S. and Can. Pat. Off. 


Profits go up—Expenses go down when you stock KIMSUL 


Se | 
VS SSS 3 
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lin.),and Double Thick (nominally 2 in.). Stand- 
ard KIMSUL stops the greatest proportion of heat 
losses in winter and of heat infiltration in summer. 

In a normal frame wall, Standard KIMSUL 
stops 54% of the heat which would normally be 
lost through an uninsulated wall. Double Thick 
KIMSUL stops 65% of the heat loss. Wall-thick 
insulation stops 73%. 

The first inch of insulation does the most work. 
Taking the maximum heat stoppage through walls 
as 100%, it is readily calculated that Standard 
KIMSUL stops 74% of all the heat that can be 
stopped with any thickness. 





GOING TO NEW YORK? We invite you to see KIMSUL at the 
Architects’ Permanent Exhibit, Architects’ Samples Corpor. 
ation, Park Avenue and Fortieth Street. 





KIMBERLY-CLARK CORPORATION 
(Building Insulation Division) 
Established 1872 Neenah, Wisconsin 
O Please send a representative AL-é 





DO Please send free book, “The Way to Comfort Street” 


“ . x SSS Sn aS Name stl. 97 Sr) tas Flat * cd oe Rn ree 
KIMSUL Cuts Storage Costs KIMSUL Cuts Handling Costs KIMSUL Cuts Delivery Costs 
KIMSULcomescompressed. KIMSUL is easy to carry,” In coupe trunk above are Astiivese 
Above: 1,375 sq. ft. ofStand- easy to load. Two cartons of 750 sq. ft. of Standard aa incr ee aN 60 
ard KIMSUL in area less Standard KIMSUL—250sq. KIMSUL. Compact. Ideal 
than 4’ x 2’x 6’. ft.—weigh but 21 lbs.apiece. for those “rush” orders. | ee ee CON 5558 RO. 
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on the slopes of 


Mount Rainier in the distance. 





HITE RIVER LUMBER 
gets its start in these 
mighty forests growing 


the 


Cascade Mountains in the State of 
Washington. This view of a part of 
the White River timberland shows 















WHITE RIVER 


Fir e Cedar « Hemlock 
Keep Right On Making Good 


This White River organization 


with its years of experience and 
its large resources, 1s ever on 
the alert to serve its customers 


better and better; to supply lum- 
lucts of the very highest 


ty; to protect that quality 
hrough all the processes of 
seasoning, manufacturing, han- 
dling and loading; to get the 
lumber to you promptly and in 
perfect condition. We offer you 


choicest products in Douglas Fir, 
Western Red Cedar and West 
Coast Upland Hemlock. Clean, 
bright, straight stock, with qual- 
ity through and through. Yard 
and Shed Stock, Fir Timbers, 
Bevel Siding, Lath, Moulding, 
Shingles. We invite you to con- 
tact our representative in your 
territory or send your inquiries 
direct to us. 


White River LumberCo. 


Enumclaw, Washington. 
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Loading lumber under cover at the White River Mills. 
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Are you selling 
more and more 


CRAW-FIR-DORS? 


You should... because this overhead- 
type garage door 1s a perfect 


lumber yard item! 






It can be installed by any 
carpenter in half a day! 


It’s handled by sash and 
door distributors all over 
the United States! 


It’s nationally advertised 
and there are sales helps 
of all kinds for you! 


THE 8-PANEL DESIGN ‘29 


SELLS FOR ONLY.... 


IN ANY U.S.A. JOBBING CENTER 


@ Get back in the overhead-type garage door business 
with the Craw-Fir-Dor . . . the way so many progressive 
lumber dealers are doing! Tests at Purdue University show 
that this door is built to give more than 15 years of 
trouble-free service! This is because the door itself is 
Douglas fir, the wood made durable by nature—because 
the hardware is extra strength and scientifically designed. 


The Craw-Fir-Dor comes pre-fitted for 8’ x 7’ openings 
and equipped with a free-spinning automobile trunk-type 
lock. It is made in 4 designs to suit every architectural 
style. The popular 8-panel design sells for only $29 in any 
U.S.A. jobbing center. The other models are only a dollar 
or so higher. Ogder from your sash and door distributor 
today. If he can’t supply you, wire us collect for name 
of nearest distributor. 


For free booklets, write Fir Door Institute, Tacoma, Washington 


SELF ENERGIZING +» ONE PIECE « OVERHEAD TYPE 








For special residential or industrial installations, write Crawford Door Co., 
Detroit, Mich., who make a complete line of sectional overhead-type doors. 
RSE RE aieeataaial 
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PINE 


Lumber buyers and lumber users have good words of 


praise for Yosemite Ponderosa Pine. And this fine, well- 
manufactured stock is richly well deserving of its popu- 
larity. It has qualities that make it the ideal wood for 
many building and industrial uses. 


Yosemite Ponderosa Pine comes from big trees. Mature, 
high-altitude trees that grow on the west slopes of the 
Sierras. The logs yield good percentages of select lum- 
ber and of choice factory grades with large clear cuttings. 





Our mills at Merced Falls have scientific seasoning facili- 
ties and precision machines of modern type, assuring 
accurate manufacture. All our Shop and better grades of 
Ponderosa Pine are carefully kiln-dried. 


We invite you to write us or our representatives about 
your needs in Yard and Shed Stock, Factory Lumber, 
Selects and Mouldings. 


Our famous Yosemite Sugar Pine is offered in all grades, 
widths and thicknesses, air-seasoned or kiln-dried. 


Yosemite Sugar Pine Lumber Co. 


D. M. WARNOCK 
95 River St., Hoboken, N. J. 
New York Phone— 
Rector 2-0432 


New Jersey Phone— 
Hoboken 3-3011 


General Office, Mills and Yard 
MERCED FALLS, CALIFORNIA 


LOS ANGELES OFFICE: 
ARLO D. SQUIRES, 
Commercial Exchange Bidg.. 
Los Angeles. California 


Phone—Michigan $381 


WE ARE MEMBERS OF THE WESTERN PINE ASSOCIATION 
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. Whoisture ts all right 
~~ in its place e+ 


but too much is 


DANGEROUS 
IN LUMBER! 


Eliminate risky guesswork on moisture 
content with MOISTURE REGISTER. 
Moisture content determined posi- 
tively and accurately in three seconds 
or less! * Anyone can operate MOIS- 
TURE REGISTER. Press of a button 
registers percent of moisture in your 
lumber on direct reading dial. Con- 
venient to carry on the job—weighs 
only 5 lbs., complete. * Approved 
and used by U.S. Navy Dept., F.H.A., 
Western Pine Association, Southern 
Pine Association, West Coast Lumber- 
man’s Association, California Red- 
wood Association and many others. 

Write Today for Complete Information 


MOISTURE REGISTER COMPANY 


5117 KINSIE STREET ® LOS ANGELES, CALIF. 
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Order pom GRISWOLD 


Yard Stocks in DOUGLAS FIR, PINE, 
CEDAR, HEMLOCK...MIXED CARS 


Long Joists, Long Dimension, Plank, Timbers, Ties. Dependable values. Write 
us about your needs. Your orders will receive prompt, careful attention. 
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GeMeadombirap lumber Ge, 


RAINELLE, W. VA. 
All 


West Virginia 


STEPPING & RISERS FLOORING--Red and TRIM & MOULDINGS Solid or Edge-Glued 
Oak & Birch White Oak, Maple, Chestnut, Ash, Birch, Dimension Maple, 
BEVEL SIDING --Poplar Birch and Beech Poplar, Oak. Basswood Oak and Poplar 


American Car Door Roller 


EVERY YARD SHOULD HAVE ONE 


Best and cheapest helper for load- 
ing and unloading lumber. Often 
pays for itself in one lumber ship- 
ment. Adjustable to fit openings 


““Cream of the 
Appalachians” 





Can be furnished with wood or 
steel beam. “American” Logging 
5 to 6 ft. wide; double extension Tools and Appliances best on the 
roller for door 5 to 8 ft. wide. market. Write for catelog and informati 


AMERICAN LOGGING TOOL CO., Evart, Mich. 
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IXL MAPLE FLOORING 


The World’s Standard since 1888 


WISCONSIN LAND & LUMBER CO. 
HERMANSVILLE, MICHIGAN 

















Pope & Talbot, Inc. 


‘ Oy > 
Lumber ‘£ 


Douglas Fir 


Treated and Untreated 


Lumber 


Ties Poles Piling 


Portland, Eugene, Seattle, New York, 
Los Angeles, San Francisco, San Diego, Phoenix 


MILLS AT PORT GAMBLE, WASH., 
Rail and Cargo 


ST. HELENS, ORE. 
Since 1853 











Dealers Like Lockwood Flooring 
Because It Makes Good on the Job 


Fast-selliing, customer-pleasing, this better flooring 
adds beauty to homes, stands heavy traffic in busi- 
ness buildings. Cut from choice mountain oak, it 
is fine-grained, close-textured, silky smooth. Scien- 
tifically seasoned, accurately manufactured. 


Send TODAY for stock and price list. 


GEO. C. GRIFFITH STAVE CO 


P. O. Box 6, Springfield, Mo. 


} Mr. Industrial Buyer: Let us sup- 

ii ply you with Dense Long Leaf for 
Laundry Machinery, Tank, Planing 
Mill uses. Timbers, Dimension. 
Moore Cross-Circulation Kilns. Ex- 
cellent drying facilities under sheds, 
Let us quote. Write us today. 





FOLLOW THE Curve of Confidence 


This graph shows the increase in number of 
“L-M-C” policyholders since organization. For 
savings and security, specify Lumbermens for 
Automobile and general casualty insurance. 


Lumberme 


MUTUAL CASUALTY COMPANY 
Home Office — Chicago, U. S. A. 
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Consolidation in 1899 of the Northwestern Lumberman and Timberman 
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Johns-Manville dnnounces : 
A Powerful National Advertising 


Campaign to tell the public about 
this New J-M Development 


dol oManvill 
A colorful, textured Asbestos Shingle roof 


N of American Method appearance —at the 
AMER IAL alien price sous history! " 


: 
/). decades, the ingenuity, skill and research 
| J | hy OR over two 
Asbestos Dung 


ability of the J-M Laboratories have been focused 
on the objective of a more permanent roof, a more beautiful 
roof at a price all your customers could afford. 


In the new J-M American Colonial, that roof is here! 


These shingles have all the distinctive beauty of shingles 
weathered by sun, wind and rain—yet they offer all the 
well-known advantages of asbestos and cement, fire- 
safety, freedom from rot, permanently low upkeep. 


And here’s a feature that every builder and dealer will 
appreciate—the new J-M American Colonial Shingle is as 
easy to apply as an asphalt strip. The new self-spacing, 
fast-laying design cuts application costs. In fact, this 
, feature, plus the new low prices, means that the finished 
roof, with all its exceptional lasting qualities, costs but 


\\ - ‘< cs 
NAAN AN % little more than a roof of asphalt shingles. 
¥" SAW AMAA Vv ° ee . 
\} \\ AN Wi 3 NA Wey Backed by a powerful national advertising campaign 
OVAR LAN ere AR aa rs , . : 
* AY \\} eyes AS RY ‘\ Millions of home owners will learn about American Colonial 
4 SEAM Vy yk WAN Shingles through full-color advertisements in leading national 


‘ AANA OMENS magazines. Cam- 
AN LAD > % % % “we sy 
y ¥ * e . ‘ 
% 54 


’ * AAS Le se 
% VLE AALAS ee eX 


Go. We, Ket AAR 
Sy % %% 


” % " ‘ \ SAAN Yi 7 
VELL YAY \} paign starts July 
AAAs A YN Gg 26th in Saturday 
cA) Evening Post. For 
complete details on 
this revolutionary, 
new low-cost as- 
bestos shingle, and 
copy of full-color 
brochure, write 
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New York, N. Y. 
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This Country of Ours 


Despite Wartime Difficulties, a Good 
Bet Is Salesmanship 


URING the seven years of its op- 
eration, the FHA has insured the 
financing of about 100,000 houses 

in New York State. These houses 
represent a combined valuation of more 
than half a billion dollars. Nearly half 
of these houses are owned by wage 
earners in the moderate-income bracket. 
The average mortgage is $4,900; in- 
dicating of course that down payments 
were small. Houses now being built 
under this financing plan average in 
cost between $5,000 and $6,000; pos- 
sibly a little above the seven-year 
average. The average cost in the wage- 
earner group is about $4,000. Two- 
family houses are losing popularity, 
and this type of building has never 
loomed large in the percentage column. 
These figures, as we understand them, 
do not include Defense housing. Dur- 
ing the first five months of this year, 
houses valued at $40,000,000 have been 
HA financed in the State. 


This type of financing seems not to 
have been evenly distributed; not for 
lack of availability but because in cer- 
tain places it fits needs more exactly. 
Communities of salary workers, or 
towns where reasonably well paid me- 
chanics are sure of steady employment, 
have made the largest use of the 
method. 

These figures are impressive. Many 
of the houses would have been built 
anyway and financed through other 
means. But many would not have been 
built at all, especially if older financ- 
ing formulas had been followed. 

Quite a number of building & loan 
associations and other financing agen- 
cies have modified their methods. Usu- 
ally they have not fully met the FHA, 
terms, but they have gone to the sin- 
gle-mortgage system and have made 
other modifications. Plenty of owners 
prefer to pay out in a shorter time, 
and are able to make larger down pay- 


ments. But wherever building is 
steady and active, financing methods 
seem to be following new formulas 
more exactly suited to local needs. 
Without much doubt, the FHA has 
helped inspire these changes. 


* *K * 


It seems clear, however, that the 
FHA has introduced a fairly stiff com- 
petition in the mortgage field. At least 
mortgage money appears to be plenti- 
ful, and agencies that for many years 
followed conservative policies are now 
sailing closer to the wind. Larger 
commitments, measured in appraised 
values, are being made. It seems to be 
a borrowers’ market. This is due in 
part, of course, to the fact that large 
sums are seeking mortgage invest- 
ments, but it is due also to the fact that 
the seven years of the FHA’s experi- 
ence indicate the reasonable safety of 
larger loans. Terms have to be deter- 
mined locally—by the security of indus- 
trial employment, the local attitudes 
toward debt, and the like. But it is 
notable that a good many communities 
formerly attached to the fifty-percent 





Business Is Ready for More Active Part in Defense 








The overwhelming majority of business men are 
for an all-out defense of America. They know the 
importance of time: of making every day count in 
production. They have no thought of “dictating” 
foreign policy, but they want every machine tool to 
do a machine-tool’s work, clear around the clock. 
They’re natural community leaders and know how to 
get things done locally. They can produce shoes and 
brass castings and Defense housing, and they can also 
serve as morale officers and engineers of honest and 
intelligent local information. This is the democratic 
way of creating national unity—to put people at vi- 
tal work they know how to do, and to help them 
understand why it is vital. 


But this source of power has not been fully used. 
Business men in the middle bracket have been wait- 
ing. They know the program is too big to be run 
at haphazard and without unity of command. They 
have to wait for directions. They are neither show- 
offs nor headline hunters. They want only the chance 
to put all their muscle into the job where muscle 


will count. They’re still waiting; and as they stand 
around, holding the white folks’ horses and being 
told now and then what they can’t do, they grow a 
thought listless and wonder if the job is as- impor- 
tant as the newspapers say. 


It’s more than time to get all plants, big and little, 
to smoking on Defense orders. It’s more than time 
to give everybody a tool and a job. Of course Wash- 
ington is busy; but Washington must not overlook 
this enormous potential of production and morale. 


Business men, big and little and of all political 
backgrounds, should be called to the capital; not only 
about contracts but also about all-out local unity 
based upon local service. Obstructionists wouldn’t 
last long against a populace all at work on Defense 
because they knew it was supremely important. 


We're all Americans. We all have a stake in 
America’s defense. Give us a chance to say so in 
the American way—putting every ounce of power 
into a common American cause. 
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first mortgage are finding 
safety in larger commitments. 


working 


BS * * 


Kastern areas, where the popular 
method is to build a house and then 
to find a buyer, are uneasy over one 
impending aspect of Defense. 

Maybe you've guessed it; but this 
Page had to be told. It’s the prospect 
of “gasless Sundays.” It doesn’t turn 
on the fact that a suburbanite doesn’t 
want to be a suburbanite unless he can 
wheel over country lanes of a Sunday 
afternoon. He likes that pleasure, but 
if necessary he could do without it for 
the duration. It’s the fact that he gets 
interested in home ownership by visit- 
ing suburban or other new develop- 
ments in the course of Sunday drives. 

Builders estimate that of the half- 
million sales of houses the country over 
during the past few years, more than 
400,000 have been initiated on Sunday. 
It seems to be true everywhere, for 
Sunday is usually the one free day for 
such explorations. Eastern builders 
fear the gasless Sunday, because it is 
only in the East that this limitation has 
been proposed; at least so far. The 
reason, of course, is not a shortage of 
gasoline production but of transporta- 
tion. Tankers are being diverted to 
European runs. 

A possible shortage of furnace oil 
looms as another effect of the transpor- 
tation shortage. 

3uilders have a fear of priorities on 
building materials, and they have al- 
ready felt the shortage of building 
mechanics. Your guess is as good as 
ours, but, with little announced infor- 
mation to go on, this Page anticipates 
that there will be as little interference 
as possible with home building. It’s 
too important as a creator of morale 
to be interfered with lightly. Some 
changes in operation doubtless will ap- 
pear, but at the moment we doubt if 
they are going to be revolutionary. 
How serious that'll be, if serious at 
all, depends upon factors nobody can 
guess with any exactness. But it isn’t 
smart just now to get so bothered we 
forget the things we really know. 
Among the things we do know is the 
need for housing and the fact that peo- 
ple still want it. We know the indus- 
try is in the housing business and has 
a world of experience with building, 
builders and owners. It’s a good time 
to look sharp, to keep our sanity, to 
stick with salesmanship and to keep on 


keeping on. 
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Farm Improvement Is Worthwhile 
Objective for Lumber Dealer 


NE BY-PRODUCT of the pre- 
OC paredness program is the dis- 

possession of numbers of farm 
families. 

In five States of the upper Missis- 
sippi Valley, for example, a quarter- 
million acres has been bought for 
Army camps and other military pur- 
poses. Some two thousand families 
must find new homes. 

While it’s hard on the individual 
families, it doesn’t add up to a massive 
public problem. Had all those home- 
steads been bought in Iowa alone, the 
purchases would have involved less 
than one percent of the total acreage 
of farms in that State. 


*k ok * 


The Army buys with an eye to 
strategic location and suitability, as it 
should. Some complaint has _ been 
made that the camps should have been 
put in waste places or on poor farming 
lands. But the Army was working 
with military problems and not with 
eresettlement projects. In the post- 
Indian War days, when the Army was 
a step-child, it was plentifully pushed 
around; compelled by political pres- 
sure to maintain wholly useless troop 
and squadron posts so there would be 
local markets for hay! It does not 
appear that political or commercial 
pressures have had much influence in 
choosing sites for the present camps. 
The Army has put them where the 
Army thought they ought to be. 

For that matter, regional civil 
wishes were divided. States and com- 
munities usually wanted the camps, 
with their building expenditures and 
payrolls. Farmers usually did not 
want to sell their lands. 

Some curious things have come to 
light. 

The statement has been made that 
half or more of these dispossessed farm 
families will either move to cities or 
will take over farms whose present 
holders will then move to town. 

The curious part of this guess is the 
further statement that these farm peo- 
ple don’t want to live in town but 
will have to do so. There are no farms 
to be had. 

Of course any person with the 
money and the purpose can buy two 
thousand farms in the Middle West. 


That would be comparatively easy. 
But when former owners moved off, 
they'd have to buy or rent two thou- 
sand more farms; and so on. There 
are no vacancies short of abandoned 
farms or wild and worthless land. 

The National Resources Planning 
Board estimates the farm lands of this 
country at just under a billion acres. 
The number of farms in the United 
States is supposed to be six millions. 
If two thousand farms have been 
bought in five States for military pur- 
poses, we may guess that not more 
than twenty thousand will be bought in 
the entire country. If the farm area 
can’t re-absorb one-third of one percent 
of its population, this is an interesting 
commentary upon the complete utili- 
zation of American farm lands. Maybe 
somebody’s wrong; but at least it 
makes an impressive story. 


* * * 


We're told the farmers themselves 
are worried about the money they’ve 
received for their lands. The prices 
paid have been good enough, and 
there’s little complaint about that. But 
cash money melts away. Adroit sales- 
men and other persons who should be 
called something else are trying to 
“interest” these new capitalists. Farm- 
ers guess with gloom that they may 
lose some of their new money; maybe 
much of it. 

This tells us again, if we need to be 
told, that real estate is a safe savings 
for the average man. It stands by 
pretty well, come good times or bad; 
isn’t quite so easily nickeled away ; is 
a little less apt to get its tail caught 
in wildcat speculation during the 
owner’s moments of enthusiasm. 

Farmers get plenty of exercise in 
the open air. Your present announcer 
learned that fact at the tail of a John 
Deere walking plow. But farm life 
is generally right reliable. And if the 
area is as completely occupied as our 
not too exact figures indicate, a farmer 
with a farm has something to hold 
onto and improve. Dealers can help 
him add to his earnings and add to his 
family’s comfort. Farmer and dealer 
both get ahead if they work together 
on a sensible and practical basis. 
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Two exterior views of the building which serves as the office and home of John S. Syver, proprietor, Lake View Park Lumber Co. 


COUNTRY YARD DRAWS LARGE 
VOLUME OF BUSINESS 


The term “rural” yard _ usually 
means a yard that is located in a small 
town, but John S. Syver has gone one 
step farther and located his yard sev- 
eral miles from any town or railroad. 
The Lake View Park Lumber Com- 
pany, of which he is proprietor, is 
located south of Lake Geneva, well- 
known Wisconsin lake, and from the 
surrounding farmers and _ resorters, 
Mr. Syver has been able to develop a 
successful trade. 

The resort trade is not the usual run- 
of-the-mill type of cottage construc- 
tion, as many of the people who build 
here plan, at some future date, to re- 
tire to these homes and live there the 
entire year. For that, and other rea- 
sons, the building jobs that are done 
are complete, including insulation, 
heating and all other features of year 
‘round occupancy. 

One specialty of Mr. Syver’s is the 
design of cabins such as the one shown 
here, which is his combined office and 


Illustrated here are three interior views in Mr. Syver's hom 


home. The entire building, inside and 
out, is finished in wood, and there are 
many small details of construction 
which, while they may raise the cost of 
the building, add considerably to the 
finished appearance. The interior pic- 
tures which are shown here indicate the 
close attention which is paid to detail. 
Even the curtain rods are made of 
wood, and they were designed and fin- 
ished at Lake View Park Lumber 
Company. 

Mr. Syver trains his own builders, 
and instructs them painstakingly so 
that they are not only good carpenters, 
but also highly skilled craftsmen. Pride 
in their work has been instilled in these 
men, and as a result, jobs turned out 
by the company can command a pre- 
mium. 

As many other dealers have done, 
Mr. Syver handles the sale of all the 
material that goes into the building. 
This eliminates many of the headaches 
that occur when several sources of sup- 
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ply are used and increases customer 
satisfaction and good-will. 

Because of the location of the yard, 
Mr. Syver uses a calling card that re- 
produces a map of the surrounding 
countryside with arrows indicating the 
route to the yard. Large signs with 
arrows pointing toward the yard are 
also located at strategic crossroads. 
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e and are typical of his design for this type of structure 
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Sells 22 Houses From Two 


Basic Floor Plans 


Shown here is a 
diagrammatic 
drawing illustrating 
a typical floor plan 
The arrangement 
of the various 
rooms in relation 
to each other, and 
the overall dimen- 
sions may be noted 


A close-up view of 
one of the houses 
in this develop- 
ment. By using 
only two basic 
floor plans, con- 
struction costs 
were lowered 


Here one of the 
employees of the 
Odum Lumber 
Company (Inc.), is 
fixing the driveway 
to a garage 


2 
Below is a picture 


of part of the 
block of 22 houses 


Using only two basic floor plans, 
the Odum Lumber Company (Inc.), 
Birmingham, Ala., recently built 22 
houses in one block in the western part 
of the city and sold 17 of them within 
two weeks of completion. “Sold” 
signs went up on the houses about as 
soon as they were built and the com- 
pany is now planning another block of 
a dozen or more houses a little further 
out. This is an indication of the pro- 
gressiveness of this concern which has 
furnished materials for more than 400 
houses built within the past six years. 
Some were built by the concern itself, 
some by contractors for sale and some 
by individual owners. 

Although only two floor plans were 
used in the block of 22 houses, the 
houses are all different in exterior ap- 
pearance. This was done by revers- 
ing the plan, by varying the type of en- 
trance or porch and by using varying 
colors in the exterior finish including 
the roof, walls and blinds. 

The houses are all of five room con- 
struction and were built to sell for 
$3,225 or $3,335, depending on which 
plan was used, one being slightly 
larger. They were sold on terms of 
$325 down and $21.75 per month in- 
cluding insurance and taxes. 

According to Travis Odom, a mem- 
ber of the firm, the use of a limited 
number of floor plans offers distinct 
advantages. In the first place there 
was fewer blueprints to handle. Con- 
tractors and sub-contractors could use 
their experience on one job as a guide 
in bidding on the next. It was also a 
distinct help in obtaining loans as the 
loan company had a better idea of the 
type of house to be built. All this 
speeds up operation, a very desirable 
factor in building low cost houses in 
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quantity to sell at an attractive price. 
The lumber company sold most of the 
houses direct to purchasers. In fact 
the buyers almost formed a line as the 
houses could actually be bought at less 
than rental, save for the down pay- 
ment. 

The houses are of sound frame con- 


struction; they have no basements nor 
central heating systems, but have gas 
connections in the living room fireplace 
and in the bathrooms; also a 30 gallon 
hot water boiler with side arm heater 
in the kitchens. 

Included with each house is a garage 
and driveway. Each lot has shrubbery 


and decorative shade trees, the latter 
being set out before construction began. 
The contractor on the job used a power 
saw to speed up framing and trimming 
operations. He used this saw, a 10- 
inch size with radial arm, to cut studs, 
joists, rafters, sheathing, decking, 
flooring, etc. 
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Display room of the Richmond Brothers Lumber Co. designed to attract the retail 
trade for small items 


Builds Successful Business Around 
“Small Stuff” 


“Most lumber yards do not want to 
bother with what they term ‘small 
stuff’ and consequently won’t take time 
to really serve the retail trade. We 
designed our operation to appeal spe- 
cifically to this trade—with results 
that we believe to be highy satisfac- 
tory.” 

That is the story of the Richmond 
brothers Lumber Co., Los Angeles, 
Cal., which has recently moved into an 
attractive new yard which, incidentally, 
is free of all encumbrances. ‘Highly 
satisfactory results” to the Richmond 
Brothers is the growth of their busi- 
ness in but a few years from a small 
wreck-lumber yard to the present 
thriving retail business which last 
year grossed $70,000. 

Everything about the new yard is 
designed to encourage the cash-and- 
carry retail trade. Location was of 
prime importance. A neighborhood in 
which small home owners predomi- 
nated was selected and the yard was 
built on the into-city side of the main 
drive. This is important; a consumer 
survey showed that many buyers like 
to come in on their way to work, leave 
an order, and pick it up on the way 
home the same evening, and motorists 
will not cross heavy traffic to stop at 
a place of business. The Richmond 
location allows them to enter in the 
morning without crossing traffic, and 


to return in the evening by crossing 
only light traffic. 

To further accommodate drivers the 
yard is set well back from the sidewalk 
line, thus leaving room for a spacious 
driveway in front of the yard. An- 
other wide drive circles the building. 
These accommodations have been suc- 
cessful in avoiding congestion and 
inconvenience to the customers. 

The Richmond Brothers realized 
that display area was necessary to the 
type of business they were attempting 
to attract. A wide expanse of show 
window and provision for sidewalk 
displays of seasonal items was included 
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in the plans for the new yard. Rakes, 
lawn mowers, window screen, etc., are 
arranged suggestively and prominently 
before customers. 

The storage yard was also laid out 
with an eye to convenience and effi- 
ciency. It forms a square with a large 
amount of space in the center. Suc- 
cessively as the customer traverses the 
square he sees first displays of shingle 
and lath and bins containing sand and 
gravel. The entire rear of the yard is 
occupied by sheds with a center struc- 
ture housing a yard office above and 
storage space below. 

Closed narrow sheds along the left 
wall contain concrete, roofing paper 
and shingles, wallboard and oil drums. 
Mouldings are stocked under cover at 
the front. A concrete wall one foot 
high extends up to the left gateway. 
Brick and pipe are stacked in orderly 
array behind this wall which was 
erected to prevent cars and trucks 
from backing into the displays. 

According to the Richmond 
Brothers a willingness to advise the 
customer upon methods of using the 
products he buys is equally important 
to the success of a business as quick 
service and good presentation and dis- 
play. “Most of the retail trade is 


anxious for this kind of assistance,” 
says Frank Richmond, “so we make 
quite a point of telling them how to 
build and repair—even to the extent 
of drawing diagrams for them.” 
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View of the interior "square" of the yard. The yard office is on the second story 
center 








Can the manufacturer of millwork 
alone be held responsible for millwork 
trouble ? 

Only if the manufacturer can control 
the temperature and humidity = sur- 
rounding the millwork while stored, 
and the handling and delivery practices 
of the dealer, and the installation meth- 
ods of the contractor, and in some 
cases, even the use made of the mill- 
work by the ultimate customer. Until 
then he has to rely upon the coopera- 
tion of everyone all down the line. 

Woodwork, being made of wood, is 
a live material which tends to adjust 
itself continually to the atmospheric 
conditions in which it finds itself. It 
should be dried to a moisture content, 
therefore, that corresponds to the aver- 
age moisture conditions prevailing in 
the locality in which it will be used. 
Likewise it should be stored under 
conditions as nearly identical as pos- 
sible with those to be encountered in 
the building in which it will be used. 

The following relative humidities 
will produce the corresponding mois- 
ture contents in wood when the tem- 
perature is around 70 degrees F. In 
each case the first figure represents the 
relative humidity percentage; and the 
second figure, the percentage of mois- 
ture content: 

10 percent relative humidity _pro- 
duces 3.1 percent moisture content in 
wood ; 15 produces 3.8; 20—4.5; 25— 
5:3; 30—6.1; 35—6.9; 40—7.7; 45— 
8.5; 50—9.3; 55—10.2; 60—11.2; 
65—12.3 ; 7O—13.5; and 75—15.2. 

Actually, of course, the amount of 
water the air may contain varies with 
the temperature, for example, air with 
40 percent humidity at 100 degrees F. 
contains as much water by weight as 
air with 100 percent relative humidity 
at 70 degrees F. 

It is not unusual to find that wood- 
work contains as high as 12 to 14 per- 
cent moisture in the summer and as 
low as 5 and 6 percent moisture in 
the -winter with dry artificial heat. 

That an understanding of humidity 
and temperature is important, is best 
demonstrated by considering what 
happens to a glued-up, mixed grain 
Pine board, 16-inches wide, when it in- 
creases 6 percent in moisture content. 
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Care of Millwork Before and 
After Installation 


If this occurred it would swell a frac- 
tion more than 3/16 of an inch. 

It is apparent, therefore, that to sub- 
ject millwork to great changes in tem- 
perature or humidity is to ask for 
trouble. That to store it in a basement, 
or to deliver it or install it during 
plastering, or even until the plaster 
is thoroughly dry, is to ask for trouble 
that could be avoided. It should not 
be delivered during wet weather un- 
less it is completely protected, and it is 
wise practice not to deliver woodwork 
until the house is tested, after being 
closed over night, and the relative hu- 
midity has been reduced to at least 50 
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the dry air in. On the other hand if 
it becomes too dry, humidity can be 
increased by filling the water pans that 
accompany most heating systems. Fur- 
ther, and most important, because it 
takes a considerable time for painted 
millwork to absorb or release any large 
amount of moisture, before it has done 
so, the weather conditions and the in- 
terior conditions will have had a chance 
to change and stabilize the moisture 
action in the opposite direction. 

It is therefore doubly important that 
the installation of millwork be accom- 
plished under, let us say, average con- 
ditions. For this “average” can be 
most easily maintained. 

It follows from the above reasoning 
that before installation of doors and 
sash, the ends and sides should be 
painted; they should be primed before 





percent in summer or 35 percent in 
winter. 

If the customer understands the ef- 
fect of temperature and humidity on 
his sash and doors, millwork, once 
installed, will never again be subjected 
to the possibilities of abuse which are 
present during the original installation. 
This is true because of several factors. 

First, painted millwork will take a 
month to absorb the same amount of 
moisture absorbed in a few days by 
unpainted millwork. The house should 
never again be as damp as it is during 
building and plastering ; and if it should 
become damp it can always be ven- 
tilated by letting the damp air out and 


they are hung, first, because it is easier 
to do so, and second, because they are 
apt to be exposed to rain. All surfaces 
including the tops and bottoms should 
be painted or varnished because water 
will penetrate end grain 15 times as 
deep and 15 times as fast it will pene 
trate flat grain surface. 

The ideal way to prepare for the 
millwork is to close up the building } 
use of storm sash. When all plastering 
is done and the house dried out and 
ready for the trim, that is the ideal 
time to put in the sash. If storm sas! 
are not available, the building may be 
closed up by nailing cheese cloth over 
the window openings. 
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In general the following difficulties 
encountered with millwork are usually 
the result of indifference to, or insuffi- 
cient protection from, extreme humid- 
ity and temperature changes: 

Solid panels showing an unpainted 
line around the edges; paint loosening 
from the wood; joints opening, and 
raised grain. 

In the case of solid panels showing 
an unpainted line around the edges, 
and separations at the joints, the tem- 
perature of the house may be kept too 
high and the humidity too low (by the 
home owner). This may be the case 
particularly in winter. Raised grain 
and paint loosening from the wood (in 
blisters) may be caused by too high 
a humidity—enough to cause sweating 
windows—which also can be corrected 
by the house owner and is not the fault 
of anyone else. Of course use of storm 
sash in winter reduces tendency for 
condensation to form on windows, and 
thus reduces possibility of soaking sill 
and sash with condensate. On wash 
days or when considerable steam from 
cooking is released in the house there is 
need for ventilation to prevent sweating 
of walls and woodwork. If moist air 
is to be let out it can best be accom- 
plished through a ceiling grill to the 
attic space and from the attic 
by means of louvres. Do not 
let moist air into the attic 
without letting it out of the 
attic. 

Aside from _ atmospheric 
conditions the handling and 
treatment of doors and sash is 
important. In general, doors 
should be kept inside the 
house; any sort of recess, al- 
cove or shelter that tends to 
keep weather extremes from 
the door is beneficial. If doors 
must be exposed to weather, 
three coats of lead and oil 
paint or an equivalent treat- 
ment with stain and spar or 
other weather resisting var- 
nish is about the best surface 
covering they can get. Tops 
and bottoms of doors should 
be painted the same as the 
outside, Exterior exposure 
can be reduced by using com- 
bination or stormdoors. 

If a door does not fit frame 
when hung, it will of course, 
soon become warped. The 
fault is sometimes that of the 
frame instead of the door. Be 
sure the frame is straight. Al- 
most without exception, any 
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door will have some slight bow or cur- 
vature It may be as much as 1/32 or 
1/16 of an inch. If that happens, hang 
the hollow side, if possible, so that it 
will be toward the door stop on the 
jamb; also the bowed side should be 
the hinged side if possible. Every 
door should have three hinges. The 
hinges should be properly attached 
to the jamb so that all the pins are 
in an exact straight vertical line. Be 
sure that on the hinged side, there is 
enough clearance to prevent binding 
against the jamb or stop. 

In allowing for clearance, it is well 
to consider whether the frames are wet 
or dry and whether the doors are thor- 
oughly dry. The season of the year, 
the dryness or dampness of the locality 
and the sort of heating used, are other 
elements that enter into this question. 
Doors may shrink or swell as much as 
5/16” from extreme damp condition to 
a baked out winter condition. If 1/16” 
clearance at each side of the door can 
be maintained on a properly beveled 
floor, it would be ideal; if jambs are 
damp from plastering, the door may 
well be hung with about this clearance. 

With sash, allowance for paint in the 
runs must be made. If installed when 
wet, then the sash must be fitted closer 




















than when all parts are dry. It is 
possible to have as much as 3/16” total 
variation in sash and frame due to 
shrink and swell. With proper types 
of weather stripping 1/8” to 3/16” is 
fair practice. 

When there is water leakage around 
the glass, it is evident that the putty 
must have become loosened from the 
glass or the wood or both. Dropping 
or jarring the sash may cause this, but 
more often it is caused by wetting and 
excess swelling of the wood of the sash 
before they are properly painted. In 
painting the sash, the paint should 
always extend over the putty and up 
about 1/32” on the face of the glass. 
Putty will not permanently lay tight 
against the glass without a paint seal 
across the putty to glass joint. The 
practice of raising or lowering sash by 
taking hold of the check rails is bad 
for the reason that there is always a 
possibility of loosening the putty 
around the glass. Use the handles or 
lifts, and if none are present, use both 
hands and push or pull only near the 
sides of the sash, not in the center. 

In regard to doors warping, it has 
Leen stated that the easiest door to 
build and the one that will remain the 
straightest under varying weather and 
humidity conditions is a 
panel door. It will probably 
always be difficult to build a 
flat door that will remain ab- 
solutely straight and flat un- 
der all conditions to which it 
may be subjected. 

In the main, after a house 
is once completed, it is up to 
the owner to keep his mill- 
work painted and varnished ; 
to prevent his interior from 
being dried out in the winter 
by adding moisture to the air 
through his _ heating plant 
which should be able to sup- 
ply and maintain a_ proper 
amcunt of humidity. And he 
should prevent the interior 
from sweating from steam and 
drying clothes by providing a 
sufficient amount of ventila- 
tion which calls for admission 
of about 10 cubic feet of out- 
side air per minute per per- 
son. And finally, he should 
remember that the use of 
storm windows and storm 
doors will add to the life of 
his sash and doors as well as 
decrease the cost of main- 
taining comfort in the inte- 
rior. 
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REALM of the 
RETAILER 


The business of retailing materials 
and putting up buildings never gets 
standardized. If the Realm needed to 
learn that fact over again, we could 
do it on this hitch through the East. 

every lawful method works pretty 
well, somewhere or other. It’s not the 
size of the town or of the yard that 
makes the difference. Nor is it true, 
as some convention speakers would 
have us believe, that a smart dealer al- 
ways uses the newest methods. The 
smarter he is, the more exactly he fol- 
lows the speed and temperament of 
the customers. Of course he may 





This shows original office of Schmuck 
Co., with latter-added extension over 
scales, now used for storage 





ease them into new ways, now and 
then; but that’s because he sees, 
sooner than they do, that the new 
ways will better suit their speed and 
temperament. 

The customers have the last word. 


The Natural Born Renter 
Wants a Showy Home 


The buyers are of two kinds; with 
a lot of combinations between the ex- 
tremes. The present emergency is 
high-lighting this fact. 

One is a natural renter, and he 
keeps the renter’s complex even when 
he builds a house. If he lived in New 
York, he’d change apartments every 
six months, just because he’s restless 
and wants a change. He’s attracted 





by gadgets and not by the quality of 
the framing. Anything he can’t see, 
he takes for granted. He'd rather 
have an extra bathroom than to spend 
the money on heavier foundations, a 
high-grade heating plant and_ the 
points of sound construction. 

He works for a salary, saves little 
unless a fool-proof method is set up 
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for him, looks upon a house as shelter 
and show and not as an investmeent or 
a symbol of permanence. He likes 
house financing that is paid like rent; 
not only because he’s a natural renter 
but because he doesn’t get interested 
in investments beyond present use. 
He selects a plan in terms of finished 
appearance, and wants someone else to 
see the job through. What the build- 
ing will be twenty years later, isn’t 
among his interests. He’s living now. 
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Twenty years? By that time he may 
be in the Elysian Fields. 


Selling Drifters Requires 
Special Technique 

A superintendent in a little town 
near an Army camp told us about the 
children of casual civilian workers at- 
tending his school. One boy who will 
graduate this summer has attended 
18 high schools. One sixth-grade girl 
has gone to 64 schools. 

Steady drifters of this kind don't 
build houses; but they do illustrate 
the rootless class of Americans. There 
are thousands of families, of larger 
earnings and not so frequent migra- 
tions, who are candidates for home 
ownership, but only on their own 
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terms. Lumbermen are dealing with 
them successfully, but only by using 
special methods and assuming special 
responsibilities. 


The Thrifty Demand 
Permanence in Home 


The group at the other extreme 
doesn’t need much description. These 
people are rooted in their communities, 
look upon houses as security and sym- 
bols of thrift, expect the buildings to 
be good when the children take them 
over, save much of the money needed 
before starting to build, are as much 
interested in the frame as in the fin- 
ish, and look upon home ownership as 
a lifetime adventure. Not for them 
are ninety-percent loans, package sell- 
ing, off-side architecture and fool-proof 





Left—Chas. Y. Brough, of the 

Schmuck Co., Hanover, Pa., sitting 

in his paneled office. Right—The 

company's display lobby. Wall por- 

trait to left is of founder of com- 

pany. The young man in foreground 
is made of wallboard 





J1 


an ain» ion 


—_—— a = SF UhClUhlhlUlUCU 


rr 


<i op tn 








June 28, 1941 


saving ways that win the rental- 
minded. Again the dealer has to meet 
these people on their own grounds. 

Whole communities, not so many 
miles apart, follow one or the other 
of these patterns. Each has its suc- 
cessful dealers. And because these 
dealers are smart, they could trade 
places and still be successful. But 
they’d have to trade methods as well 
as locations. 


A Big Maryland Yard Operated 
by Third Generation 

The Wm. D. Bowers Lumber Co., 
Frederick, Md, was founded in 1868 
and is operated by the third genera- 
tion of the founding family. Frederick 
is a handsome and historic town, has 





some industries but thinks of itself 
largely as an agricultural point. This 
is a big yard that covers a large acre- 
age and carries a large stock. At the 
time of our call, it was getting ready 
to receive a shipment of 200,000 feet 
of lumber at one crack. The planing 
mill is as old as the yard; was built 
originally to work the rough lumber 
that made up the entire stock. It now 
does custom work. Some rough lum- 
ber still comes from local mills, but 
much of the stock comes from the 
West Coast, chiefly by rail. 

The people of Frederick hold to an 
old building-and-loan tradition—that 
an owner should have enough money 
saved so that he can pay out in seven 
years. If it will take him longer than 
that, he hasn’t earned the right to 
build a house. FHA isn’t popular. 

“Central Maryland dealers have 
their own competitive troubles,” said 
G. Hunter Bowers, manager of the 





Downtown office and yard of Smith 
& Reifsnider, Westminster, Md. 
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Thrifty Easterners Believe in Paying as 
They Build-- Water Terminals Make 
Possible the Development of Inventory- 


less Retailing 


company. “It’s low prices per thou- 
sand or per unit. I suppose any 
dealer who doesn’t go all-out with 
package selling has it. And, for that 
matter, the package-selling dealer gets 
away from price competition only un- 
til other yards adopt same methods. 
“We don’t have competitive troubles 
with established yards that pay their 


bills and use sound policies. A yard 
like that knows it has to charge fair 
prices to stay solvent. Our trouble is 
with the less competent yards, and 
they wouldn’t bother us if they didn’t 
have outside help. But they get it. 
“They’re practically subsidized by 
certain big manufacturers; and I don’t 
need to tell you who these manufac- 


turers are. It works out this way. The 
capital stock of the big plant is widely 
owned, and its quotation on the big 
board is the most important thing 
about it to those owners. The man- 
agers want to report steady increases 
in production—more this month than 
last, more next month than this. Pro- 
duction has to be sold, and the sales- 
men get the riot act read to them. 
“They do what you’d do in the same 
situation ; hunt up dealers who are not 
making money and who are not sell- 
ing much goods. The salesmen ar- 





Office, warehouse and mill of the 
Wilcoxon & Brown Lumber Co., Fred- 
erick, Md. 





range easy terms that are practically 
equivalent to goods on consignment. 
Normally these yards couldn’t buy at 
all unless they put down the money in 
advance, but this pressure to sell gets 
them terms easier than a_ solvent 
dealer could get or would want. 
“The insolvent dealers are not good 
merchants and normally don’t make 
large sales, otherwise they wouldn't 
be insolvent. The one method they 
know is to cut prices. Sometimes 
they struggle along for a few years 
with this help, upsetting the local 
market. Usually they go to pieces, 
but meanwhile the big manufacturers 
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have moved their goods out.” 

One of the Bowers brothers is a 
registered architect who has his offices 
in the yard. While he does much de- 
signing for the yard’s customers, he 
operates independently and not as a 
yard service department. 


This Dealer Believes in 
Persistent Publicity 

George E. Wilcoxon, of Wilcoxon 
& Brown, in Frederick, is especially 
interested in advertising. He does 
practically all kinds of newspaper and 
direct-mail publicity and has experi- 
mented with radio_ advertising 
through a local station. He’s less 
sure of the value of radio publicity 
than of the other kinds, but says he’s 
not tried it long enough to reach any 
decision. Any kind of publicity, he 
says, has to be persistent. Trade here 
is of the normal and lasting kind, with 
no Government work. 

Hanover, Penn., is another steady, 
conservative little city, deeply rooted 
and given to thrift. Chas. Y. Brough, 
of the Schmuck Co., says its strength 
is in farming and in the Pennsylvania 
Dutch population, although it has 
some industries that operated steadily 
through the depression years. Han- 
over shoes are a case in point. The 
Dutch farmers (incidentally they’re 
of German and not of Dutch origin) 
don’t get rich in a big way but do 
make comfortable livings and do build 
substantial houses and barns. The 
town isn't interested in the FHA type 
of financing. 

“There’s one exception,” Mr. 
Brough said, “and that’s young peo- 
ple who are just getting started. I’ve 
taken many of these young married 
people to the bank, helped them bor- 
row as much as they could, and have 
taken their notes for the balance. I 
arrange with them and with the bank 
that they’re to pay me first. I never 
discount these notes, and I’ve literally 
never had any trouble with them. The 
tradition of thrift and responsibility 
is so deep that they pay out. 

“This business, which was founded 
in 1852, has been built on credit sales ; 
but they’re credit sales of the kind 
these people ask for. If we had 
trouble, of course wed change our 
ways; but I know these people, know 
them individually and as a class. It’s 
almost true that I'll trust anybody. 
Recently I did turn down one family. 
Those people had been married seven- 
teen years, and their only savings con- 
sisted of a lot for which they’d paid 
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$300. They were the exception and 
I didn't think they had much chance 
to learn thrift. 

“This yard has grown up with the 
town. When my wife’s grandfather 
founded the business, there wasn’t a 
railroad in the county. Lumber used 
to be rafted down the Susquehannah 
from Williamsport. It was dragged out 
onto the bank at York, scrubbed clean 
with hickory brooms and hauled over 
in wagons. We still have the old of- 


ANALYZE EFFECT OF 
WAGE-HOUR RUL- 
INGS ON RETAILER 


An analysis of the effects on 
the retail lumber and building ma- 
terials dealer of the new interpre- 
tations of the Wage Hour law as 
issued by the Administrator, is 
being prepared by legal counsel of 
the National Retail Lumber Deal- 
ers' Association in consultation 
with Secretary-Manager Northup. 
This analysis, unfortunately was 
not in final form in time for presen- 
tation in this issue. Readers may 
be assured that it will be made 
available to them at the earliest 
possible moment. So that they 
may have the Wage-Hour Divi- 
sion's original Bulletin for refer- 
ence in connection with the 
NRLDA legal counsel's analysis, 
they are advised meanwhile to 


SEND FOR INTERPRETATIVE 
BULLETIN No. 6 


"Retail and Service 
Establishments," 


—which deals with "The Scope 
and Availability of the Exemption 
Provided by Section 13(a)(2) of 
the Fair Labor Standards Act of 
1938." It is obtainable on request 
addressed te 


OFFICE OF THE 
ADMINISTRATOR, WAGE 
AND HOUR DIVISION, 

U. S. DEPARTMENT OF LABOR 
WASHINGTON, D. C. 








fice, and more lumber was sold there 
than probably will be sold in this.” 

The Schmuck offices and display 
rooms are especially attractive ; but the 
displays are not part of a package-sell- 
ing plan. They are details for custom- 
ers to see as individual items. 

Smith & Reifsnider, of Westmins- 
ter, Md., is another place where thrift 
and earlier methods of financing are 
to the front. John L. Reifsnider indi- 
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cated that methods of buying are 
changing somewhat, but this change 
hasn’t reached the house field yet. 

“There are almost no FHA loans,” 
he said, “but there are many Federal 
farm loans. Unfortunately those farm 
loans usually equal the market value 
of the farms. Maybe that’s the be- 
ginning of the habit of thinking about 
property in terms of use instead of 
savings and investment. People buy 
nearly everything else on deferred 
payments but not homes. Not yet. | 
don’t think I want them to change; 
though of course, if they do, we'll 
change our methods. 

“Homes on monthly payments seem 
to bring in a changed state of mind; 
introducing the idea of low grades and 
high service charges and temporary 
use into a field that, here at least, has 
always had the color of investment for 
permanency. I may be oldfashioned, 
but I think these things involve some 
not so good changes in the qualities of 
citizenship. When you see odd look- 
ing, showy houses built according to 
passing architectural whims, it’s a fair 
guess that they’ve been built for peo- 
ple who have no deep determination 
to see the thing through.” 





Florida Replaces Gross Re- 
ceipts by Other Taxes 


OrLANbDO, FLA., June 23.—Florida lumber 
and supply dealers breathe a sigh of relief 
with the repeal of the obnoxious gross re- 
ceipts tax levied four years ago on all retail 
sales. In its place the recently adjourned 
legislature adopted a license and inventory 
tax bill, effective July 1. Secretary Marie 
Bennett of the Florida Lumber & Millwork 
Association, from her office here, outlines the 
following features of the new law as follows: 

New classification of chain stores, with 
license taxes from $10 for independent re- 
tail establishments to $400 for those be- 
longing to a chain of fifty or more stores. 

A tax of 1 percent on full cash value 
of all merchandise actually upon the 
premises of a retail store, the full cash 
value being construed to mean fifty per- 
cent of the total amount of such inven- 
tory remaining after the deduction of the 
first $1,000. 

Tax shall be determined by the amount 
of inventory upon the premises on the 
last day of the fiscal year of the licensee. 

Tax is due and payable on the first day 
of July of each and every year. 


Cypress Tree Cuts 7,200 
Feet 


BocaLusa, La., June 23.—One of the larg- 
est cypress trees ever cut in this vicinity is 
now on the yards of Richard P. Baer & Co. 
The tree was cut on its holdings in the Var- 
nado swamps and was brought to the mill in 
north Bogalusa in five 16-foot sections. Ac- 
cording to Michael S. Baer, Jr., the tree 
scaled 7,200 feet. Its base, where the cut 
was made, was more than five and one-half 
feet in diameter, and the entire tree except 
the top section was solid. 
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Go a Little Slow in Announcing Penalties for Small Deliveries 


KIP THIS PIECE if you are sure 
you know all the answers to what 
admittedly is one of the toughest 

of the dealer’s minor problems; for it 
may make you mad, although intended 
only to make you think. 

It is a fairly common practice for 
lumber and material dealers, in com- 
mon with other merchants, to post in 
office, store or yard, various admoni- 
tory signs and notices relating to 
terms, or other factors of the firm’s 
business policy. It may appear far- 
fetched to assert that such signs may 
sometimes have an effect not intended 
or desired by the dealer, but let us look 
at some of the implications. There may 
emerge the startling conclusion that 
what a yard manager regarded simply 
as a means of imparting information 
may have a_ psychological kick-back 
rivaling the best effort of a Missouri 
mule. 


Let’s take a concrete example. A 
dealer gets all hot and bothered about 
those pesky little orders that seem al- 
ways to come in at the busiest time, 
and usually demand speedy delivery. 
He well knows that, individually con- 
sidered, the cost of delivery is more 
than the profit amounts to. Thinking 
the thing over, the dealer bangs his fist 
on his desk and says, “I'll fix those 
guys!” So he orders some notices let- 
tered proclaiming that “We Add 50 
cents, for delivery, to all orders less 
than $10.” He tacks these notices up 
in conspicuous places in the office and 
shed, and that’s that. He finds, to his 
satisfaction, that these bothersome 
“peanut” orders, involving often incon- 
venient deliveries, are becoming, as the 
poet observes, “Small by degrees, and 
beautifully less.” He figures that these 
small orders now are rolling out on the 
buyers’ tires instead of on his own. 
And perhaps they are—some of them 
anyway. But let’s see if that’s the 
whole picture, or only a part. 

Here’s Bill Jones, a solid young 
farmer who today wanted only $3.67 
worth of materials sent out, but who 
has in the back of his head plans for a 
big barn to be built this fall. More 
than that, Bill and his wife have been 


studying the plans of the AMERICAN 
LUMBERMAN Ideal Farm Home and 
dreaming of a new dwelling, incorpo- 
rating some of its best points, which 
they hope to see take form at a date 
not too distant. In short, Bill is po- 
tentially a big customer. 

When the time rolls around for Bill 
to pass out some worthwhile orders, 
is his most vivid recollection of your 
yard going to be: “They didn’t want 
to be bothered with my little orders; 
I guess I won’t bother them now with 
my big ones.” ? Is that sign, with its 
stern edict going to pop before his 
mental vision, and perhaps prejudice an 
important sale? 

“Piffle,” says someone, but remem- 
ber that some people are unreasonable 
about little things. That explains why 
some big department stores observe 
the principle that “the customer is al- 
ways right’”—also why they will de- 


liver a ten-cent spool of thread any- 
where within the city with no extra 
charge. They don’t expect a profit on 
that particular ten-cent sale, but they 
know that in the long view their policy 
will produce profits in plenty. 

To be considered also is the view- 
point of those customers whom you 
have recently sold good-sized bills of 
material. Take for example Mr. X, 
who only last month bought, say, $500 
worth. This month he happens to 
spend only $1. Wouldn’t it be wise to 
forget the delivery charge and build 
up a little good will? But you can’t 
very well “forget” the charge if you 
have put yourself on record by post- 
ing notices implying that such a charge 
is uniformly enforced. Better leave 
yourself a little leeway for such cases, 
at least. 

If you feel you are being imposed 

(Continued on Page 34) 
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planned piling spaces. 
lumber bins. 








Heres a Timely Tip 


The Hawkeye Lumber Co., Iowa City, lowa, brought a railroad 
siding into the yard past the warehouse at the right of the picture. 
The siding was lowered enough to make an unloading bank. Heavy 





materials are rolled across from the spotted cars to the exactly 
It is a haul of but a few hundred feet to the 
Each year about 150 cars are unloaded here. 






















Aspirin for “Headache” No. 13 


When a prospect comes to us for plans for a new 
home he is contemplating on building we tell him 
right at the start our plan service includes plans, spec- 
ifications, ideas and suggestions. All of which will be 
his free, provided we furnish all the lumber, millwork 
and building supplies required to build his home, but 
if we make the plans, write the specifications, offer 
our ideas and suggestions, help him select a lot, choose 
a contractor, and then after all this service he desires 
for some reason or other to buy his materials else- 
where, we make a charge of 3 percent of the total cost 
of all materials on our estimate for our plans and 
service. 

For example if the materials cost $2,000.00 we 
would make a charge of $60.00 provided we do not 
furnish the materials necessary to build his house 
after making plans and offering service. 

As dealers here realize they would have to be more 
than $60.00 cheaper before they would have a chance 
to get this business they are inclined to hold their 
price up as there is nothing gained in being just a 
few dollars cheaper, because we would just meet that 
price if necessary in order to have a satisfied customer 
and they cannot afford 


These Methods Allow You to Give Plan 


Service and Still Keep Your Customer 
LAST CALL FOR ANSWERS TO CONTESTS 14 AND 15 






his prospect goes shopping with his plans but to build 
up such a reputation and prestige in our community 
that a prospect will think of us first when thinking of 
building—J. Oscar Kittinger, Kittinger Lumber 
Company, Owensboro, Ky. 





I have found in the past the same laments as the 
Ohio dealer. With the use of the enclosed form (ques- 
tions on the form given below) it clearly shows me 
whether a prospect is in position to repay for the 
home that he contemplates. It is also a good gauge 
for the amount of a home that he can purchase and 
it has a moral obligation that eventually ties him in 
without obligating the customer for an expenditure 
and prevents the dealer from wasting time and money 
on “dogs.” I find that this has worked very satisfac- 
torily and prevents the loss of a customer. 

“The following confidential information is given for 
the specific purpose of determining whether we can 
finance and build a home and may be used to nego- 
tiate the necessary loan: 

“Date; Name; Address; Age; Number of Depend- 
ents; "Phone; Employed by; How long; Average 
Weekly Salary; Total Obligations; Payments per 

month required on pres- 





to cut enough to land the 
business over and above 


ent obligations; Pay - 
ments per month you 
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the $60.00 plan service 
charge. 

Owensboro, Kentucky, 
a city of 30,000 people, 
has seven lumber yards, 
and we are told that 
these yards are far above 
the average for a city 
and trade territory of 
this size. 

Each yard has their 
own architect and offer 
plan service on the 3 
percent of material list 
basis. We find this 
works very satisfactory 
here. 

The point we are most 
interested in is not to try 
to cut our competitor’s 
throat, so to speak, when 





RULES OF CONTEST 
First Prize—$10; Second Prize—$5; Third Prize—$3 


1. Solutions of, or comment upon, the "Headache" 
printed in each issue must be not less than 100 words 
or more than 1,000 words long. 


2. Solutions of or comment upon any “Headache” 
must be received within 30 days of date of issue in 
which that "Headache" is stated. 


3. Only retailers and their employees are eligible to 
compete. 


4. The editors of the AMERICAN LUMBERMAN 
shall be the sole judges. Names and addresses of all 
prize winners will be printed in this journal. 


5. All solutions and written comment submitted shall 
be the property of the AMERICAN LUMBERMAN, 
with right to print in whole or in part. 


6. Entrants in any "Headache" contest are free to 
also enter any, or all, later contests; thus it is possible 
for you to win more than one prize—if your solutions 
are judged to be best. 








could make on a new 
home; Payments per 
month you are now mak- 
ing for rent; Type of 
loan; F.H.A.; Bank; In- 
surance Co.; Other; 
Own Lot; Location; 
Size; Value; Is Lot 
Clear ; Preferred location 
of new lot; Other prop- 
erty owned; Value; 
Amount of Building 
Fund ; Type of house de- 
sired ; Number of rooms; 
Do you have a favorite 
Contractor; Guild con- 
tractor preferred; Do 
you now have plans; 
Will you need assistance 
with your plans; Maxi- 
mum expenditure 
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for home; Are you ready to start building when plans 
and financing are worked out; Approximate time new 
home is to be completed. Literature or plan books 
NE 6.0. eda a COREA EN Re eee ee 
Pi i6bekuracasnenscan Wife 
CHORE =TOOONUIIINIUE «os. 05 ec ccevesseedincesass 
Remarks—(See other side). If you make the neces- 
sary arrangements to meet the above requirements, 
it is mutually understood and agreed that this will 
constitute an agreement to proceed with final arrange- 
ments.”—Arthur Cregier, D. T. Bayles & Son, Stony 
Brook, New York. 
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Here is my Aspirin for Headache No. 13. 

We had the same difficulties as those the Ohio 
dealer has to contend with. Every day a prospect 
comes in and gives us his ideas as to what he wants 
in his home and the price he wants to pay. Our 
architect will draw up the floor plan and the differ- 
ent elevations, then we call the prospective customer 
back to show him what we have done and give him 
an opportunity to make any changes he might want 
to make. During the time we have been drawing the 
plan, we also have figured the cost. If the customer 
decides he wants to study the plan and cost figures 
before he goes ahead, we have a contract that reads 
as follows: 


S425 see ennneemes 

E mereet Te 6. 6c cesses Co.’s price of $0000.00 
for the building of a residence on my lot at.......... 
Weis renscnd os Co. has plans and specifications 


completed. I will enter into a contract with........ 

Co. for the building of said residence subject to my 
approval of their specifications. 

SIGNED 

We have the prospect sign this and then we have 

his O.K. on the plans as far as they have gone. 

Then, when he is ready to go ahead we will have the 


plans blueprinted. The above agreement is a tenta- ' 


tive agreement, so it will give us a better chance to 
receive the work, if he should go ahead.—Carol Win. 
Root, Root Lumber Co., Crown Point, Ind. 





When a customer wants us to develop a plan for 
him -and work out all the details, including the all 
important cost, we have him go through our plan 
hooks to find something he likes so as to give us an 
idea of what he wants. 

After he has his ideas Mr. Holloway draws a rough 
sketch and gives him a figure on the cost, with a list 
of materials needed. These he can take home to di- 
gest and compare with our competitors’ figures. 

If he decides to let us have the job we go ahead 
and develop the plans from the rough sketch, filling 
in all the details—Sylvia Holloway, Holloway Ma- 
terial & Supply Co., Tulsa, Okla. 


New Contest No. 16 


FINANCING TROUBLE 
From a New York Dealer 


The greatest problem facing the retail lumber dealer in this 
section is financing. The banks here are very reluctant about 
giving F.H.A. loans or mortgages. 

Most of the building in this part of the state is for summer 
resorts and very few banks are interested in financing the building 
and repairing of these resorts. 

It, therefore, falls upon us, the dealers, to get “private money” 
which, as you know, is sometimes very expensive, or to completely 
carry the burden of financing ourselves. Is there a solution for 
this problem? 

From an Illinois Dealer 


One of our “prize” headaches, and an oft repeated one, is the 
fellow who says he owns a small lot—of little value—and has 
enough to pay the carpenter who will help him build his new house. 
He will give a mortgage on the property for the material and pay 
off monthly. 

This cannot be financed through F.H.A. and Building & Loans 
will not advance sufficient, if any. The applicant is usually a pretty 
good risk and will pay the lumber bill in 15 to 30 months. With 
all the advertising of time payments these people expect to be able 
to buy the material on time. 

Any suggestions on handling this kind of business will prove 
an “Aspirin” to us. 





GIVE US YOUR HEADACHE 


If there are problems that bother you, whether they be large or 
small, the AMERICAN LUMBERMAN invites you to submit them 
to this contest. Every sender of a Headache will receive, in ac- 
knowledgment, a beautiful automatic pencil, of real value, that he 
will be proud to own. 

Address all correspondence to*?CONTEST EDITOR, Amenrt- 
CAN LUMBERMAN, 431 South Dearborn Street, Chicago. 





PRIZE WINNERS 
Headache Contest No. 12” 


TIE PROBLEM was what to do with used sash and doors that 
people wanted to trade-in on their remodeling jobs. 
First Prize—$10 
L. Hatfield, City Lumber & Coal Yard, Dayton, Wash. (Solu- 
tion published June 14.) 
Second Prize—$5 
Edwin L. Farrell, Dykes Lumber Co., New York, N. Y. (So- 
lution published June 14.) 
Third Prize—$3 
Sylvia Holloway, Holloway Material & Supply Co., Tulsa, Okla. 
(Solution published June 14.) 








Go Slow on Penalties 


(Continued from Page 31) 

on, in a specific case, there is nothing 
to prevent you from telling the offender 
that “next time you will have to add 
a small charge to partly cover the ac- 
tual cost of delivery.” 

If it is considered necessary to make 
a special charge on small deliveries, 
and it doubtless will be in cases of ex- 
demands for rush 
deliveries, or other special factors, it 
would, in the opinion of this writer, be 
preferable to talk matters over with 
the customer and explain the “whys 


cessive distances, 


and wherefores” of the situation, rather 
than to proclaim an arbitrary charge, 
which sometimes the dealer would be 
glad to forego, had he not committed 
himsélf to its enforcement. 

Perhaps we are mistaken, but at about 
this point we imagine that we hear 
a faint murmur about “local conditions 
and practices,” “‘gentlemen’s agree- 
ments” and soon. Well, there’s an old 
American custom that asserts your 
right to run your own business in your 
own way so long as you don’t infringe 
upon the rights of others or impair the 
We suggest that if 
local practices, along any line, conflict 


common welfare. 


with aforesaid American custom, one 
or the other will have to step aside— 
you say which. 

Frankly, we don't like “Don’t” signs 
of any sort in a lumber yard or store. 
The only “verboten” sign we can think 
of, off hand, to which we would give 
unqualified approval is “No Smoking” 
that prohibition should be displayed 
and enforced in every lumber yard. 
This we say not from any dislike of 
the weed, but simply as endorsing an 
elementary safety rule. 

Most other admonitory notices may 
well be omitted—even the perennial 
“No Checks Cashed.” It may be taken 
for granted that no dealer rating a nor 
mal IO is going to cash checks indis- 
criminately. Other prohibitory signs 
are usually futile, and may sometimes 
even be offensive to sensitive persons. 
We have seen signs that ended with 
This Means You!” 
Why go out of the way to create 


the tinal slap: * 


an atmosphere of negation when what 
you really want is one of friendship 
and good will’ After all, the customer, 
not the proprietor, is the personage to 
he pleased. We, of course, exclude 
from this discussion necessary safety 
warnings to employees or the public. 
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LECAL 
ADVEN TURES 
of pt 
CURLEY BEECHER 


A great many every day legal 
principles should be known by lum- 
bermen, and they may be explained 
without resorting to the jargon of 
the law. This series of articles 
will put in plain language the ac- 
tual decisions of American courts. 











THE WIRED PAYMENT 


Curley Beecher the leading Lumber dealer 
in Oakfield, signed the order with the sales- 
man’s fountain pen. 

“PIL pay by cashier's check on the Oak- 
field Bank, not later than the 20th of this 
month,” Beecher suggested. 

“That will be more than satisfactory,” the 
salesman assured him. 

Cn the 19th, Beecher hustled up to the 
cashier’s wicket in the Oakfield Bank dur- 
ing business hours. 

“I'm a little late on a payment, if I de- 
pend on the mail,” he observed, “so [ll have 
to get you to wire the money instead.” 

“Gladly,” the cashier agreed, the money 
was wired, the lumber was duly shipped, 
but one of the wholesaler’s creditors at- 
tached the lumber in transit. 

“I bought and paid for that lumber, and 
the title’s passed to me” Beecher contended. 

“Not when you didn’t pay in the manner 
specified in your agreement,” the creditor 
retorted, but the Montana courts (in 235 
Pacific Reporter, 767) ruled in Beecher’s 
favor. 

“The mere fact that payment was not 
made exactly as required by the contract of 
sale will not prevent the title from passing,” 
the court ruled. 





Aids to Serving Farms 
and Small Towns 


“Services Offered by Agencies of 
the Government Concerned With Bet- 
ter Housing on Farms, in Villages and 
in Towns” is the title of a booklet 
just issued by the United States 
Information Service, to describe the 
functioning of the Farm Credit Ad- 
munistration, Federal Housing Ad- 
ministration, arm Security Adminis- 
tration, Federal Home Loan Bank 
System and several other Agencies in 
the housing field. It defines the areas 
served by regional offices of these 
\gencies, the addresses of which it 
gives, so is a highly useful reference 
list for any retail lumberman. Copies 
may be had at 5 cents each from 
Superintendent of Documents, Wash- 
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ington, D, C. The booklet is accom- 
panied by a “Housing Road Map” 
which shows in chart form just what 
Agency can help with an individual 
problem—such as of farm purchase, 
new home building, new farm building, 
or modernization and repairs, and 
briefly indicates what each Agency 
does and where to apply for its assist- 
ance. 





Dealer Will Be Told Red- 
wood's Story in Modern Way 


San Francisco, CArir., June 21.— 
All salesmen of the industry now carry 
the new Redwood Data Book, a veri- 
table “World’s Almanac” of informa- 
tion, which can be placed on the retail 
lumber dealer’s desk in an almost 
vertical position, like a blackboard, for 
the display of the sales building mate- 
rial it contains. 

A smart portable file of picture and 
drawing, fact and figure, Redwood 
Data Book contains a glowing account 
of redwood use and treatment from 
every user’s point of view. And for 
ease of viewing, it is put up in a “pres- 
entation” type of three-ring binder, 
adjustable, on desk or counter, to two 
comfortable reading angles. 

Subject matter of the book is divided 
into sections. One of these contains 
all pertinent information on redwood 
manufacture, grading and grading 
rules, patterns, and physical, chemical 
and mechanical properties. Another 
section covers the use of durable red- 
wood in home building, on the farm, in 
the garden, in industrial plants, in 
heavy structures, and = special uses. 
Subjects are presented on loose-leaf 
sheets, and new sheets are added as 
new information becomes available. 





Notes on Promotion — Room for 
Rent to Local Clubs and 
Societies 


From the standpoint of prestige and 
traffic, a “Blue Room” has paid divi- 
dends for one merchant. This is a 
small auditorium in the store, seating 
only 100 people. Local clubs arrange 
their own programs for the use of this 
room, staging such things as lectures, 
book discussions, etc. Lunches are 
served at cost, if ordered. The store 
has a hostess to handle all arrange- 
ments. More than 1200 women a 
month have been visiting this “Blue 
Room.” 
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These Home Owners Didn’t Wait-- They Bought 








Building by Newly-Married Couples Indicates Market for Dealers 





Shown here is a close-up view of the home which was built 


for Mr. and Mrs. H. E. Mitting, Jr. 


This is the story of Robert and H. E. 
Mitting, Jr., and their wives, but it 
should be the story of Mr. and Mrs. 
Young America. The Mitting brothers 
have taken one of the initial steps to in- 
sure the success of their marriages 
by securing homes of their own, almost 
coincident with marriage, and_ that 
story is one that could be told with 


Picture showing 
the location of 
both houses with 
respect to each 
other 


success to similar prospects by lumber 
dealers everywhere. 

With present-day methods of financ- 
ing and with the encouragement that is 
offered prospective home owners, deal- 
ers should cultivate this market as 
these prospects are easy to locate, and 
are usually firm believers in the thought 


Here are two interiors; the one on the 
left was taken from the living room into 
the dining room at the H. E. Mitting, 
Jr.'s, and the one on the right shows a 
corner of the living room in Robert 
Mitting's home. Both houses have about 
the same overall foundation area, but 
in the case of Mr. and Mrs. H. E. Mit- 
ting, Jr., it was felt that smaller rooms 
—and more of them—was desirable, 
while Mr. and Mrs. Robert Mitting pre- 
ferred fewer and larger rooms 


that home ownership is part and parcel 
of married life, that the Number One 
material want of marriage is a home of 
one’s own. In that respect the story of 
these two brothers is typical. 

Robert and H. E. are the sons of H. 
IE. Mitting, Sr., of Wabash, Indiana. 
The senior Mr. Mitting operates a 
greenhouse in Wabash, and his sons 





are associated with him; so there is a 
community of interest both during and 
after working hours. It follows that, 
with so many common interests, their 
homes would be as close together as 
their interests. 

There was a suitable, large piece of 
land which was near the greenhouse 








Another close-up view, this shows the new home which is occu- 
pied by Mr. and Mrs. Robert Mitting 


and the two sons’ homes are located on 
a part of this. Materials for these 
homes was supplied by Yarnelle Lum- 
ber & Coal Co., of Wabash, who also 
furnished the architectural and other 
necessary services. 

Both houses were built at the same 
time, and in this manner, a saving in 
cost was effected. At that time, the 
elder brother, H. E. Mitting, Jr., had 
been married for several years, and the 
younger brother, Robert, had been 
married but a short time. 

Modern construction trends can be 
observed in the design and layout of 
the house; there are many large win- 
dows, the kitchens are efficient work- 
ing units, and while there may be fewer 
rooms than was common some years 
ago, the rooms are larger and more 
pleasant in appearance. 

But to make this one family build- 
ing boom complete, at the time the two 
brothers’ homes were going up, a third 
house was going up adjacent to the 
property of H. E. Mitting, Jr. That 
house is now the new home of Mr. and 
Mrs. H. E. Mitting, Sr. 


Ce 
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Dealer Finds Large Market for 
RUNNING WATER SYSTEMS 


Sixty running water systems in a 
vear! ! That's not a bad record for a 
dealer who is situated in a small com- 
munity of several hundred people, and 
who draws his trade from these people 
and the farmers of the surrounding 
area. It’s the record established by 
Leo W. Post of the Beverly Shores 
Building & Supply Corp., of Beverly 
Shores, Indiana. 

When Mr. Post established his yard 
in Beverly Shores, it was a small com- 
munity located well outside the Chi- 
cago-Gary manufacturing area. Most 
of the people living in Beverly Shores 
were commuters to cities in this region, 
and the people living in the surround- 
ing territory were farmers who mar- 
keted produce in the Chicago area. 

Mr. Post's development of his trade 
has paralleled the development of Bev- 
erly Shores, and out of this develop- 
ment he has built up many sales of 
running water systems. From the expe- 
rience gained in the sale of these sys- 
tems, he finds that two major trends 
influence this market, and both of these 
are on the upswing. 

These trends have served to develop 
a large market for dealers who operate 
outside areas where the people are 
served by central water systems. The 
first of these has been developed be- 
cause of the extensive rural electrifica- 
tion program which has been projected 
throughout the country and which has, 








Display of a small, self-contained pump 
unit. This is complete with all controls 


by no means, reached peak propor- 
tions. The second factor of import- 
ance is that a considerable proportion 
of the residential building that is being 
done occurs outside areas where there 
is a central water supply and sewage 
disposal system. 
Sale of Systems 


Summed up, these two developments 
indicate a market that is as easily sold 
as any today—running water systems 





The septic tank shown has a capacity that 
has proved suitable for average use 


for farms and for homes located outside 
city water supply. Such systems have 
the primary virtue of comfort, and 
where they are installed on farms, they 
increase the efficiency of the farm as 
a production unit. Like any other part 
of the home, running water systems 
can be sold largely in terms of comfort 
and convenience, especially in the case 
of the housewife. When appealing to 
that half of the buying team, the gal- 
lons per hour capacity, the horsepower 
of the pump and other technical factors 
are not so important as the fact that 
by merely turning a tap she can have 
water without spending the energy and 
time required to pump the water by 
hand. Incidentally, when talking to 
this same housewife, the comforts of 
hot water on tap, which can be had 
for a small additional cost are no small 
item in selling the water system. 
Sales appeal to the man is also 
largely in terms of comfort, but me- 
chanical details of operation, capacity, 
cost, and installation also appeal in 
arousing interest. But it is primarily 
comfort and convenience as well as in- 
creased operating efficiency that inter- 
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ests and sells both man and woman 
running water in the kitchen, running 
water in the bath, running water in 
the laundry, and running water in the 
service buildings. 


The Market 


The farmer has always looked to the 
lumber dealer as the first point of con- 
tact in purchasing building materials, 
and any extra sales effort on the part 
of the dealer to establish contact with 
this market is unnecessary, as the mar- 
ket has already been cultivated over a 
period of years. To learn what actual 
prospects exist in his territory, the 
dealer only need drive around the coun- 
try where he operates and follow the 
electric wires to the farms; wherever 
there is electricity there is a prospect 
for the sale of a water system. And 
this prospect is one who considers the 
dealer as his natural source of supply 
for his home and service buildings. 

As an indication of the size of this 
market, it may be remarked that in a 
recent survey of new farm homes that 
were being projected, about ninety 
percent were being planned with bath- 
rooms. While this figure may not be 
universal throughout the country, it 
should serve to indicate the size of the 
potential rural market. 

In suburban areas where there is no 
central water system, the people build- 
ing here are usually commuters to ur- 





Leeching basin to handle waste. This 
is adaptable to sandy ground 











Jur 





An 2. lz 


“a 


he 
to 
cc 
le 
pl 
pa 


co 
to 


eac 
ent 
cor 
as 

ing 


Cor 











June 28, 1941 





Shallow well pump that furnishes water 
for the home in the accompanying 
picture 


ban areas, and it goes without saying, 
that they expect and demand running 
water systems in their homes. Few 
would live where they did not have 
this convenience. Of course here the 
dealer has been operating on the pack- 
age, or controlled selling basis and the 
sale of the pump is as much a part of 
the package as is the lumber, paint, 
hardware or sash and millwork. Cus- 
tomers dislike having to find that the 
construction of a home involves end- 
less trips to numerous sources of sup- 
ply when it is all obtainable in one 
package. 
The System 

Primarily, a running water system 
consists of piping to supply fresh water 
to the necessary outlets, and another 
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system to carry away the waste, with 
a series of vents which serve to admit 
fresh air to the system. The fresh 
water in a system such as has been dis- 
cussed, is usually obtainable from a 
driven well and is pumped to a tank 
in which air pressure is kept to main- 
tain a constant water pressure; when 
the water in a tank falls below a cer- 
tain predetermined pressure the pump 
starts operation, and when the water 
is above the limit, the pump cuts out. 
In this manner an even water pressure 
is maintained on the system. 

Waste material is discharged from 
the system to a septic tank which exer- 
cises a bacterial action upon the mate- 


i eee eee 


All the comforts of urban dwelling are to be found in this residence. 





rial there, and after it has been ren- 
dered harmless, passes out of the 
tank and into the ground through a 
series of pipes known as a disposal 
field. Other arrangements for disposal 
are sometimes made, depending upon 
the character of the soil, drainage, etc. 

Wastes which contain grease are apt 
to inhibit the bacterial action in the 
septic tank, and for that reason are 
either passed through a grease trap be- 
fore they go into the septic tank, or else 
they are handled separately and may 
pass directly into a leeching pool and 
thence into the ground. Usually, the 
only waste containing grease is that 
from the kitchen. 








Located 


outside an area served by a central water system, a shallow well pump supplies the 
same convenience 





Ads That Stress Home Owner’s Security Boost Sales 


A simple advertisement appearing 
weekly in the building news section of 
local newspapers has been highly effec- 
tive in attracting exceptionally good 
home building prospects to the Darling 
Lumber Co., Baton Rouge, La. 

It is a two-color, four column dis- 
play featuring the financial arrange- 
ments that can be made for a new 
home in the moderate price range, as 
follows : 


House 

& Lot Loan Equity Monthly 

$3,000 $2,700 $300 $16.10 
4,000 3,600 400 21.47 
5,000 4,500 500 26.83 
6,000 5,400 600 32.20 


The ad never varies as to copy but 
each succeeding issue carries a differ- 
ent photo of an attractive home. The 
copy designates the lumber company 
as ‘“The One-Stop Station for Obtain- 
ing a Home . . . Planning, Finance, 
Construction,” and advises a prospect 


that the company will make all ar- 
rangements and build a home on the 
terms stated. One of the most appeal- 
ing qualities of the ad is the security 
angle of homebuilding which is 
stressed in this statement: “Stocks de- 





GET A “DARLING” HOME THE EASY WAY 
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preciate, bonds are defaulted, inflation 
may come, but a home is shelter, secur- 
ity, and stability for a man and his 
family.” 

“The ads attract a great volume of 
inquiries by mail, telephone and per- 
sonal visit,” commented R. J. Abbott, 
vice president. “We use them in the 
building campaign that the newspaper 


puts on in the Spring and Fall. The 
carry-over in the interim is gratifying. 
People bring these ads in to us months 
after they have stopped running.” 

The Darling company has also de- 
vised a circular which offers its plan 
service for building and remodeling. It 
further states Darling will finance 
construction up to $2500 in suburbs 
and rural communities not approved 
for title 2, FHA loans. The company 
will also finance homes for colored peo- 
ple with steady incomes. This litera- 
ture is sent to all who buy vacant lots, 
and lists monthly installments on loans 
from two to 16 thousand dollars. Use 
of this type of newspaper and circular 
advertising boosted Darling company 
sales more than 50 percent over the 
previous year. 

The Darling organization employing 
35 persons, includes an architectural 
department, and the cost of plans is 
passed on to the consumer. Construc- 
tion work is placed with contractors. 
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Carl H. Clendening, AHMI secretary-treasurer, 

(right) and J. J. Linehan, Mowbray & Robinson 

Lumber Co., Cincinnati, waiting for the Appa- 
lachian golfers near the 19th hole 


CINCINNATI, OHIO, June 20.—Immediate 
expansion of trade extension work in the 
interests of the Appalachian hardwood in- 
dustry, and approval in principle of the 
“Better Public Relations for Lumber” pro- 
gram as advocated and presented by the 
National Lumber Manufacturers’ Associa- 
tion, were the keynotes sounded at the an- 
nual summer meeting of the Appalachian 
Hardwood Manufacturers (Inc.) here today. 
The association, composed of hardwood pro- 
ducers from the ten lumber producing States 
in the Appalachian region, convened in the 
palatial clubhouse of the Maketewah Golf 
Club, where a highly interesting and well- 
attended business session was held in the 
morning, followed by a buffet luncheon, and 
the afternoon devoted to small informal 
group meetings in addition to the fourth an- 
nual golf tournament over the championship 
18-hole Maketewah course. 


New Opportunities for Wood Seen 


The association’s board of directors met 
in executive session last night in the asso- 
ciation’s national offices, and under the 
enthusiastic leadership of President Luther 
O. Griffith passed a recommendation to be 
presented at today’s open session, asking 
that members, in addition to their present 
trade extension subscriptions, make for 
emergency purposes an additional subscrip- 
tion of 3 cents per thousand feet on hard- 
wood shipments during the last six months 
of 1941. Prior to presenting this recommen- 
dation to the membership, H. E. Everley, 
manager of the trade extension department 
of AHMI, gave a summarized report on the 
work that has been conducted since the fall 
meeting, mentioning a number of tangible 
benefits that have resulted from it, and he 
urgently recommended the placement of the 
trade extension program on a basis that will 
make for even greater effectiveness and per- 
mit .its expansion into new and promising 
fields. 

In presenting the directors’ recommenda- 
tion to the operators in attendance, Presi- 
dent Griffith cited a number of specific rea- 
sons why additional trade extension work 
should be done at this time, some of which 
were in the nature of observations made on 
recent trips into other hardwood lumber 
producing areas and contacts made with 
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Appalachian Producers Raise Funds 
for Successful Trade Extension 


Midsummer Business Session Is Followed by Golf 
Tournament -- Skipped by Some for Big Ball Game 


Forest Products Laboratory at Madison, 
Wis. Mr. Griffith called attention to various 
products now using steel or other metals, 
and which were prospective users of hard- 
woods today due to the steel and metal 
shortages. But to switch these manufactur- 
ers back to wood will require considerable 
trade promotion and work on the part of 
the Appalachian association, he pointed out. 
Among the possibilities mentioned along this 
line were the Venetian blind manufacturers, 
many of whom have turned to steel in past 
years, even though there is a plentiful sup- 
ply of basswood and other woods suitable 
for that product. Mention was also made 
of necessary work to be done immediately 
in order to take advantage of the present 
lack of steel available for the purpose of 
making commercial automobile truck bodies, 
and the possibility of increasing hardwood 
sales to that industry provided the associa- 
tion’s trade extension department had ample 
funds with which to carry on. 


Unanimously Vote Larger Funds for 
Promotion 


At this point the meeting was turned into 
an open forum for discussion on the addi- 
tional subscription and the presentation of 
ideas regarding it from the floor. J. F. 
Bushelman, of the Tennessee Eastman Corp., 


present business conditions almost demanded 
that trade extension work not only be car- 
ried on, but on a more substantial basis than 
heretofore. Other advocates of the subscrip- 
tion who gave their ideas were M. W. 
Stark, W. M. Ritter Lumber Co., Columbus, 
Ohio; M. R. McCorkle, McCorkle Lumber 
Corp., Stonega, Va.; J. J. Linehan, Mow- 
bray & Robinson Lumber Co., Cincinnati; 
and John J. Weldon, Wright-Bachman Lum- 
ber Co., Forest City, N. C. E. M. Bonner, 
Atlas Lumber Co., Cincinnati, and chairman 
of the trade extension committee, then 
moved the adoption of the recommendation, 
and it carried unanimously with the under- 
standing that the additional payments would 
commence with July shipments. 


Group Meetings Aid Extension Efforts 

In his report to the assemblage, Mr. Ever- 
ley pointed out that all expectations of the 
group meetings being held from time to time 
in the major hardwood-consuming centers 
proving to be a worthwhile complement to 
the usual trade extension work, had been 
born out by the excellent attendance at each 
of the five meetings already held in Detroit, 
3uffalo, Boston, New York and Philadel- 
phia. A total of several hundred lumber dis- 
tributors and users attended those five meet- 
ings. “One purpose of these group meetings,” 





WINNERS OF APPALACHIAN GOLF TOURNAMENT AND THEIR PRIZES (left to right): 

J. C. Turner, W. M. Ritter Lumber Co., Columbus, Ohio; W. E. Berger, Dawkins Lumber Co., 

Ashland, Ky.; H. L. Gray, Meadow River Lumber Co., Rainelle, W. Va.; J. F. Bushelman, Tennessee 
Eastman Corp., Kingsport, Tenn. 


Kingsport, Tenn., told how its salesmen at- 
tended the various group meetings of AHMI 
and the direct benefits derived therefrom; 
also pointed out the advisability of extend- 
ing Appalachian promotion into the manual 
training departments of public schools, and 
advocated the passage of the additional sub- 
scription. 

H. L. Gray, of Meadow River Lumber 
Co., Rainelle, W. Va., also spoke in behalf 
of the recommendation and suggested that 


Mr. Everley continued, “is to give lumber 
distributors and our members’ salesmen in- 
formation that will enable them to visualize 
the scope, importance and effectiveness of 
the Appalachian hardwood industry’s trade 
extension program. Another purpose is to 
give hardwood lumber salesmen and buyers 
an opportunity to suggest association activi- 
ties which, in their opinon, would strengthen 
and add to the effectiveness of our work. A 
third purpose is to bring to the attention o 
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a large group of lumber buyers the impor- 
tance of the Appalachian region as a source 
of fine hardwoods and hardwood products.” 

In order to offset such lack of informa- 
tion as indicated by inquiries from lumber 
buyers asking “if Appalachian hardwoods 
can be obtained in the mountainous sections 
of Arkansas and Louisiana,’ Mr. Everley 
recommended that the association prepare a 
map clearly outlining the boundary lines of 
its hardwood territory, including shipping 
points and the major railroad connections, 
and distribute this map in letter-size among 
lumber buyers and consumers. 

J. C. West, of the West Lumber Service 
Corp., told the members of a recent trip 
made into a large part of the Appalachian 
area, during which he found some double 
band mills running both sides, one running 
both sides with two shifts of workmen, 
though the majority of mills appeared to be 
confining their running time to 40 hours per 
week. Mr. West then gave the following 
statistics and comparisons : 

Production Sales Shipments 
Feet Feet Feet 
June 1939 thru 

May 1940...228,555,364 258,249,075 260,195,984 
June 1940 thru 

May 1941...299,939,813 374,674,866 357,093,340 
GAIN LAST 12 

MONTHS .. 71,384,449 116,425,791 


First 5 months a 
Of TVEL ...:0:«% 130,801,751 157,127,536 151,692,563 


96,897,356 


Mr. West also made the observation that 64 
units reporting had unfilled orders on hand 
as of June 1 amounting to 43,794,624 feet, 
or 13,827,139 feet more than all mills re- 
porting produced during May. 


Urges Action on National Promotion 


Reporting to the Appalachian group for 
the public relations committee of the Na- 
tional Lumber Manufacturers’ Association, 
Charles French, of NLMA Washington 
staff, called attention to the comprehensive 
public relations program which NLMA has 
formulated, copies of which in book form 
have either been mailed out to all associa- 
tion members, or made available to them 
upon request, and very pointedly indicated 
the need for putting that program into im- 
mediate action. Mr. French called attention 
to the apparently well-known fact, but one 
which the industry has been prone to ignore, 
that the lumber industry as a whole is not 
well thought of by the public and its prod- 
uct has declined in popularity greatly. The 
adverse publicity given the industry at the 
turn of the year in the nation’s press and 
elsewhere, caused by the price increases at 
the start of the cantonment program, plus 
the publicity given to the Government’s ac- 
tion against various lumber associations and 
individuals, has, according to Mr. French, 
placed the entire lumber industry in the 
“dog house” in public opinion. In fact, mem- 
bers of the industry have been referred to 
quite commonly as “pirates” in a number of 
instances, he said. 


Survey Reveals Public Misinformed on 
Industry 


Introduced by Mr. French as an “expert” 
on public opinion analysis and the senior 
member of a firm of public relations coun- 
selors engaged by NLMA to assist in the 
preparation and execution of its new public 
relations program, James Selvage gave 
the Appalachian producers a few insights 
into the operations necessary to put such a 
program into effect nationally. A major 
item or step in this program has already 








APPALACHIAN PRODUCERS WHO PASSED UP THE GOLF TOURNAMENT IN FAVOR OF 
THE CINCINNATI-BROOKLYN BASEBALL GAME (left to right): Luther O. Griffith, Griffith Lum- 
ber Co., Huntington, W. Va.; Jack Veach, Bemis Hardwood Lumber Co., Robbinsville, N. C.; Jack 
Noyes, Marshall Lumber Co., Marion, N. C.; Emmett Vaughn, Vestal Lumber & Manufacturing Co., 
Knoxville, Tenn.; Joe Noyes, Marshall Lumber Co.; Ed. Vestal, Vestal Lumber & Manufacturing Co.; 
L. C. Bonner, AHMI staff; A. K. Forney, W. C. Barlett Lumber Co., Cincinnati; L. W. Wilson, Bemis 
Hardwood Lumber Co.; M. C. Van Gorder, Mower Lumber Co., Charleston, W. Va. 


been taken in the form of a cross-sectional 
survey throughout the country of public 
opinions regarding the lumber industry, this 
survey being made through face-to-face in- 
terviews and the securing of answers to 
pertinent questions. An analysis of the re- 
sults of these questionnaires, according to 
Mr. Selvage, has shown an alarming mis- 
conception on the part of the general public 
toward the future availability of sufficient 
lumber and lumber products; as per exam- 
ple, more than 50 percent of the interviewed 
group believed that processed materials 
should be used wherever possible in order to 
help overcome probable lumber shortage. 
At the conclusion of these talks on lum- 
ber’s public relations, it was moved and 
approved that President Griffith appoint a 
ways and means committee to ascertain just 
how the Appalachian group could best help 
out in placing this public relations program 
into effect and how the necessary funds for 
the work should be raised. It was the unani- 





E. D. Currence, Elk River Coal & Lumber Co., 
Swandale, W. Va., relaxing after a strenuous 
18 holes of Maketewah golf 


mous opinion of the members present that 
the association should enter into the pro- 
gram and become a part of it. Mr. Griffith 
said that appointment of this committee, to- 
gether with another committee to report at 
the Fall meeting on recommendations for any 
changes in the association’s activities would 
be made and announced some time in July. 

The resolutions committee, consisting of 
S. F. Horn, Nashville; Roy E. Pope, Kit- 
chen Lumber Co., Ashland, Ky., and J. F. 
Bushelman presented resolution to the 
effect that those present at this meeting had 
missed greatly the presence and the counsel 
of J. W. Mayhew, vice president of the W. 
M. Ritter Lumber Co., who was absent for 
the first time in a great many years, due to 
ill-health. 


Ease Up at Ball Game or on Links 


In the afternoon, while a number of the 
out-of-towners took advantage of the occa- 
sion to see the Brooklyn Dodgers trim the 
Cincinnati Reds at the downtown park, the 
members’ golf tournament was held under 
ideal weather conditions and resulted in the 
following prize winners: Low gross score, 
winner of a beautiful Golden Eagle mirror 
presented by Luther O. Griffith, went to W. 
E. Berger of the Dawkins Lumber Co., Ash- 
land, Ky. The runner-up on low gross score 
was J. F. Bushelman, who received a leather 
“Motor-Pak” suit bag donated by J. J. Line- 
han. Low net score was made by H. L. Gray, 
of the Meadow River Lumber Co., winning a 
4x6 foot Old Glory American Flag presented 
by J. C. West. A tie for low net runner-up 
between J. C. Turner, of the W. M. Ritter 
Lumber Co., and Guy H. Hughes, of the 
Meadow River Lumber Co., was decided by 
the flip of a coin, with the cocktail shaker 
prize donated by E. M. Bonner going to Mr. 
Turner. 

The Cincinnati Lumbermen’s Golf Asso- 
ciation joined with the Appalachian group 
in making up the afternoon’s foursomes, and 
the locals were strong enough (or lucky 
enough) to take the blind bogey. H. J. 
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Romer, of the D. T. & I. Railroad, was the 
winner of this major prize. 


Joseph J. Linehan, past president of 
NHLA and member of the Maketewah Golf 
Club, acted as today’s host and chairman of 
the committee on arrangements, other mem- 
bers being J. C. West and E. M. Bonner. 
Carl H. Clendening, secretary-treasurer of 
AHMI, assisted President Griffith in the 
arrangements of the business session as well 
as being in charge of getting the golfers 
teed off and checked in. 

According to registrations turned into 
Secretary Clendening, the following were in 
attendance at the business session: 

E. M. Bonner, Atlas Lumber Co., Cin- 
cinnati; A. K. Forney, W. C. Barlett Lum- 
ber Co., Cincinnati; John B. Veach and L. 
W. Wilson, Bemis Hardwood Lumber Co., 


Gleanings on Appalachian 


E. W. DeCamp, of the M. B. Farrin Lum- 
ber Co., Cincinnati, declared that “never- 
again” would he attempt to play golf with 
bi-focal glasses. After fanning the wind two 
or three times on No. 1 tee and taking a 10 
(perhaps it was a 20) on the first hole, he 
removed the specs, played with eyes nature 
gave him, and greatly improved his game. 

* - * 

J. C. West, Cincinnati, member of the 
committee on arrangements for the Appala- 
chian meeting and directly in charge of the 
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Robbinsville, N. C.; Charles Bringardner, 
Bringardner Lumber Co., Lexington, Ky.; 
W. E. Berger, Dawkins Lumber Co., Ash- 
land, Ky.; E. D. Currence, Elk River Coal 
& Lumber Co., Swandale, W. Va.; Luther 
O. Griffith, Griffith Lumber Co, Hunting- 
ton, W. Va.; Roy E. Pope, Kitchen Lumber 
Co., Ashland, Ky.; M. R. McCorkle, Mc- 
Corkle Lumber Co., Stonega, Va.; Ralph 
McCracken, McCracken & McCall (Inc.), 
Lexington, Ky.; H. L. Gray and Guy H. 
Hughes, Meadow River Lumber Co., Rain- 
elle, W. Va.; J. B. Moore and William 
Moore, Moore, Keppel & Co., Ellamore, W. 
Va.; Robert J. Noyes, Jr., and Joseph L. 
Noyes, Marshall Lumber Co., Marion, N. C.; 
Jos. J. Linehan, Ross W. Sloniker and Sam 
Piates, Mowbray & Robinson Lumber Co., 
Cincinnati; Myron C. Van Gorder, Mower 
Lumber Co., Charleston, W. Va.; John C. 
Turner, M. W. Stark and Ivan Anderson, 
W. M. Ritter Lumber Co., Columbus; E. G. 
Garties, Stearns Coal & Lumber Co., Cin- 
cinnati; J. F. Bushelman and Ralph E. Bond, 


Ye correspondent can not bring himself 
to believe it, but there were rumors around 
the Maketewah club house that Ed. Vestal, 
Vestal Lumber & Manufacturing Co., Knox- 
ville, Tenn., didn’t decide to go to the ball 
game until after he heard how much the 
golf tournament would cost him, including 
the blind bogey entrance fee. Besides, there 
were no passes being given out for the ball 
game. Would suggest that Mr. Vestal start 
a “public relations program” of his own, to 
overcome this apparent slander. 





In the Pascagoula 
River swamp, Dodson 
& Dickens, of Luce- 
dale, Miss., are using 
this diesel D2 Cater- 
pillar tractor in skid- 
ding hardwood logs 
through mud and 
water. Length of haul 
is up to one mile, and 
there are five track- 
type "Cats" on the 
job. The diesel brings 
in 900 feet a trip, 
using only one gallon 
of 8 cent fuel an hour. 
The fleet of “Cats’ 
brings in 60,000 feet 
a day 








golf tournament, was the first signer-up for 
the tournament, one of the first to tee off, 
but one of the last to come in. Several per- 
sons were heard to ask “how come, Jim?” 
but the answers were rather evasive. Par- 
tially in honor of his work for the day, but 
chiefly because he was not in the running 
for any of the prizes or blind bogey, Jim 
was awarded a consolation in the form of a 
booklet entitled “Better Golf—With Brains.” 
x ” x 

M. C. Van Gorder, sales manager of 
Mower Lumber Co., Charleston, W. Va., is 
not very large of stature, but knows how to 
use what nature bestowed upon him to good 
advantage. He was seen acting as a sun- 
shield to keep the sun’s rays out of the 
camera lens when snaps of the prize winners 
were being taken—he also was more fully 
aware of the sun’s position when the picture 
of the baseball fans was being taken, and 
managed to get ye amateur photographer 
turned around the right way. For all which, 
thanks, Mr. Van. 


A. K. Forney, secretary-treasurer W. C. 
Barlett Lumber Co., Cincinnati, did his 
usual daily good deed by filling his new 
Pontiac to overflowing with baseball fans and 
seeing that they got to the ball park in time 
for the “play ball” signal. L. C. Bonner, of 
the AHMLI staff, did likewise. 


* * * 


Some of the baseball fans wondered why 
it was necessary for Luther O. Griffith, 
AHMI’s president, to delay their start for 
the game. They might be surprised to learn 
just how many carloads were contained in 
the telephone order which was the cause of 
the delay. How many cars was it, L. O.? 

* * * 


Acting as the perfect host, J. J. Linehan 
was a little too magnanimous during the 
afternoon in seeing that all golfers managed 
to get into foursomes—that is, all but him- 
self. In golf togs, “Joe” had to sit around 
all afternoon and watch others do what he 
wanted to do. Some compensation was his, 
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Kingsport, Tenn., and D. E. Buchanan, 
Cincinnati, of Tennessee Eastman Corp.; 
E. M. Vestal and E. P. Vaughn, Vestal 
Lumber & Manufacturing Co., Knoxville, 
Tenn.; R. J. Carroll, Wilderness Lumber 
Co., Charleston, W. Va.; John J. Weldon 
and James T. Bernheim, Wright-Bachman 
Lumber Co., Forest City, N. C.; M. D. Mims, 
T. B. Thomas Lumber Co., Cincinnati; E. 
W. DeCamp, Thos. C. Matthews and J. H. 
Denier, M. B. Farrin Lumber Co., Cincin- 
nati; Dewey Ammon and H. L. Sedgwick, 
Purdy Ammon Lumber Co., Cincinnati; 
Phil de Anguerre, Ivorydale Lumber Co., 
Cincinnati; L. H. Siemer, Thompson Hard- 
wood Lumber Co., Cincinnati; Ray Sharpe, 
Hartley Akin Lumber Co., Cincinnati; C. 
R. French and James Selvage, National 
Lumber Manufacturers Assn., Washington, 
D. C.; Theo. Davis and C. J. Edelmann, 
Lumber Traffic Association, Cincinnati; H. 
KE. Everley, C. H. Clendening and L, C. Bon- 
ner, Appalachian Hardwood Manufacturers 
(Ine.), Cincinnati. 


Sidelines 


however, inasmuch as grandson Joe was on 

the premises and enjoying the low diving 

board at the club’s new swimming pool, and 

it was a pleasure to watch his maneuvers. 
 & &@ 

It was a most welcome sight to all those 
present at Maketewah Golf Club to see R. 
J. Carroll of Wilderness Lumber Co., Char- 
leston, W. Va., among those on hand for 
the meeting and with the aid of only a cane. 
At the fall meet, it was necessary for Mr. 
Carroll to use crutches, due to a long siege 
of fighting a “strep” infection. Keep on im- 
proving, R. J., and throw the cane away 
soon as you can. 

* ok x 

Charles Bringardner, president of the 
Bringardner Lumber Co., Lexington, Ky., 
tried out his new golf clubs on the cham- 
pionship Maketewah course, but failed to 
guess the proper handicap to keep him in 
the running for the blind bogey. Keep up 
the good work anyway, Charlie, and better 
luck next time. 

“ee om 

The fact that both H. L. Gray and Guy 
Hughes of Meadow River Lumber Co. were 
in the running for golf prizes—Mr. Hughes 
lost out only through the flip of a coin— 
sort of belies the idea that a 6-hole golf 
course isn’t any good. It certainly looks as 
though it made an excellent practice course 
in any event. 

en ce: @ 

The Noyes boys of Marshall Lumber Co., 
Marion, N. C., failed to live up to their 
name—they made very little noise while at- 
tending the Appalachian business session. Of 
course this might have changed slightly 
when they got out to the baseball game. 

* x 


Although J. W. Mayhew was unable to 
attend this summer Appalachian meeting, 
and resolutions were adopted to indicate that 
his absence was keenly felt, the Ritter Lum- 
ber Co. was well represented in the person- 
ages of J. C. Turner, sales manager, M. W. 
Stark, assistant sales manager, and Ivan 
Anderson, of the wholesale department. Due 
to previous commitments of his time, Mr. 
Stark was forced to leave immediately fol- 
lowing luncheon, but the “hours present” 
was balanced up by Messrs. Turner and 
Anderson staying to wind up the final ses- 
sion, leaving for Columbus just prior to the 
turning out of the clubhouse lights for the 
night. 
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sound Knots not over 1” in average diam- 
eter; chipped or torn grain not over yj,” 
deep not exceeding in aggregate area one- 


New Rules Issued for Construction 








Grades of Hardwood 


In the 1941 edition of NHLA Rules Book, 
pages 66-67, a special grade was inserted 
captioned “No. 2 Construction Boards,” says 
John W. McClure, secretary-manager Na- 
tional Hardwood Lumber Association, in the 
June association bulletin. He says that it was 
explained to members at the time that the 
gerade was established as an emergency meas- 
ure, after conferences with representatives of 
the Government, to meet the requirements of 
the Quartermaster General, the OPM and 
other Federal purchasing agencies. Quanti- 
ties of hardwoods have been purchased under 
this grade name by the Quartermaster for 
Army housing. More recently the rule for 
No. 2 Construction Boards in certain named 
hardwood species has been recognized and 
approved by the Public Building Adminis- 
tration in the specifications for Defense 
workers’ housing. 

In May, the Quartermaster General issued 
revised specification 3400 E for Army hous- 
ing, which includes certain hardwood species, 
not only in the grade of No. 2 Construction 
Boards, but also in the next higher grade. 
News from Washington also indicates that a 
new and heavy demand is in prospect for 
concrete forms, and a grade of No. 3 Con- 
struction Boards in hardwoods may share in 
this business. These demands have created 
a new emergency situation requiring prompt 
action in order that hardwoods may share in 
these new and growing developments in the 
armament program. 

The NHLA office staff, in co-operation 
with a special committee of Southern Hard- 
wood Producers (Inc.), has prepared a more 
complete set of grading rules for Hardwood 
Construction Boards which is supplementary 
to the current Rules Book and is arranged 
in size and form to fit into the book. The 
supplement is subject to review by the 
NHLA inspection rules committee, and 
formal action will be taken by the Atlanta 
convention in September. In the meantime, 
the rules for Hardwood Construction Boards 
and Hardwood Dimension, when specified in 
QMG contracts and by other purchasing 
Agencies of the Government, may be applied 
by National inspectors under NHLA regula- 
tions providing for special grades, and certifi- 
cates of inspection will be issued in accord- 
ance therewith. 

Vhe QMG Standard Specification 3400 E 
replaces former Specification 1700 E, but the 
revised Specification carries very few changes 
and is, generally speaking, a consolidation of 
the former 1700 E and all of its addenda. 
There are no changes in the grades and 
species of lumber. For example, the section 
on Carpentry, paragraph 2, A-1, Strips and 
Boards, not otherwise specified, (sheathing, 
sub-flooring, wainscoting etc.), the following 
species of hardwoods are admitted in the 
grade of No. 2 Construction Boards: 

Aspen, basswood, chestnut, cottonwood, 
magnolia, poplar, willow, red gum, sap 
gum, black gum, tupelo, buckeye, and Par. 
2, A-12, door frames, window frames, 
screen frames, table tops and shelving not 
otherwise specified, shall be one grade bet- 
ter than that specified in Par. A-1, or No. 1 
Construction Boards in hardwoods, of the 
above named species. 


There follow: “Specifications for Hard- 
wood Building and Construction Boards, 
Finish and Dimension. Special grades suit- 
able for Government cantonment and hous- 
ing construction,” also for general construc- 
tion purposes: 


GRADES—“A”—‘“B’’—NO. 1, No. 2 AND 
NO. 3 Construction Boards, 

Shall be of specified sizes and species. 

Unlimited sapwood is admitted unless 
otherwise specified in contracts. 


CROOK (deviation edgewise from a 
straight line) is based on 16’ length and 
proportionate amounts of crook will be 
admitted in shorter or longer lengths as 
follows: 


Widths “A" kB” No. 1 No. 2 
2” and 3” a” 314," 31%" 
4” 214," 234” 3” 
5” and 6” 9” 9 1% ” 9 VA ” 
a 4 2 2 2 

7” and $8” 13%” a 24,” 
9” and 10” 14%” 1%4” 2” Z 
11” and 12” 1 1% 13% 


SLIGHT CUP (curve across the grain or 
width of a piece) is based on a piece 12” 
wide and admits a maximum deviation of 
% inch, and narrower or wider pieces may 
have proportionate amounts of cup. 


(AY ——EINISH 


WIDTHS: 3”, 4”, 5”, 6”, 7”, 8”, 10” and 
12” or wider. 


LENGTHS: 6’ to 16’ in even lengths or 
multiples of 1’, not to exceed five per cent 
of 6’ lengths. 

Shall be free of wane and one face prac- 
tically clear except admitting occasional 
sound burls that do not show pith or 
cracks; slight discoloration; small pin 
streaks, but not to exceed more than one 
such defect in 3”, 4” and 5”, 10 ft. and up; 
two such defects in 6” and 8”, 10 ft. and 
up; and three such defects in 12” and a 
proportionate number in wider widths. The 
reverse side of the board may be one 
grade lower. 

Unlimited sapwood is admitted. If a 
heartwood-face grade is desired, it can be 
obtained by special contract under the 
above specifications except as to heart- 
wood. 


“BY—FINISH 


The better face admits small surface 
checks not over 4” long, mineral streaks 
that do not cover more than one-tenth the 
surface area of the board; stain that will 
not materially impair the appearance of 
the wood if given a natural finish, sound 
burls that do not show pith or cracks, and 
seattering sound burls that show small 
checks across the face not to exceed %” 
in length; two sound knots, not over %” 
in diameter, or one sound knot not over 
3%,” in diameter, or their equivalent in 
pieces of 6 ft. surface measure, and propor- 
tionate like defects in boards with a 
greater or less surface area; scattering pin 
worm holes, slight torn grain and slight 
cup. Wane is admitted on the reverse side 
not exceeding one-fourth the nominal 
thickness, one-sixth the width, and one- 


fourth the length of the piece, the board’ 


otherwise to be of such character as to 
permit the use in its full size. 


NO. 1 CONSTRUCTION BOARDS 


The better face of the piece admits sur- 
face checks not over twice the width of 
the board; one split not exceeding in 
length the width of the piece; streaks; 
stain which would customarily be objec- 
tionable in a natural but not in a painted 
finish; pin worm holes; an occasional 4” 
hole not extending through the piece; 


sixth the surface of the piece; slight cup. 
The reverse side admits wane not exceed- 
ing one-third the thickness, one-sixth the 
width, and one-third the length of the 
piece, and shall otherwise be of such char- 
acter as to permit the use of the piece in 
its full size. 


NO. 2 SHEATHING AND 
CONSTRUCTION BOARDS 


Admits firm, tight pith; wane on not 
more than two corners, not exceeding on 
each corner one-third the thickness, one- 
sixth the width, and one-third the length 
of the piece; split in each end not exceed- 
ing in length the width of the piece; stain; 
shake not exceeding the length of the 
piece; season checks, holes not over 4” in 
diameter; knots not necessarily sound, the 
size of any one knot not to exceed in 
average diameter 144” in 2” widths, 144” 
in 3” widths, 2%” in 4” widths, 3” in 6” 
widths, 3%” in 8” widths, 4” in 10” widths, 
4%” in 12” widths; one 1” knot hole in 4” 
and wider; slight cup; imperfections in 
dressing that will not cause waste. Each 
piece shall be sufficiently flat for use with 
ordinary nailing and shall otherwise be of 
such character as to permit use of the 
piece in its full size as sheathing, sub- 
flooring, ete. 


NO. 3 CONSTRUCTION BOARDS 


Admits without limit, defects of any 
character provided the piece as a whole 
is sufficiently sound to permit its use for 
low grade sheathing, etc. 


DIMENSION 


GRADES: No. 1 Dimension and No. 2 
Dimension. 

Shall be of specified sizes and species. 

Crook as shown in the following table 
based on 16’ length is permitted in 2” 
Dimension and _ proportionate amounts 
shall be permitted in shorter or longer 
lengths— 


SIZES No.1 No. 2 
2 = 3” 13” liye” 
2x 4” %” 
: x 6” 1” 13” 
2 x 8 54” mw" 
2x 10” - ie" 
a 4 ee ts 43 
” 
2x 12 % 4” 


NO. 1 DIMENSION shall be suitable for 
use as framing lumber without waste and 
admits the following or their equivalent: 
sound, firm, encased and pith knots that 
do not extend over more than one-fourth 
the nominal width if located at the edge 
of the wide face, or one-third the width if 
located away from the edge, provided the 
sum of the sizes of all knots within the 
middle half of the length of any face shall 
not exceed 4% times the size of the largest 
knot allowed; holes not over 4” well seat- 
tered; season checks; imperfections in 
dressing; split not exceeding in length the 
width of the piece; stain, pith; shake nov 
exceeding one-sixth the length of th, 
piece; wane not exceeding one-fourth the 
thickness, one-fourth the width and one 
fourth the length of the piece. 


NO. 2 DIMENSION shall be suitable for 
use without waste and admits the follow- 
ing or their equivalent: sound, firm, en- 
cased and pith knots that do not extend 
over more than one-half the nominal 
width at any point; loose, hollow or de- 
ecayed knots, and knot holes one-half the 
maximum size knots permitted; checks; 
imperfections in dressing; pith; shakes; 
splits not exceeding one-sixth the length 
of the piece; incipient decay not exceeding 
1” in width and one-fourth the length of 
the piece; stain; wane not exceeding one- 
third of the wide face and each piece to 
have a1” nailing edge at any part of the 
narrow face. 
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“Big Mike” Performs Huge Task 
at Longview Mill 


St. Paut, MINN., June 23.—Interesting 
to those who have never seen a large saw- 
mill, is the story of “Big Mike,” the head 
saw at Weyerhaeuser’s Longview, Wash., 
branch, which appears in the No. 1 issue of 
Weyerhaeuser News, attractive new publica- 
tion of Weyerhaeuser Sales Co. 

“Big Mike” is the No. 1 saw in the No. 1 
mill at Longview: it is 60 endless feet of 
bright and tough flexible steel, thin, flat and 
ribbony, and notched with 240 teeth made 
razor sharp by veteran filers who, of neces- 
sity, must be experts in their craft. “Big 
Mike” is 16 inches wide when he enters 
Weyerhaeuser service. 

Cutting through logs running from 30 
inches in diameter up to occasional seven, 
eight and nine foot mighties, “Big Mike” 
shrieks through thick cuts at 10,000 feet per 
minute. It takes three newly-sharpened 
saws per eight-hour shift to keep the cutting 
up to Weyerhaeuser standards, which means 
that “Big Mike” is really a multiple per- 





Here the filer is skillfully adjusting the grinder which will automatically 
sharpen the sew during the next few hours 


sonality, not just one monster cutting blade, 
but many such blades, one cutting, some 
being filed and others just patiently standing 
in reserve. 

They've held the stop watch on 
Mike” at Mill No. 1 and found, for example, 
that when ripping off a 24-inch slice it can 
move forward through the log as much as 
26 inches per revolution of the saw—and 
“Bie Mike” can make 166 revolutions a 
minute. “Big Mike’ works on two great 
10-foot wheels, one mounted above the saw- 
ing deck and one below, wheels that are 
aligned with the precision of a watch and 
which turn on easy rolling, intricate bear- 
ings. A four hundred horsepower motor 
pulls the saw at 109 miles per hour. 

Fifty-eight men make up the well-matched 
team which pridefully tends “Big Mike,” 
feeding logs to him, taking from him the 
slabs, cants and timbers that hurry on to 
the manufacturing stations in this one mill 
to the tune of 50,000 board feet per hour. 


“Big 
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Changing the 60 foot long bandsaw. A newly 
sharpened saw is ready to slide into piace, the 
whole change taking but a few minutes 





Closeup of the big saw at rest. When in action, a slab like this will be 
sliced off a 40 foot log in three or four seconds 





Bibliography of Forest 
Problems Issued 


To aid those who would study forest 
problems, the Division of Forest Conserva- 
tion of the National Lumber Manufacturers’ 
Association has published a comprehensive 
bibliography of literature pertaining to forest 
management, resources, and uses, with spe- 
cial reference to the Pacific Northwest. 
Listed are books, bulletins, pamphlets, and 
magazine articles. 


Selections were made with the co-operation 
of Mrs. Mildred B. Williams, Librarian of 
the Forest Service, United States Depart- 
ment of Agriculture; the Northwest Re- 
gional Council; James Stevens of the West 
Coast Lumbermen’s Association, and G. H. 
Collingwood, National Lumber Manufac- 
turers’ Association forester. 

Copies of the bibliography may be had by 
application to the National Lumber Manu- 
facturers’ Association, 1337 Connecticut 
Avenue, Washington, D. C. 


To Aid Foremen Train New 
Workers 


“How to Teach a Job,” by R. D. Bundy 
(A. M. E. E.), industrial co-ordinator of 
the Board of Education of Cleveland, is 
written as an aid for foremen in that quick 
training of new workers upon which maxi- 
mum production depends. The author has 
outlined in detail the four steps involved: 
Preparation, demonstration, explanation, and 
application. “How to Teach a Job,” 60 
pages, cloth, is $1 a copy. 








June 


In 
Ti 
ap 
im 
tat 
tes 
cre 
as 
an 
the 
cia 
Co 
un 
duc 
Co 
of 
Ste 
eX] 
try 
ere 
un 
the 
sis 
cla 
for 
mo 
of 
we 
you 
fro 
dus 
rar 
mez 
thre 
are 
mal 
ope 
mat 
tion 
mos 
ag 
be « 
yea: 
whi 
hav 
of 
yea 
for 
ing. 
do | 
The 
wit 
of r 
buile 
aS a 
mate 

—- 
indu 
a pa 
men 
Adn 
Any 
an a 
extr, 
and 

“y 
tract 
mine 








June 28, 1941 








Amemcanfiimberman 43 


Lumber Industry Protests Proposal to Raise 


Wasuincton, D. C., June 23.—Before the 
Industry Committee for the Lumber and 
Timber Products Industry, various branches 
appeared to protest further increases in min- 
imum wages. In lengthy hearings, represen- 
tatives of leading lumber organizations 
testified on conditions to show that an in- 
crease at this time should not be adopted, 
as a protection for the public, the workers 
and the industry. 


First on the list of requests for time was 
the National Lumber Manufacturers’ Asso- 
ciation, represented by Wilson Compton. Mr. 
Compton presented a brief representing the 
unanimous concurrence of all the lumber pro- 
ducers affiliated with that association. Mr. 
Compton reviewed in detail the experiences 
of the lumber industry under the Fair Labor 
Standards Act and connected many of these 
experiences with the views which the indus- 
try had submitted in 1937 to the Joint Con- 
gressional Committee, which had this Act 
under consideration. Mr. Compton analyzed 
the operation of the Act, with special empha- 
sis on two specific features: First, exempt 
classifications; and, second, the effects on 
forest conservation. In concluding his testi- 
mony, Mr. Compton summarized the views 
of the lumber manufacturers. He said: 

“The facts we have put before you reveal, 
we think, the basic economic issues with which 
you, the Administrator and ourselves are con- 


fronted. They are fundamental in this in- 
dustry. They are not changed by a tempo- 


rary surge of Defense business. I have no 
means of knowing the extent to which 
throughout the industry current operations 
are at a profit. I believe that most lumber 
manufacturing companies which are able to 
operate at all, are now operating at a profit, 
many at a substantial profit. But this condi- 
tion we know is due to war-time stimulation, 
most of it to the building of Army camps on 
a gigantic scale. But that phase soon will 
be over. Behind it is an almost unbroken ten- 
year record of losses in these industries, 
which have obliterated many competitors and 
have shriveled the working capital reserves 
of most of the remainder. 

“The backbone of the lumber business for 
vears has been, and still is, in the markets 
for lumber for ordinary home and farm build- 
ing. War conditions retard—certainly they 
do not stimulate—ordinary private building. 
The air of Washington right now is charged 
with predictions, inferences and implications 
of near-imminent restriction of non-Defense 
huilding, not perhaps by direct limitation but 
as a result of the unavailability of essential 
materials and equipment of home building. 

“Minimum wages once established in any 
industry under authority of Federal law are 
a part of the permanent structure of employ- 
ment in that industry. We know that, the 
Administrator knows that, and you know that. 
Any permanent wage structure predicated on 
an assumption of permanence of the present 
extraordinary activity in lumber production 
and in lumber markets is mere delusion. 

“Wage advances voluntarily made to at- 
tract needed labor, and wage advances deter- 
mined through bona fide collective bargain- 


Wage Minimum 


ing, constitute no permanent future hazard. 
But a mandatory increase in wages fixed in 
law, and in a law which apparently is not 
legally enforceable against many competitors 
and is not in fact enforced against many oth- 
ers, does constitute a present hazard and, 
until this condition is rectified, it will consti- 
tute a permanent hazard. This is not neces- 
sary and it should we think be avoided. 

“The lumber and timber products indus- 
tries participating in the presentation of this 
information for your consideration authorize 
me to say in their behalf that they think that 
the further consideration of any increase ap- 
plicable to these industries, in the minimum 
wage now specified in the statute, should be 
deferred until the minimum wage, whatever 
it is, may be made legally binding and enforce- 
able alike on all competitors. 


Southern Pine Tends to Go Intrastate 


C. C. Sheppard, chairman of the Southern 
Pine Industry Committee, of New Orleans, 
La., told the committee that the southern 
lumber industry is “in every sense of the 
word an agricultural industry,” and also that 
economic and competitive conditions in the 
industry are such that no minimum wage rate 
above that fixed by the law can be put into 
effect without seriously curtailing employ- 
ment. 

In some of the southern States, he told the 
committee, more lumber is consumed than 
is produced within those States. If too high 
a minimum wage is fixed, he stated, the na- 
tural tendency will be for every mill within 
those States to go on an intrastate basis of 
production and distribution. 


a 
ALL-AMERICAN SHIP 
CANAL—DO YOU 
WANT ONE? 


The American Lumberman is in 
receipt of a letter from a very 
able lumberman, who is also an 
engineer. 


He suggests that America widen 
and deepen the Erie Canal— 
make it big enough for ships to 
go from Albany to Erie. They 
already can go from New York 
to Albany. 


We built the Panama Canal—we 
can build the Erie Ship Canal. 
We will build it after we get 
through with the war. It will 
give our men a lot of work to 
do and we can use our materials 
and equipment building OUR 
canal—under our control. 


Make it free for American ship- 
ping and collect tolls from the 
foreign boats that want to come 
through, after the war is over. 
He winds up by saying “I am 
for an American Ship Canal.” 


American Lumberman would 
like to hear from its readers. 








Citing statistics in support of his  state- 
ments, Mr. Sheppard told the committee that 
the wage paid per worker is more than 
double that of any other southern industry 
in relation to value of products, and that the 
value of the product in 1939 would have had 
to increase from $263,160,199 to $597,516,764 
in order to put the relation of wages to value 
of product on a par with the average for all 
other industries of the South. 


Competition Would Make Cost Lift 
Unsupportable 


“The consumer,” he added, “would not and 
could not support an increase of more than 
100 percent in value of product, nor would 
competition permit such an adjustment. The 
industry must, therefore, continue to employ 
a number of wage earners and pay an agegre- 
gate of wages far in excess of the compar- 
able load carried by the value of products in 
other industries. A higher fixed minimum 
wage level, and the other wage adjustments 
it would entail, will impose an intolerable 
burden upon the South’s leading industry.” 

Mr. Sheppard said that it is probable that 
the present markets on lumber produced by 
the Defense emergency are temporary, and 
indicated that the lumber industry is not a 
profitable one. 

“. . If it is now desired,” he said in con- 
clusion, “to take advantage of a temporary 
and emergency condition to place upon any 
industry more than it can bear, then labor 
and industry will both suffer and the opera- 
tion of the law itself be jeopardized.” 

Also appearing before the committee on 
behalf of the Southern Pine Industry Com- 
mittee were Victor W. Stewart, vice presi- 
dent and treasurer of the Colonial Pine Co., 
of Petersburg, Va., and Wilfred F. Edens, 
president and general manager of Edens- 
Birch Lumber Co., of Corrigan, Tex. 

Both testified that competition from intra- 
state mills exempt from the law has grown 
in intensity, and that any further increases 
in minimum wages would result in curtail- 
ment of employment in interstate operations. 


Hardwood Producers Say Raise Would 
Curtail Employment 


The Southern Hardwood Industry Com- 
mittee presented a statement to the commit- 
tee in which it was pointed out that “any 
further increase in the wage scale under the 
law would result in serious curtailment of 
employment, at least in that part of the in- 
dustry which is subject to the law. 

“The law contemplates,” the committee 
was told, “that the minimum wages shall be 
gradually increased in such manner as not 
to result in ultimate curtailment of employ- 
ment, or disaster to industry. .. We do ear- 
nestly suggest, that since wages in the south- 
ern lumber industry have been increased 
approximately fifty percent since the effective 
date of the Fair Labor Standards Act, the 
interests of both labor and industry require 
that there be no further increase at this time 
and that the purposes of the Act will be best 
served by a more gradual approach to the 
ultimate goal of the Act.” 
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President Adds 30 New Defense 
Housing Areas 


Wasuineoton, D. C., June 23—Thirty new 
Title VI Defense areas were approved today 
by President Roosevelt, while at the same 
time it was indicated that this phase of De- 
fense housing may be extended beyond pres- 
ent limits. 

That FHA housing under the liberalized 
provisions might be extended was seen in the 
fact that the Division of Defense Housing 
Coordination announced that Defense hous- 
ing needs are already exceeding the number 
of houses which can be insured under the 
$100,000,000 now authorized by Title VI of 
the National Housing Act. 

“Unfilled needs,” it was stated by Coordi- 
nator of Defense Housing C. F. Palmer, 
may be provided for through expansion of 
this authorization if the Congress sees fit. 

The new areas as approved by the Presi- 
dent are as follows: 


Alabama — Anniston; Georgia — Albany; 
Indiana — Connersville; Louisiana — Alex- 


andria; Maine—Bangor; Mississippi— 
Biloxi; Nevada—Las Vegas; New Hamp- 
shire—Manchester; New Jersey—Phillips- 
burg; New York—Albany-Troy, Rome, 
llion, Sidney and Watertown; North Caro- 
line—New Bern and Morehead City; Ohio 
—Mansfield; Pennsylvania—Johnstown and 
Ellwood City; South Carolina—Spartan- 
burg: Texas—Goose Creek-Baytown-Pelly, 
Mineral Wells, Wichita Falls, Brady, Har- 
lingen: Washington—Longview-Kelso and 
Spokane; Wisconsin—Madison and Green 
Bay; Alaska—Ketchikan. 

Under Title VI of the National Housing 
Act, 90 percent mortgage insurance is per- 
mitted to operative builders on multi-unit 
developments in areas where the President 
finds that “an acute shortage in housing 
exists or impends which would impede Na- 
tional Defense activities.” 

Title VI housing is intended for workers 

Defense areas, whether or not employed 
in Defense industries, whose earnings amount 
to $1,800 to $3,000 a year. 


Approves New Defense Housing 


The President also approved construction 

an additional 500 homes and 500 dormi- 
tory units, plus the purchase of 300 trailers, 
for families of workers at the Ravenna 
Ordnance Plant in the Ravenna-Warren 
locality in Ohio. 

Private industry could provide 350 homes 

the area, it was suggested. Earlier, the 
Defense Housing Coordinator had suggested 
that 150 homes be contributed to the housing 
supply by private builders. 

In addition, the President approved a tem- 
porary shelter program affecting ten Defense 
communities. The temporary shelter in all 
areas is planned for use only until conven- 
tional homes can be built. The temporary 
shelter consists of demountable dormitory 
accommodations for single workers, and 
trailers or portable homes for families. 

The areas in this new program are Benecia 
and Vallejo, Calif.; Bridgeport, Conn.; 
Kingsbury-LaPorte, Ind.; Burlington, Iowa; 
Jacksonville, N. C.; Port Clinton, Ohio; 
Portsmouth, Va., and Honolulu, T. H. 

According to a statement by Mr. Palmer, 
National Defense activity in all of these 
areas has caused a sudden and immediate 
need for shelter which can not await the 
construction of more permanent housing. 


New Allocations and Contract Awards 


A breakdown of the new allocations is 
as follows: 

Benecia, 50 trailers; Vallejo, 300 dormi- 
tory units, 200 portable family homes; 
Bridgeport, 250 dormitory units, 200 port- 
able family homes; Kingsbury-LaPorte, 500 
dormitory units, 400 trailers; Burlington, 275 
trailers; Jacksonville, 200 trailers ; Port Clin- 
ton, 60 trailers; Portsmouth, 252 dormitory 
units; Hawaii, 600 dormitory units. 

New Defense housing allocations for two 
communities in Alaska were approved by 
the President. Permanent homes will be 
constructed at Unalaska and Sitka for Army 
enlisted personnel—35 and 25 homes, re- 
spectively. 

Defense housing contracts were awarded 
as follows: 

Waterbury, Conn., 300 homes grouped 
into 87 dwellings; awarded to John H. 
Eisele Co. (Ine.), of New York City; 
$920,500. 

San Francisco, Calif., 75 homes; to Robert 
McCarthy, of San Francisco, $231,000. 

Carlisle, Penna., 35 houses; to Berwick 
Construction and Supply Co., of Berwick, 
Pa.; $112,200. 
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Award First Defense Con- 
tract to Go to Negro 


LouIsvILLE, Ky., June 23.—Following a 
long period of complaints that negro labor 
and negro organizations were not getting any 
breaks in Defense construction, a $300,000 
contract had gone to Samuel Plato, Louis- 
ville, president Plato Construction Co., 
which is to build 88 houses for workers in 
Defense industries and for families of aero 
soldiers quartered at Bowman Field, Camp 
Taylor, Louisville. This is the first known 
Defense housing contract to go to a negro. 
Camp Taylor was an important military 
camp during the World War. 


Appointed Regional Defense 
Housing Co-ordinator 


WasHINGTON, D. C., June 22.—Frank A. 
Vanderlip, Jr., formerly specialist in site se- 
lection and other housing matters with the 
Public Buildings Administration, has been 
appointed a Regional Housing Coordinator 
in the Division of Defense Housing Co- 
ordination. Mr. Vanderlip, who succeeds B. 
Frank Bennett, will have jurisdiction over 
the territory including New York, New 
Jersey, Pennsylvania, Delaware, Maryland, 
District of Columbia, Virgin Islands, Cuba, 
Puerto Rico, and the Canal Zone. 





Kansas City Lumberman Buys Pine 
Mill in California 


Kansas City, Mo., June 23.—Ralph L. 
Smith, president of Ralph L. Smith Lum- 
ber Co., with general offices in the Dierks 
Building here, announces purchase of the 
Hugh DeArmond 
sawmill at Canby, 
Cal. This new mill 
has just been com- 
pleted and is now in 
operation. 

Equipment consists 





R. L. SMITH, 
President Ralph L. 
Smith Lumber Co., 
Kansas City, Mo. 





of head rig, carriage, 
edger, trimmer and 
the usual conveying 
equipment, burner, 
etc. Head rig and 
edger are new. Other 
equipment has been 
transferred from 
other points, but is modern and in good 
condition. It is expected that on two shifts 
the new mill will saw about two million feet 
or more per month. 

Mr. Smith reports that he has also leased 
the re-manufacturing plant from E. E. 
Crom at Alturas which is 20 miles from 
Canby. A new Mattison moulder will be in- 
stalled there by August 1. Cut sash stock, 
door stiles and rails and mouldings will be 
produced. Lumber will be trucked from 
Canby to Alturas for surfacing, so that stock 
available for shipment from Alturas will be 
Ponderosa pine surfaced lumber, cut stock 
and mouldings. 





E, E. Crom will be mill superintendent 
at Canby and Jack Crowley of Spokane is 
managing the factory at Alturas. 

Sales will be handled by Kansas City 
general offices of Ralph L. Smith Lumber 
Co. and the company’s range of products will 
now include, with specialization in indus- 
trial stock, Sitka spruce, West Coast hem- 
lock, Douglas fir, Ponderosa and sugar pine 
mouldings and cut stock, and Port Orford 
cedar. 

The Ralph L. Smith Lumber Co. will also 
sell for the Scott Lumber Co., which operates 
a well equipped plant with planing mill and 
modern dry kilns producing soft textured 
Ponderosa pine and sugar pine at Burney, 
Cal. This mill is about 60 miles from the 
mill at Canby. 

Both the Alturas cut stock plant and the 
sawmill at Canby will be operated on a 
two-shift basis. 

Mr. Smith is also president of Smith 
Wood-Products, Inc., a large West Coast 
mill specializing in Port Orford cedar lum- 
ber, venetian blind stock and battery separa- 
tors, Douglas fir plywood and lumber. 





Loadings of Revenue Freight 


The car service division of the Association 
of American Railroads reports that revenue 
freight for the two weeks ended June 14 
totaled 1,715,915 cars, showing an increase 
of 48,115 cars over the number for the two 
weeks ended May 31. Forest products load- 
ings of 84,656 cars show an increase of 3,742 
cars over the number for the two weeks ended 
May 31. 
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FROM THE NATION’S CAPITAL 


40-CENT MINIMUM RECOMMENDED 

FOR WOOD FURNITURE INDUSTRY 

Wasuinoton, D. C., June 23.—Establish- 
ment of a 40-cent per hour minimum wage 
in the wood furniture manufacturing indus- 
try was recommended June 20 by an industry 
committee in a report to be filed with Gen- 
eral Philip B. Fleming, Administrator of the 
Wage and Hour Division. The present mini- 
mum wage is 30 cents. Of the 142,000 work- 
ers in the industry, a 40-cent minimum, if 
approved by the Administrator after a public 
hearing, would affect some 51,000 workers, 
principally in the South. With few excep- 
tions, it was shown, workers in the industry 
in the northern, eastern and western sections 
of the nation now receive more than 40 
cents per hour. The recommendation, adopted 
as the majority opinion of a 24-man group 
named by the Administrator to represent em- 
ployers, employees, and the public, was sub- 
mitted following a three-day session here, at 
which representatives of employer and em- 
ployee organizations were heard. 





MEMBER OF INDUSTRY WAGE-HOUR 
COMMITTEE RESIGNS; SUCCESSOR 
APPOINTED 

WasHIncGTON, D. C., June 23.—The res- 
ignation of C. H. Kreienbaum from Industry 
Committee No. 30 for the Lumber and Tim- 
ber Products Industry has been accepted, 
and in his stead, as representative for the 
employers on such committee, E. C. Stone, 
of Seattle, Wash., has been appointed. 





ADDITION TO FUNDS FOR "LAB" 
AGREED ON BY HOUSE-SENATE 
CONFEREES 
W asHincTon, D. C., June 23—An appro- 
priation of $782,500, an increase of $150,000 
over the original estimates, is provided for 
l‘orest Products Laboratory at Madison, 
Wis., under terms of the Agriculture Bill 
now awaiting final congressional action. The 
House has already approved the legislation, 
but Senate action was delayed when the 
upper body recessed because of the death 
of Senator Pat Harrison, of Mississippi. 
The Senate had increased the House estimate 
of $632,500 to $1,000,000, but the conferees 
on the legislation cut down the Senate esti- 

mate for the laboratory. 





WOOD SHIP BUILDING PROGRAM 
AIDED BY PREFABRICATION 

WasurncrTon, D. C., June 24.—Two years 
ago there were only 83 active shipways of 
300-foot length or greater on our three salt 
water coasts. Today there are 139 active 
ways with 12 more being completed and 144 
in project. This enormous and phenomenally 
rapid shipyard expansion, an imperative fac- 
tor in the Battle of Defense, has taxed the 
heavy construction industry and its material 
supply sources to the utmost. In this pinch, 
the lumber industry has come to bat with 
a well-nigh limitless supply of its basic ma- 
terial and improved methods of prefabricated 
construction, and performed like its legend- 
ary hero, Paul Bunyan. For many years 
Standard engineering practice has been to 


execute long-span trusses, such as those in 
mold lofts, assembly shops, and other great 
shipyard structures, in steel. Because of the 
extraordinary and urgent demand on steel 
for purposes which wood can not serve, the 
speed and efficiency that use of prefabricated 
timber as an engineering material contrib- 
utes to shipyard construction are attracting 
national attention. Three interesting leaflets, 
published by the Timber Engineering Co., 
here, deal with this all-important phase of 
the Defense program, and copies may be 
obtained on request. 





INADVISABLE TO CURTAIL 
HIGHWAY TRANSPORT 
WASHINGTON, D. C., June 23. — The 
United States Department of Commerce is 
urging American shippers to move all pos- 
sible commodities during the summer in 
order to help relieve “a tight freight car sit- 
uation during the coming peak shipping sea- 








Speaking of end-matched lumber—these wal- 
nut pieces taken from an 80 year-old house 
that was being remodeled are diagonal- 
matched. Tongue-and-grooved on sides and 
diagonal ends these pieces were rescued from 
the scrap heap by the South Side Lumber & 
Coal Co., Kokomo, Ind. So valuable was this 
old walnut paneling that if care had been 
exercised in removing it from the walls, it 
would have paid for the remodeling job 





son in September and October.” From 
authoritative sources comes information that 
demands upon highway transportation are 
being greatly increased, and of course this 
situation would be aggravated by further 
shortage of freight cars. Many informed 
quarters foresee a coming transportation 
shortage which may have serious effects 
upon progress of the Defense program. Yet 
the War Department urged a 50 percent cur- 
tailment in the manufacture of motor ve- 
hicles, including passenger cars, trucks and 
buses, to release labor and materials for pro- 
duction of armaments. Like recommenda- 
tions for such drastic curtailment of motor 
vehicle manufacture have come from other 
official sources. At the same time, railroads 
have been authorized to begin construction 
of 270,000 freight cars to meet increased De- 
fense transportation demands. The service 
rendered by motor truck is essentially the 
same as that of a freight car, says National 
Highway Users’ Association, and in the De- 
fense emergency, the nation will need the 
full facilities of all forms of transportation, 
and expansion, especially of highway trans- 
port. This cannot be accomplished if motor 
vehicle production is greatly curtailed. 


STARTS INVESTIGATING EFFECT OF 
CEDAR SHINGLE IMPORTS 
WasuincTon, D. C., June 23.—The Tariff 
Commission has instituted an investigation, 
under Section 332 of the Tariff Act of 1930, 
with respect to red cedar shingles, in re- 
sponse to a request from the Senate. Senate 
Resolution No. 79, of the 77th Congress, 
requested the Tariff Commission “to investi- 
gate the effect upon the red-cedar shingle 
industry in the United States of importations 

of red-cedar shingles from Canada.” 





STANDARD FOR STRUCTURAL IN- 
SULATING BOARD PROMULGATED 
WasHIncTon, D. C., June 23.—The re- 
cently proposed simplified practice recoin- 
mendation for structural insulating board, has 
been accorded the required degree of accept- 
ance by manufacturers, distributors, archi- 
tects, building contractors, and others affected, 
and has been approved for promulgation, ac- 
cording to an announcement of the Division 
of Simplified Practice, National Bureau of 
Standards. The schedule will be identified 
as “Simplified Practice Recommendation 
R179-41, Structural Insulating Board ( Vege- 
table Fiber),” effective from June 1, 1941. 
This recommendation covers information 
concerning sizes, thicknesses, colors, finishes 
and the treatment of edges of structural in- 
sulating board. Until printed copies are avail- 
able, free mimeographed copies may be ob- 
tained upon request to the Division here. 





Exports and Imports—Four 
Months 


WasHIncTON, D. C., June 23.—Exports of 
hardwood and softwood lumber (including 
boards, planks, scantlings, sawed timber, 
sawn railroad ties and box shooks), logs and 
hewn railroad ties for the first four months 
of 1941 (January 1 to April 30) totaled 
289,075,000 board feet, as compared with 
326,174,000 feet for the first four months of 
1940, a decrease of 11.4 percent, according to 
the Department of Commerce. Of the total 
1941 amount, sawed material (including sawn 
railroad ties and box shooks) accounted for 
257,581,000 feet, as compared with 279,585,- 
000 feet, a decrease of 7.9 percent. On the 
same basis of comparison, exports of logs 
and hewn timber (including hewn railroad 
ties) totaled 31,494,000 feet, as against 46,- 
589,000 feet, a decrease of 32.4 percent. In 
the following paragraphs, 1941 figure is fol- 
lowed by the 1940 in parenthesis. 

Sawn softwood (excluding railroad ties 
and box shooks) totaled 153,970,000 (216,- 
706,000) feet. Sawn hardwoods (including 
flooring, and excluding railroad ties and 
box shooks) totaled 42,859,000 (36,214,000) 
feet. Softwood log exports totaled 20,836,- 
000 (28,435,000) feet; hardwood, 5,234,000 
(12,279,000) feet. 

Total imports of hardwood and soft- 
wood logs and lumber (including cabinet 
woods, sawn railroad ties, box shooks and 
empty packing cases) for the first four 
months of 1941 totaled 353,077,000 (254,- 
651,000) feet, a gain of 38.6 percent. In 
this amount logs (hardwood and soft- 
wood) accounted for 59,629,000 (67,795,000) 
feet: softwood lumber, 250,857,000 (154,- 
126,000) feet, a gain of 62.8 percent; hard- 
wood lumber and sawed cabinet woods, 
40,448,000 (31,205,000) feet, a gain of 29.6 
percent. 
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Building Activity at High Level 


Localized Defense Projects Spur 
Building 


In Chicago and the suburban towns com- 
bined new building in May amounted-to $14,- 
264,799, while in April the combined figure 
was $13,570,102, according to figures released 
by Bell Savings & Loan Association. Both 
were increased by Defense projects of great 
size, resulting in peaks rising far above the 
trend. In April the Buick aviation engine 
plant added $2,500,000 to the suburban re- 
ports and in May the Studebaker aircraft 
engine parts factory raised the Chicago total 
$2,000,000, 

The reporting of such unusual construction 
is bound to make the following month show 
a falling off, even though progress be strongly 
upward. In such a case the true trend is 
indicated not by a month by month com- 
parison but by a study of broader data. Thus 
suburban building fell off in May in com- 
parison with April, but the May volume was 
53 per cent ahead of May 1940. 

Home building, because it is made up of 
comparatively small units and never upset 
by one permit equal to a whole month's 
building, shows at this time the most perfect 
picture of building progress. In the subur- 
ban region in May, 788 homes were started 
to cost an estimated $5,227,872. This com- 
pares with 548 homes in May a year ago 
which cost $3,509,034. 





House-Senate Conferees 


Report on NHA Bill 


WasuHincton, D. C., June 23.—The con- 
ference report on the disagreeing votes of 
the House and Senate on the amendments 
to H. R. 4693 was released June 20 by the 
conferees, says H. R. Northup, secretary- 
manager National Retail Lumber Dealers’ 
Association, in a bulletin to federated asso- 
ciations. The agreement reached in respect 
to the amendments to the National Housing 
Act he summarizes as follows: 

(1) The authority to insure moderniza- 
tion and small-home loans under Title I is 
extended until July 1, 1943 (a 2-year exten- 
sion). 

(2) The amount of loan for alteration, 
repair and improvement of existing struc- 
tures is set at $2500 (the same as is pro- 
vided in the present Act). 

The amount of loan for alteration, repair 
or improvement of an existing dwelling 
or to be designed for more than 
one family may be $5,000. (The primary 
purpose of the $5,000 loan authorization is 
to encourage the modernization of existing 
structures into multi-family dwellings for 
the purpose of housing Defense workers, but 
the Bill does not confine the $5,000 loan to 
this specific purpose.) 

(3) $2500 loans, as heretofore, must be 
paid off in 3 years and 32 days. 

Loans between $2,500 and $5,000 shall 
have ar amortization period not to exceed 
5 years and 32 days. 

(4) The authorization of the Adminis- 
trator to refinance and extend Title I loans 
is continued, with the limitation that in 


exerting this authority the refinancing or 
extension shall not be for an amount or 
term in excess of the maximum amount or 
term provided for in connection with the 
insurance of new loans. 

(5) The authority to insure mortgages on 
existing construction under Title II of the 
Act is extended until July 1, 1944, a 3-year 
extension, 

(6) The authority of the Administrator 
to include a portion of the foreclosure costs 
in debentures issued in connection with 90 
percent small-home mortgages is extended 
until July 1, 1943. 


(7) Other amendments to Title I are 
largely technical in character. 

The delay in securing action on this par- 
ticular piece of legislation has largely been 
caused by the addition by the Senate com- 
mittee of an amendment to the Bankhead 
Jones Farm Tenant Act, proposed to set up 
a farm mortgage insurance system patterned 
after the provisions of the FHA for tenant 
farmers, says Mr. Northup. The conferees 
were unable to agree on this particular pro- 
vision. But he expects that the House and 
Senate will promptly agree to the confer- 
ence report on the FHA amendments. 


Lumber Exhibit Draws Home Owners 


Los ANGELES, CALIF., June 21.—Eleven 
Los Angeles retail lumber dealers co-oper- 
ated in sponsoring an extensive lumber ex- 
hibit at the fourth annual Southern Califor- 
nia Home Show which was held in Pan 
Pacific Auditorium, Los Angeles, June 6 to 
15, under the auspices of the Building Con- 
tractors Association of California. The lum- 
ber exhibit was installed in the longest booth 





was chairman of the Lumbermen’s Commit- 
tee which directed the installation and equip- 
ping of the booth. Warren E. Hoyt, of the 
same firm, served as assistant chairman. The 
various associations were represented by A. 
A. Kaiser, of the West Coast Lumbermen’s 
Association; A. C. Peterson, Western Pine 
Association; John Ivey, Red Cedar Shingle 
Bureau; and Donald Buffkin, California 





To left is exhibit of Wolmanized lumber, and to right is West Coast Lumbermen's booth at Pan 
Pacific Auditorium, Los Angeles 


at the Home Show. Two hundred feet long, 
covering 1300 square feet, the display ran 
half the length of the rear wall of the audi- 
torium. The public’s craving for knowledge 
of various types of wood used in home con- 
struction was evidenced by the steady stream 
of visitors to the lumber dealers’ booth, 
which was furnished with materials supplied 
by a group of southern California lumber 
wholesalers. 

Joint operation of the booth worked out 
effectively. Salesmen representing the eleven 
dealers who participated in the exhibit took 
turns manning the booth during the ten days 
the Home Show was open. Joining in pur- 
chasing the space and operating the booth 
were: Consolidated Lumber Co., C. Ganahl 
Lumber Co., Hammond Lumber Co., Kirck- 
hoff-Cuzner Mill & Lumber Co., Lounsberry 
& Harris, Owens Park Lumber Co., Patten- 
Blinn Lumber Co., San Pedro Lumber Co., 
Sun Lumber Co., E. K. Wood Lumber Co. 
and Woodhead Lumber Co. 

Albert E. Ferguson, of the American 
Lumber & Treating Co.’s Los Angeles staff, 


Redwood Association. Materials with which 
the lumber dealers’ booth was furnished 
were supplied by West Coast Lumbermen’s 
Association, California Redwood Associa- 
tion, Western Pine Association, E. J. Stan- 
ton & Sons, Tropical Hardwood Co., San 
Pedro Lumber Co., American Lumber & 
Treating Co. and the Red Cedar Shingle 
3ureau. 

An individual booth was maintained by 
the Cadwallader-Gibson Co. (Ltd.), the ex- 
hibit consisting of a complete room paneled 
with Cadwall-Philippanel. 

One of the centers of attraction at the 
Home Show was the Model House, a five- 
room one-story building, in the construction 
of which nineteen firms co-operated with 
the Building Contractors Association of 
California. Called “The Californian,” the 
exhibit house was designed to appeal to fam- 
ilies of moderate circumstances and to take 
full advantage of indoor as well as outdoor 
living. The contractors’ association stressed 
that every possible material from California 
be used in the construction. 
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Appraisers to Confer on 
Building Costs 


The seventh annual convention of the 
Society of Residential Appraisers, whose 
headquarters are in Chicago, will be held 
in Miami, Fla., Monday, Dec. 1. A group 
of representative appraisers and mortgage 
lenders from all parts of the United States 
and Canada will attend. The program will 
be devoted to the effects upon property val- 
ues of the Defense economy, the Armament 
program, and the unlimited emergency in 
which the country is now operating. The 
convention will consider especially the rises 
in construction costs. Federal and State 
legislation both enacted and contemplated 
will be discussed by national authorities, and 
attempts made to analyze its effects. Mem- 
bership in the Society comprises appraisers 
and loan officers in savings and loan asso- 
ciations, insurance companies, mortgage 
banking firms, realtors, Government officials 
concerned with real estate, and academicians 
in the field of land values. The convention 
will be held in conjunction with the United 
States Savings and Loan League’s forty- 
ninth annual meeting, which is scheduled for 
Dec. 2-5 in Miami. 





B&L Intake of Funds for Home 
Building Is Large 


The third month of 1941 to witness the 
receipt of more than $100,000,000 by the 
savings, building and loan associations and 
cooperative banks throughout the country 
was April, when the inflow amounted to 
$102,402,000, the United States Savings & 
Loan League, Chicago, has reported. This 
was the most active month since January in 
the intake of investors’ and savers’ funds. 
Paul Endicott, Pomona, Calif., president of 
the League, said that it was an increase of 
4.3 percent over the March volume of new 
funds, and that the gain over April, 1940, 
was 15.3 percent. “The associations,” he 
said, “are having today their largest demand 
since 1929 for money with which to build 
new homes. Much of the demand is in 
Defense-expanded areas, where private enter- 
prise has a conspicuous responsibility. With 
private investments flowing into home financ- 
ing institutions which are eager to lend, and 
which are active in devising practical plans 
on which to lend, the need for Government 
help is confined the more clearly to the 
housing needed in Defense communities 
which are here today and certain to be gone 
tomorrow.” 





Construction at Highest 
Levels in Eleven Years 


New York, N. Y., June 23.—Construction 
contracts amounting to $548,700,000 were re- 
ported for the 37 eastern States during May, 
this being the largest monthly figure re- 
corded since June, 1930, represented in- 
creases of 35 percent over the preceding 
month, and of 65 percent over May, 1940, 
says F. W. Dodge Corp. Activity, at a 
record rate for the post-depression era, con- 
tinues both in public and private ownership 
construction. Public ownership projects in 
May accounted for $254,836,000, or 46 per- 

(Continued on Page 68) . 
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Amemcanfiunbherman 


What the Associations Are 
Planning and Doing 


Texas Association Has New 
Secretary-Manager 


Houston, TEx., June 23.—At a meeting 
of the executive committee of the Lumber- 
men’s Association of Texas, held in Fort 
Worth, recently, Gene Ebersole, of Houston, 
was elected secretary-manager of the asso- 
ciation. He succeeds Jack Dionne who, with 
much regret, resigned 
the office because of 
his health. 

Mr. Ebersole is a 
native of Nebraska, 
but has been a resi- 
dent of Texas for 
some 20 years. He 





GENE EBERSOLE, 
Houston, Tex.; 
Secretary-Manager 





was associated with 
the Fuller Construc- 
tion Co. at Dallas 
for some time. For 
the past six years he 
has been occupied in 
convention and pub- 
lic relations work 
ith the hotels of Texas. 
In this service he has worked closely with 
le associations in promoting conventions 
assisting organizations in staging them. 
Mr. Ebersole attended the Texas lumber- 
men’s conventions in Dallas, Beaumont and 
Fort Worth the past three years, meeting 
any of the members of the association. 
Mr. Ebersole is now actively on the job 
his office in Houston, where all lumber- 








nen are welc to visit and meet him, and 

pes in time to make the rounds of 

ry section of the state to meet all the 
nher< 





Commission Lumber Salesmen 
Meet in Ohio 
( pus, OH June 24.—All officers 
lected at the Seventh Annual Na- 
tional Forest Products Sales Congress of the 
Association of Commission Lumber 


Salesmen (I which was held in Colum- 


These ficers are President M. W. 
lv. New leans, : first vice presi- 

H. A. Crane, Baltimore, Md.: second 
resident Frank E. Bibb, Louisville, 
[Treasurer C. L. Baxter, Chicago, IIl., 
retary-manager M. P. Klumph, 
tine business matters and the election 
took up the greater part of the 

ng day. The main topic of discussion 


ing was, “This Industry We 


speakers appeared 
tne pr rrarr and discussed such subjects 
justry cooperation, better public rela- 

r the lumber industry, the current 


situation in the lumber industry, the lumber- 
men’s place in Defense, and similar subjects. 
Speakers were chosen both from within the 
industry and also outside the industry. 

A balanced program of speeches and en- 
tertainment was offered to the delegates. It 
was estimated that about 250 people attended 
the banquet. 





Kansas Association Decides to 
Change Name 

SALINA, KANs., June 23.—At a recent an- 
nual meeting of the Kansas Lumbermen’s 
Association, which was held here, it was de- 
cided to change the name of that organiza- 
tion to Central Kansas Lumbermen’s Asso- 
ciation, the name under which it functioned 
previously, because dealers in the eastern 
part of the state have not shown much inter- 
est in the Kansas convention. 

Another unusual feature of the meeting 
was that there was only one speaker, Dr. 
John Ise, University of Kansas, who com- 
pared the machine age of today with the 
pioneer period, and the rest of the time was 
devoted to discussion periods on subjects pre- 
sented by the dealers. 

At the concluding session the following 
officers were elected: President Joe Weigel, 
Ellis; First vice president D. J. Fair, Jr., 
Sterling; Second vice president Elmer 
Henry, Morganville, and Secretary M. L. 
Donner, Salina. ; 





Manufacturer Cutting Tract 
of Exceptional Poplar 


KNOXVILLE, TENN., June 19.—The accom- 
panying photo gives an indication of the 
size of poplar logs now being cut by the 
Vestal Lumber & Manufacturing Co., Knox- 
ville, Tenn. According to E. M. Vestal the 
present cutting is yielding the best poplar 
logs the company has had since the Knox- 
ville mill has been in operation. The Vestal 
firm has been cut- 
ting on this particu- 
lar tract for two 
years, but the pop- 
lar had not pre- 
viously been touched 
because of its inac- 
cessibility. These 
logs are being man- 
ufactured into lum- 
ber rather than 
veneer. 

The Vestal lum- 
ber company oper- 
ates mills in Ken- 
tucky, Georgia, 
Arkansas and Lou- 
isiana as well as 
their mill and gen- 
eral offices in Knox- 
ville, and manufac- 
tures Southern and 
Appalachian hard- 
woods and yellow 
pine. 
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New York Trade Association 
Holds Summer Outing 


New York, N. Y., June 24.—Nylta’s an- 
nual summer outing was held at the New 
York Athletic Club at Travers Island, N. Y., 
just recently. Under the chairmanship of 
Harry Larkin, the committee had all arrange- 
ments under way well in advance, and with 
the weather man ordering a perfect day, the 
outing was a bigger success than usual. 

A large number of Nyltarians and their 
guests participated in the various track and 
field events. Prizes which were made pos- 
sible through donations, by the loyal sup- 
porters of Nylta, to the Prize Awards Fund, 
were awarded the winners. 

At 7:00 P.M. the day was concluded with 
the famous N.Y.A.C. Chicken Dinner and 
the 265 who attended voted it the best out- 
ing ever held. 





Cooperage Industry Elects for 
Coming Year 


St. Louis, Mo., June 23.—Leonard R. 
Steidel was chosen president of the Asso- 
ciated Cooperage Industries of America at 
its recent annual meeting in St. Louis, Mo. 
Other officials are: Louis F. Horn, secre- 
tary; Miss Mary T. Rogers, assistant secre- 
tary and treasurer, and F. P. Hankerson, ex- 
ecutive secretary. 

A survey of the industry, industry prob- 
lems and solutions to those problems were 
subjects discussed by the delegates. Asso- 
ciation finances, the Wage and Hour Indus- 
try Committee, priorities, prices and compe- 
tition were among the problems which were 
debated. 

New Orleans has been chosen as the site 
of the November meeting, the dates to be se- 
lected later. 





Coming Conventions 


July 11-12—National Wooden Box Asso- 
ciation, Pacific Division, Willard Hotel, 
Klamath Falls, Ore. Tri-annual. 

Aug. 14—Western Pine Association, Palace 
Hotel, San Francisco, Calif. Semi-annual. 


Sept. 18-19—National Hardwood Lumber 
Association, Atlanta-Biltmore Hotel, At- 
lanta, Ga. Annual. 
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Among Lumbermen’s Clubs 


California Lumbermen's Group 
Sponsors Two Meetings 

Los ANGELES, CALIF., June 23.—Two so- 
cial events sponsored by Lumbermen’s Post 
of the American Legion drew large attend- 
ances from among the lumber industry in 
Los Angeles and Southern California dur- 
ing June. 

The first affair was a Hoo-Hoo golf tour- 
nament at the Altadena Country Club, Alta- 
dena, on June 6, followed by a dinner and 
jamboree under the direction of Los Angeles 
Hoo-Hoo Club. Participants in the golf 
tournament totaled 50, with approximately 
100 present at the grand jubilee and dinner 
in the evening. 

Robert Osgood, Los Angeles, was _ top 
prize winner in the golf tournament, taking 
the low gross event with a round of 75 and 
becoming, by virtue of his second consecu- 
tive victory in this event, permanent owner 
of the trophy. 

Prizes were awarded at the evening din- 
ner by George Ream of Los Angeles, chair- 
man of the prize committee. Entertainment 
program was presented under the direction 
of Fred Varim, with part of the entertain- 
ment being provided by the lumbermen 
themselves. Bert McKee of the San Pedro 
Lumber Co., Los Angeles, obliged with a 
piano solo and George Geary of the E. K. 
Wood Lumber Co. provided a whistling solo. 
Roy Stanton, chairman of the golf commit- 
tee, presided at the dinner and jamboree. 

The second affair of the month was the 
Lumbermen’s Hi-Jinks held under sponsor- 
ship of the American Legion Lumbermen’s 
Post at the Royal Palms Hotel, Los An- 
geles, on the night of June 20. A special 
program featuring a floor show with danc- 
ing, musical and comedy vaudeville acts was 
presented. 





Baltimore and Washington Club 
Elects Officers 


3ALTIMORE, Mp., June 21.—The Baltimore 
and Washington Lumber Sales Club, at the 
meeting held recently in the Longfellow Ho- 
tel here, the fourteenth annual event in the 
history of the organization, elected officers 
in addition to having a birthday celebration. 
There was a birthday cake which also served 
to commemorate the anniversary of Arthur 
\’. Charshee, the first president and one of 
the principal organizers. The club elected 
him president, so that he will remain 
in harness as before, as he was secretary 
for some time. By way of further evidence 
of appreciation for his years of service, the 
members presented Mr. Charshee with sev- 
eral gifts. The other officers chosen are: 

Vice President—Paul V. Kern, Washing- 
ton, D. C. 

Secretary-Treasurer—Harry Fried, Balti- 
more, Md. 

In his address handing over the gavel to 





HUNDREDS of DEALERS are 
using the Low Cost Plans that 
are Published in Every Other 
Issue. ARE YOU? 


Mr. Charshee, Mr. Gould expressed grati- 
fication over the fact that the membership 
of the club is larger than at any previous 
period in its history. Mr. Charshee pledged 
that he would do his best in the face of the 
conditions which confront business. Meet- 
ings will be omitted over the summer, the 
next session being scheduled for the first 
Monday in September. 





Cincinnati Lumbermen's Club 
Has Annual Outing 


CINCINNATI, OHI0, June 23.—Members of 
the Cincinnati Lumbermen’s Club showed 
that they know how to play, as well as work, 
at the annual stag outing at Bregel’s Grove, 
Melrose, Ky., on June 17, when the largest 
turnout in the club’s history registered for 
a day devoid of business cares. 

Aside from the athletic program, there 
were several unusual high lights. 

Cincinnati’s oldest active lumberman, John 
Sloniker, 85, represented the Mowbray & 
Robinson Lumber Co., along with his three 
sons, Mark, Ross and Hurst, and also Man- 
ager Sam Piast. Branch Manager C. L. 
Owens rang the bell for Philip Carey Co., 
bringing along four of his staff. Barbecue 
service of food was continuous and the even- 
tide was celebrated with an old fashioned 
chicken dinner. 





Canadian Lumbermen Enjoy 
Golf Tournament 


Toronto, Ont., June 23.—The annual 
Lumbermen’s Golf Tournament sponsored by 
the Wholesale Lumber Dealers’ Association, 
was held at the Scarboro Golf and Country 
Club, Scarboro, Ontario on June 20. Despite 
the unusually hot weather, there was a good 
turnout of both wholesalers and retailers. 

At the dinner in the clubhouse, following 
the tournament, C. R. Burgess, president of 
the Wholesale Lumber Dealers’ Association, 
presided. He was assisted in the presenta- 
tion of prizes to the winers by L. D. Barclay, 
Alf Read and A. A. Streatfield, of Toronto. 





Buffalo Lumber Exchange 
Schedules Picnic 


BuFFaLo, N. Y., June 23.—The twenty- 
eighth annual outing of the Buffalo Lumber 
Exchange will be held July 15 at the Mead- 
owbrook Golf and Country Club. The pro- 
gram includes golf, baseball, cards and 
quoits. William P. Betts is chairman of the 
day. 





Spokane Hoo-Hoo Club Will 
Have July Picnic 


SPOKANE, WASH., June 22.—The annual 
picnic of the Spokane Hoo-Hoo club will 
be held at Wandermere, a small lake resort 
just north of Spokane, Wednesday, July 23. 
This was announced by Hub Jones, chair- 
man of the picnic committee, at the regular 
weekly meeting of the club. 
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A Business Go-Getter 
Long on Value 
Long on Wear 


Long Leaf Pine is the burden- 
bearing lumber, the tough and 
rugged lumber that bids de- 
fiance to wear, weather and 


time. You can recommend 
and sell it for practically every 
structural need. Supplying 


your customer with this kind 
of lumber means prestige and 
profit for you. We can supply 
your Long Leaf needs. 


HOUSTON, TEXAS. 
Mills: Wiergate, Texas. 














MONTGOMERY, ALABAMA 


MANUFACTURERS 


SOUTHERN PINE 
LUMBER 


Specializing in Shed Stock and Boards, One- 
half by Six Poplar Bevel Siding, Mouldings 




















Timbers, chemically treated to 
prevent stain. 


Eased Edge Dimension 


Complete line of kiln dried 
Yard and Shed Stock 
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Newsy Notes of Persons and Places 








Hal Dixon, Western Pine Manufacturing 
Co. (Ltd.), accompanied by Mrs. Dixon, left 
last week for a month’s eastern business trip. 


C. L. Wilson, sales director of the At- 
lanta Oak Flooring Company, recently 
visited the company’s Jacksonville, Fla., 
offices. 

H. D. Oxford, president of the Madison 
Lumber Co., at Madison, Fla., was in Jack- 
sonville, Fla., recently visiting the Hirsch 
Lumber Co. 


Frank J. Connolly, Western Hardwood 
Lumber Co., Los Angeles, returned June 
16 from a month’s business and pleasure trip 
to New York. 


Whiteside Lumber Co., formerly at 60th 
St. and Western Ave., has moved to new 
offices in the Petroleum Building, 714 West 
Olympic Blvd., Los Angeles. 


Harold Foley, president of the Powell 
River Co. paper industry in Vancouver, 
B. C., visited members of his well-known 
lumber family in Jacksonville, Fla. 


James B. Hall, New York representative 
of the Seaboard Lumber Sales Co. (Ltd.), 
Vancouver, B. C., was a recent visitor to the 
Buffalo lumber trade. 


Stewart Moir of Portland, forester for 
the Western Pine Association, spent sev- 
eral days recently in and around Spokane. 
He was accompanied by his wife and 
daughter. 


The Builders’ Exchange of Milwaukee 
has removed from its former quarters on 
North Broadway to new offices at 756 North 
Milwaukee Street, where it occupies a suite 
on the fourth floor. 


Announcement that C. Davis Weyer- 
haeuser of Tacoma, Wash., Weyerhaeuser 
Timber Co., has been appointed a trustee 
of the Moody Bible Institute of Chicago 
has been received. 


Charles W. Baldy, sales representative of 
the Virginia Hardwood Lumber Co. (Inc.), 
in Buffalo territory, is spending a few days 
at the company’s office in Tazewell, Va., and 
mill at Bastian, Va. 


1 
! 


William B. Downs of the Lumbermen’s 
Credit Association (Inc.), Chicago, pub- 
lishers of The Lumbermen’s Credit Rating 
Book, has just returned to Chicago after 
a five months’ trip through the south and 
east. 

Axel Oxholm, Pacific Forest Industries, 
who is president of the Tacoma, Wash., 
Philharmonic orchestra, has announced the 
appointment of Eugene Emmons, Tacoma 
Sash & Door Co., to the orchestra’s board 
of directors. 


J. Clifford Shaw, for the last three years 
an executive in the WPA organization on 
Grays Harbor, Wash., has resigned as WPA 
chief finance officer for the Grays Harbor 
district, to operate a lumber business near 


Roseburg, Ore. He formerly was mayor of 
Hoquiam, Wash. 


W. W. Wilkinson of the Los Angeles 
office of Oregon-Washington Plywood Co. 
has completed a two weeks’ business trip 
to the Pacific Northwest, during which he 
visited mills in Oregon and Washington and 
also attended the annual convention of the 
Douglas Fir Plywood Association at Ta- 
coma, Wash. 


H. Wentworth Shepard, sales manager of 
Shepard & Morse Lumber Co., at Boston, 
Mass., is the proud father of Wentworth 
Dutton Shepard—i8—who has just gradu- 
ated with honors from the Noble & 
Greenough School at Needham where he 
also—by unanimous vote of the faculty— 
was awarded the “Davis Cup” which goes 
to the member whose record in athletics has 
been “most outstanding.” 





New Directors Elected 


New York, N. Y., June 10.—Louis Hers- 
covitz of Chicago, Ill. and Walter G. Cowan 
of this city have been elected directors of The 
Ruberoid Co., manufacturers of asphalt and 
asbestos building products with headquarters 
here. They will fill vacancies created by the 
death of the late Alexander Jarecki, Erie, 





L. HERSCOVITZ, W. G. COWAN, 
Chicago; New York; 
New Director New Director 


Pa. and the late Vivian Green, New York 
City. 

For the past 12 years Mr. Herscovitz has 
been sales manager of Ruberoid’s Chicago 
division comprising 18 states. He had had 
previous experience in the building products 
industry, having been employed by The Bar- 
rett Co. and also by the H. F. Watson Co. 

Mr. Cowan has been associated with Rub- 
eroid since December, 1938, as manager of the 
company’s Eastern division. His previous 
experience included 20 years with Certain- 
teed Products Corp. 
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Harold V. Simpson, assistant general 
manager of Seaboard Lumber Sales, Van- 
couver, B. C., and for many years an active 
figure in British Columbia’s export lumber 
business, has left to represent his company 
as manager of the New York office. On the 
eve of his departure he was presented with 
a gift from fellow members of the executive 
department of the transportation and cus- 
toms bureau, Board of Trade. 

As field counselors of the new Home 
Builders’ Institute of America, President Da- 
vid D. Bohannon, San Francisco, announces 
the appointment of Lester FE. Frailey, Chi- 
cago, and William O. Harris, Los Angeles. 
Mr. Harris is secretary of the southern 
California chapter. Until recently he was of 
the Los Angeles office of the FHA. Mr. 
Frailey is sales consultant to the National 
Association of Real Estate Boards. 





Retail Yard Changes 


PuHarr, Tex.—Lynch, Davidson & Co. 
(Inc.) announces the appointment of a new 
manager and assistant at the Pharr yard. 
The new manager is Hughes White, and the 
new assistant manager is Phil Reid. 


Bowte, Tex.—L. C. Wiggins has been pro- 
moted to the position of manager at the lo- 
cal yard of Lyon & Matthews Co. (Inc.). 
Mr. Wiggins has been associated with the 
firm for some years. 


GoosE CrEEK, TEX.—A. L. Banks, for the 
past two years connected with the Lufkin, 
Tex., yard of the Temple Lumber Co., has 
been named manager of the Goose Creek 
branch of the firm. 


GREENVILLE, TEX.—Clifford M. Adams has 
been named manager of the Greenville branch 
of Foxworth-Galbraith Lumber Co., being 
transferred from another of the company’s 
yards. 

SANDERSON, TEX.—New manager of the 
Alamo Lumber Co. here is R. V. Raney. 


DANVILLE, INpD.—W. T. Brenton, formerly 
of Lebanon, Ind., has been made manager of 
the Home Lumber Co. (Inc.). 


DruMRIGHT, OxKLA.—Long-Bell Lumber 
Co. announces the appointment of H. J. Mc- 
Connell as manager for the Drumright yard. 


BALLsTON Spa., N. Y.—Edward L. Par- 
sons is the new manager for K. C. Curtis, 
local lumber company. 


HAm™MonpD, INp.—James L. Brooke was an- 
nounced as manager of Hammond Lumber 
Co. in a previous issue, through a corre- 
spondent’s error. Wm. C. Heller is, and has 
been, treasurer and manager of Hammond 
Lumber Co. Mr. Brooke was employed by 
Standard Lumber & Coal Co. 





New Timber Controller for 
Canada Announced 


Toronto, ONT., June 23.—Allan S. Nichol- 
son, of A. S. Nicholson and Son (Ltd.), and 
Nicholson and Cates, Burlington, Ont., who 
has occupied the position of Deputy Timber 
Controller since July, 1940, has now been ap- 
pointed Controller. He takes the position 
vacated by Loren L. Brown, former Timber 
Controller who has resigned in order to re- 
turn to his duties as vice president and di- 
rector of Dominion Tar and Chemical Co., 
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Montreal, Que. In his new position as Tim- 
ber Controller, Mr. Nicholson also assumes 
the position of a member of the Wartime In- 
dustries Control Board. He is a native of 
Wentworth County, Ontario. He has always 
been identified with the Canadian lumber in- 
dustry. 





Lumber Concern Acquires 
New Unit 


LAKE WALES, FLa., June 24.—President 
Jack Townsend of the Townsend Sash, Door 
and Lumber Co., with headquarters in this 
city, has completed taking over the seventh 
unit in his family of yards and millwork 
plants, with the acquiring of the building, 
plant and stock of the Downing Manufactur- 
ing Co., Tampa. B. F. Edwards moves over 
from Frostproof to manage the Tampa unit, 
with James Allbritton of Lake Wales as 


assistant. 





Deed State Tract of Land for 
Demonstration Purposes 
Tacoma, WASH., June 21.—W. H. Price, 
manager of the reforestation and land de- 
partment of the Weyerhaeuser Timber Co., 
announced here yesterday that the company 
had deeded a tract of 147 acres in Pierce 
county, near Buckley, to the state of Wash- 
ington for use in furthering 4-H work in 
this state. The land, he said, would be used 

particularly in forestry demonstration. 


New S. P. Buyer's Guide 


New edition of the Southern Pine Asso- 
ciation’s “Buyer’s Guide” was issued May 1. 
It contains information on the location of 
subscribers’ plants, their capacity, railroads 
serving, species of output, items manufac- 
tured, equipment, followed by a classified list 
of specialty items with names of the con- 
cerns from which each may be obtained. 
Copies may be had by writing the associa- 
tion at New Orleans, La. 
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Southern Firms Announce 
Change in Organization 


Cuar.otte, N. C., June 23.—Sale of his 
interest in the Atlantic States Lumber Co. 
to John C. Pracht has been announced by 
J. E. Elrod. Mr. Elrod has also moved 
headquarters for the J. E. Elrod Lumber 
Co. to the Johnson Building in Charlotte, 
and Mr. Pracht has moved the offices of the 
Atlantic States Lumber Co. to Newberry, 
Ss. &, 

In making this change, the financial and 
management structure of the interests of 
both men has been simplified. Mr. Elrod 
will continue to operate the mills of his com- 
pany, and will hande the output of other 
mills under a sales agreement. Mr. Pracht 
also has a sales agreement with several mills 
in the Carolinas, and both will place orders 
of their own with the other’s mills when 
practical Mr. Pracht will act as sales 
agent for several Pacific coast manufactur- 
ers, as heretofore, as well as representing 
Carolina mills. 





Pioneer Retires After Half 
Century as Sawyer 


YAKIMA, WAsH., June 23.—The dual dis- 
tinction of having been one of America’s 
youngest and one of America’s oldest saw- 
yers belongs to Jerry Desmond, who retired 
recently at the age of 70 as sawyer for the 
Cascade Lumber Co. here. 

Mr. Desmond began his sawmill career at 
the age of 10, when he started pulling bolts 
in a LaCrosse, Wis. lath mill. He was 
operating a saw before he was 21 years old. 
In 1900 he went to work for the Central 
Lumber Co., Hudson, Wis. and moved to 
Yakima after that mill closed in 1917. In 
the half-century during which Mr. Desmond 
operated the whining saws he missed but 
two and one-half days of work because of 
illness. 





Shown here is the float which will be used to represent the Red River Lumber Company in the 

Aquatennial to be held in Minneapolis, Minn., July 12-20. Indicative of the type of cooperation 

which is offered by manufacturers, this float will be viewed by spectators of one of the largest out- 

door sports festivals to be held in America. Last year's estimated attendance at the parade was 
about 2,500,000 
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Red Devil 


AUTOMATIC DIAMOND 
POINT DRIVER 


Speed up your glazing of sash and franmes and 
mirrors. Use only one hand. Automatically drives 
DIAMOND POINTS at machine-gun speed into 
hardest wood. 100° efficient from any angle. 
Points can’t drop out. Holds a clip of 100 Dia- 
mond Points. 


Diamond Points are made in 37/8” and in 1'/2 


lengths. 100 to the stick. Will not corrode. Will 
not bend. 


LANDON P. SMITH, inc. 


IRVINGTON, WN. J. 


GLASS CUTTERS + GLAZIERS POINTS + GLASS PLIERS 
PUTTY KNIVES + WOOD SCRAPERS + PAINT CONDITIONERS 
FLOOR SANDING MACHINES «+ ELECTRIC FENCERS 





Richard Shipping Corp. 


Established 1847 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collection of invoices. 


Special department handling export lumber shipments 








Builders’ Commercial Agency 


ESTABLISHED 1890 
1321 Builders’ Bldg., 228 N. La Salle St., Chicago 
A rating guide to the Contracting trade of 
Cook County and Cook County dealers 
Telephone Randolph 4893 Collection and Mechanics Liens 








GILBERT NELSON & CO. 


Public Accountants 


332 S. MICHIGAN AVENUE 
CHICAGO 


TELEPHONE HARRISON 0366 











FRED C. KNAPP, Portiand, Or. 
BUYS AND SELLS 


WESTERN TIMBER LANDS 




















An air view of the Albany Plylock plywood plant at Albany, Ore., shows a small portion of the 

water which will act as reservoirs for logs for this latest and most modern plywood operation. 

The plant was constructed completely of Resnprest plywood including the roof which was then 
coated with regular roof paint 


Climaxed with a dedication address by 
the Governor of Oregon and a_ one-half 
hour nationwide broadcast, the Albany Ply- 
lock Division, third plywood plant of the 
M and M Wood Working Company, had 
its formal opening Saturday, June 14. This 
new plant is of the latest design and is 
equipped with the most modern machinery 
for the manuiacture of plywood. 


Opening Ceremonies 


\ special train load of 250, including 
dignitaries of the company and officials of 
the railroads arrived at 12:00 noon, and 
were greeted by the band and drum corps of 
the city of Albany. At 1:00 p. m. the 
broadcast was opened by Chamber of Com- 
merce officials, who introduced Governor 
Charles Sprague who then gave the prin- 
cipal dedication address. The response was 
made by Herbert Malarkey after which the 
radio audience was taken on a trip through 
the plant from “forest to plywood.” For 
this purpose four microphones were set up 
at strategic locations, and to the sound 
effects of the falling of a mammoth Douglas 
Fir, the tour was begun. 


Explains Process 


The feature of the broadcast and of the 
open house during the afternoon was the 
new high frequency pressing equipment 





Two presses are hooked up with the new type Thermal hot pressing equip- 
ment contained in the metal enclosed rooms above the press 


which had been installed in the new plant. 

Paul Zottu of the Thermal Research Corp., 
designer, gave a special interview over the 
air and explained the details of the process 
to the visitors. 

The visiting plywood experts were particu- 
larly impressed by the speed and smoothness 
of the new type lathes and dryers. How- 
ever, the pressing equipment commanded 
most of their attention. Over 100 miles of 
wire and hundreds of feet of 3” copper 
tubing were used in building this equipment 
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New Plywood 
Plant Dedicates 
Modern Machines 


which is six times larger than the largest 
previous high frequency unit ever designed, 
and is encased in a metal room 54 ft. long 
by 14 ft. wide by 8 ft. tall. The equipment 
resembles, in a way, a huge radio transmitter, 
and the heat which is generated throughout 
the pressload of panels is due to “molecular 
friction.” 


Production Plans 


At the present time, the plant is just be- 
ginning production, but when it is running at 
full capacity, it will manufacture about sixty 
million square feet of plywood per year, ac- 
cording to announcement. Sales are handled 
through the M and M Wood Working Co., 
Portland, Ore. 





Herbert Malarkey of 
the M and M Wood- 
working Co. responds 
to the dedication ad- 
dress of Governor 





Charles H. Sprague, 
(Oregon), at the for- 
mal dedication of the 
Albany Plylock Plant. 
The ceremonies as well 
as the commentator's 








account of the manu- 

facture of plywood 

from "forest to ply- 

wood" was broadcast 

over a national net- 
work 





effort or vibration. 


The new lathe turns huge logs at surprising speed without any apparent 
Logs ten feet long can be accommodated 
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House Beautiful Suggests: 


A REMEDY 


for doors that won't work! 





Monthly distribution of 
HOUSE BEAUTIFUL 
among home owners 

over 280,000 


Ina recent issue of HOUSE BEAUTIFUL 
appears a series of constructive sugges- 
tions under the title “When Windows 
and Doors Won’t Work”. We repro- 
duce an important part of it above. 

Nothing can cause more annoyance 
to a home owner than a warped door. 
You are the one who should warn the 


builder and owner of the grief to come 
if two butts only are used. Your reward 
...a 50% increase in butt sales. 

We are doing our part through 
national advertising to influence 
builders to standardize on “Three Butts 
To A Door’’. The Stanley Works, 
New Britain, Connecticut. 


STANLEY 


Trade Mark 


REMEMBER — THREE BUTTS TO A DOOR 
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Here’s What's New 


New Flexible Plaster Board Knife 


Newest product in the “‘Red Devil” line 
of tools and hardware for painters, glaziers, 
builders, etc., manufactured by Landon P. 
Smith, Inc., Irvington, N. J., is the P12-4 
Hexible plaster board knife. It is designed 
especially to produce clean joints on plaster 
board, tile board and similar installations. 
The four inch blade has a sharp square 





edge, is semi-flexible and has a mirror-like 
polish to prevent plaster drag. Full-bellied 
side curves increase the blade’s plaster-hold- 
ing surface. The blade extends through the 
handle which is securely riveted to it. Com- 
plete information is. available from _ the 
manufacturer. 





Folder Describes Hollow-Core 
Door 


An attractive leaflet showing several ex- 
terior designs and the interior construction 
ot the ““New Londoner” hollow-core door has 
been issued by the manufacturer of that 
product, the American Plywood Corp., New 
London, Wis. These flush doors are de- 
signed to combine attractive appearance with 
great strength and light weight. The folder 
is available upon request. 





Paint Mixing Chart Designates 
Shades That Flatter 


Painting rooms to compliment the owner’s 
complexion is the most recent decorating 
advice offered by the United States Gypsum 
Co., 300 W. Adams St., Chicago, IIl., in 
connection with their “Texolite” interior 


wall paint. Several pieces of new literature 
have been prepared. 


A group of five cards, 





one for each complexion type, shows the 
shades of the spectrum which flatter the 
particular type in question. An accessory to 
the new “Texolite” deep color mixing chart, 
a transparent sheet designed to fit over the 
color patches, is marked with the types each 
patch suits best. The chart shows the 12 


deep colors in the “Texolite” line and 36 
variations of these colors, with the specific 
quantities of white to be added to achieve 
these shades. This material together with 
color charts for the entire line is available 
from the U. S. Gypsum Company. 





New Paint Designed to Penetrate 
and Protect 


A new low cost paint, “Light Grey Tot- 
rust,” is being offered by The Wilbur & 
Williams Co., Park Square Bldg., Boston, 
Mass as a product suited to many of the 
same uses as aluminum paint. It is expected 
to make up for any shortage of that product 
which may result from the heavy demand 
for aluminum by defense industries. A 
unique oil vehicle embodied in “Totrust” 
gives the paint high penetrative and protec- 
tive qualities. It is effective when applied 
to metal, penetrating and protecting it from 
rust. It is applied easily without elaborate 
surface preparation. A number of colors 
as well as grey are supplied. Prices and 
descriptive literature are available. 





New Ventilating Fans for 
Small Kitchens 


In answer to the need for modestly priced 
ventilating equipment for modern compact 
kitchens the Ilg Electric Ventilating Co., 
2850 N. Crawford Ave., Chicago, IIl., has 








introduced three new fans to be known as 
the “Ilgvent” line. Pictured upper left is the 
telescope type “Built-In Ilgvent.” The 
beaded chain operates the weather door and 
fan motor. Also illustrated is the “Portable” 
model and a “Package Type” model. For 
all three the company claims low cost, quiet 
operation and a capacity of 350 C.F.M. The 
Ilg company manufactures a wide variety 
of ventilating equipment about which com- 
plete information is available. 





Report Details Developments in 
Chemical Seasoning 


A new and comprehensive book describing 
recent developments in the science of chem- 
ical seasoning has been issued by the West 
Coast Lumbermen’s Association, Stuart 
Bldg., Seattle, Wash. The book is entitled 
“A Primer of Chemical Seasoning” and is 
designated as “Progress Report No. 1.” 
With diagrams, graphs and text it describes 
the drying process of lumber with and with- 
out treatment, and explains why processing 
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with urea or sodium chloride decreases the 
likelihood of checking, splitting and degrade 
which often attends drying. Such treatment 
does not in itself speed drying, but it does 
allow more rapid kiln schedules. Consider- 
able attention is devoted to urea, the chem- 
ical seasoning developed by E. I. duPont de- 
Nemours & Co., which has been found to 
possess the merits without the shortcomings 
of sodium chloride and other chemicals used 
for this purpose. A copy of the report is 
available upon request from the West Coast 
Lumbermen’s Association. 





Roof Demonstration Book Uses 
Mineral Granules 
A new roofing color demonstrator book 
has actual mineral granules in the color 
blends of the manufactured product adhered 
to the spirally bound book pages. The “Color 





Stylist” is available from The Lehon Co., 
44th St. and So. Oakley Ave., Chicago, IIL, 
and shows the shades available on that com- 
pany’s line of “Mule-Hide” roofing. Each 
book is made to individual specifications with 
the colors and designs in which the par- 
ticular dealer specializes. The dealer’s name 
is stamped on the hardboard cover. The 
presentation with ten selected color samples 
bound in, is sold at $2.38 each, f.o.b. Chicago, 
Ill. Additional color sample pages are fur- 
nished at 12 cents each. 


Unit Combines Fan and 
Fluorescent Light 

The ‘“Strato-Liter” is a combination 
“Guthfan” and Guth “Surface Troffers,” 
which provides adequate, cool, fluorescent 
light and circulates cool air in the room. 
The light has side baffles for correct shield- 
ing and produces wide light distribution 
with complementary ceiling light. The air 
is drawn from the cool lower part of the 








room and distributed downward at a 45 
degree angle without creating drafts. The 
units are available in several sizes to meet 
different needs and may be ceiling mounted 
or suspended from hangers. The Edwin F. 
Guth Co., 2615 Washington, St. Louis, Mo., 
will furnish detailed information. 
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Freight Car Building Speeded 
by Priority Order 


WasHINctTon, D. C., June 23.—E. R. Stet- 
tinius, Jr., Director of Priorities, OPM, an- 
nounced today that, because of a growing 
tightness in the supply of freight cars, a lim- 
ited blanket rating is being extended to sixty 
car builders which will aid them in obtaining 
scarce materials and thereby speed up their 
production schedules. The rating provided in 
the order is A-3. In a letter accompanying 
the order, car builders are urged to substitute 
non-scare materials for critical items wher- 
ever possible. It is suggested that wood be 
substituted for critical metals wherever pos- 
sible. The new action on behalf of freight- 
car builders follows a study in which it is 
shown that the Defense program has placed 
heavy demands upon the country’s rail trans- 
portation system. This, in turn, has placed 
a corresponding burden upon producers of 
freight cars. Production of materials neces- 
sary for Defense has also greatly increased 
the demand for cars used in mines and in- 
dustrial plants. It is expected that the use 
of this order will greatly facilitate freight- 
car building, will assure the builders of a 
constant flow of adequate supplies and will 
thereby facilitate the overland transportation 
of Defense materials. 





USHA to Use More Wood 
to Conserve Metals 


WasHInNcTon, D. C., June 23.—The U. S. 
Housing Authority has moved to conserve 
Defense materials by issuing instructions for 
the use of substitutes in important metals 
and other substances, Nathan Strauss, U. S. 
Administrator, announced today. Wood will 
be the major material used in place of metal 
in USHA projects. Concrete will also re- 
place steel in some instances. Some of the 
projects will do without metal gutters and 
down spouts, since such items can be placed 
after the emergency is over and metals be- 
come readily available again, Mr. Strauss 
said. Considerable galavanized iron has been 
used in many USHA projects for outdoor 
purposes. Replacing this with wood, where 
possible, will save not only iron or steel but 
zinc, which is in even greater demand in De- 
fense work. In line with the request to elim- 
inate bronze wherever possible, cut stone or 
even wood will replace bronze for the com- 
memorative plaques which mark every public 
housing project. A few of USHA’s recom- 
mendations to its own technical staff, to archi- 
tects and to all local authorities follow: 

Windows: Should be of wood with wood 
trim, stiles, aprons, casings and stops. If 
screens are to be furnished they should 
be wood trimmed. Copper wire screen 
cloth may be used because the weight in- 
volved is small and black wire is difficult 
to obtain. 

Interior Finish: Items which in certain 
projects have been supplied in metal, such 
as door bucks, baseboard, trim and doors, 
should be specified to be of wood. Do not 
specify rubber for base or for other uses 
as trim or finish. 

Stairs: Use wood stairs in buildings not 
over two stories high. Concrete rather 
than steel stairs may be _ practical in 
higher buildings. 

Plastering: Use wood furring, wood 
grounds, and screeds, and gypsum lath as 
much as possible in lieu of corresponding 
items of metal. Reduce the amount of 


metal used to a minimum consistent to 
the type of construction use. 
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Carpentry: Kitchen cabinets should be 
of wood. 

Clothes Line Posts: Use wood. 

Chain Link Fence: Fencing should be 
eliminated except where absolutely needed. 
Wood fence can be used in most cases 
where fencing is necessary. 

Playground Equipment: Almost all types 
of equipment are reported to be available 
in predominantly wood construction. 

Hand Rails and Steps in Walks and at 
Entrances: Wood. 

Lighting Standards: Wood. 

Street Name Signs: Wood. 

Rubbish Cans: (Sunken.) Use ordinary 
kind of can. May be screened by wood 
fence. 

Porch columns, Vine Ladders: Wood. 

Benches: Wood, concrete or a combina- 
tion. 

Porch Steps, Stoops: Heavier cast con- 
crete; precast concrete blocks; wood. 


North Carolina Mill Acquires 
Large Tract of Timber 


PisGAH Forest, N. C., June 18.—One of 
the largest land deals in Haywood County 
in a generation transferred ownership of a 
twelve-mile strip containing 6,000 acres of 
virgin timber from the Thomas Hume Es- 
tate to the Carr Lumber Co:, whose head- 
quarters are in this city. W. W. Croushorn, 
general manager of the Carr company, han- 
dled the transaction for his firm. 

The tract concerned lies between the Hot 
Springs unit of the Pisgah National Forest 
and the Great Smoky Mountains National 
Park. Logging operations have already be- 
gun. Logs will be shipped by truck to 
Waynesville and Newport, Tenn., and will 
then move by rail to the mill here. 








Exchange MIXED CAR Service 
Saves You Money — 3 Ways!... 


Ina MIXED CAR of Essco lumber you 
can include some of all the home build- 
ing items except shingles. You can even 
have a car of pine items stop in transit 
to pick up a few or many thousand feet 
of oak flooring at another Essco mill. 

Exchange MIXED CAR Service helps 
you keep your stock in balance. A bal- 
anced stock means more uniform turn- 
over of working capital. Savings from 
this can run into worthwhile figures. 
Less money needs to be tied up in the 
slower moving items without risking loss 
of business through lack of them. Busi- 
ness saved is money saved. You save 
freight and time by keeping a MIXED 
CAR of Essco moving to replenish stocks 
as fast as they move from the various 
bins in your sheds. 


Essco mills pay particular attention to 
careful car loading in order to protect 





1111 R. A. Long Building 


the Plus Value which scientific seasoning, 
pre-shrinking and precision milling at 
Essco mills adds to Essco lumber. Essco 
plus value lumber is easier and more 
profitable to sell. 





wos Ty ade-Marked~Grade-Marked == 

Southern Pine—Southern 

Hardwoods — Ponderosa 

Pine—West Coast Woods 
Oak Flooring 
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CAULKING 
__LOMPOUND 


FOR ASBESTOS 
SHINGLE SIDING 


It is necessary to seal Nail Holes, Cor- 
ners and Openings around aes > 
and Doors in order to provide a reall 
Waterproof Job—Use CALBAR CAULKING 
COMPOUND. 

Asbestos Shingle Siding usually requires a 
Brilliant White color or Brilliant Light Gray, 
other colors can also be furnished. Made in 
several Grades, easily applied with Calbar 
Pressure Gun. 


Send for information or order thru your Jobber. 


CALBAR Paint & Varnish Co. 


Manufacturers of Technical Products 
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THE BUSINESS RECORD | 





2612-26 N. MARTHA ST. - PHILADELPHIA, PA. 





LEMIEUX BROS.,INC. 


FORESTERS — TIMBER ESTIMATORS 
APPRAISERS — CIVIL ENGINEERS 
410-11 Maritime Bldg. NEW ORLEANS, LA. 











Loggi 4 
SSING Roiph c. Bryant 
Have you a problem to solve in n logging, lo log 
ntine connameaiell wed Fe will 
how. An invaluable reference book 
for logging supert oy timber owners, 
American ere _— $5, Desrbon * 











Incorporations 


CALIFORNIA. Los Angeles—Atlas Builders 
Supply & Lumber Co. organized by Joseph and 
Daniel D. Rosenfeld and Marie MHohnick; 
$15,000. 


FLORIDA. Miami—Action Louver Door Co.; 
manufacturing. H. and F. Hacker and M. J. 
Levinson, directors. 


MICHIGAN. Detroit—Bell Lumber Co., 5251 
E. Outer Drive; $50,000. To deal in lumber and 
building supplies. 


MISSISSIPPI. ee ogan-Wilson Land 
& Lumber Co.; $20,¢ 


NEW YORK. Hempstead—West Hempstead 
Lumber & Supply Corp.; $20,000. 

Rochester—Lyell Hardware & Lumber Co., 
Inc.; $75,000. Lumber and building supplies. 


WASHINGTON. Anacortes—Anacortes Shingle 
Co.; $11,500. 

Chehalis—Fir Lumber Co. recently  incor- 
porated. 


WISCONSIN. Kaukauna—Fox River Veneer 
Co.; to manufacture veneers, plywood and ply- 
wood products. 

Merrill—Semling-Menke Co., Inc.; $60,000; to 
manufacture sash and doors. 

Milwaukee—Holtan Co.; to manufacture build- 
ing materials and supplies, and fixtures. 

Milwaukee—Kallas Millwork Corp.; $60,000; 
to manufacture, purchase or otherwise acquire 
millwork of all kinds. 


CANADA. BRITISH COLUMBIA. Vancouver 
—C. P. Lumber Mills, Ltd., 789 West Pender 
St.; $100,000; sawmill owners and operators. 

Vancouver—Miller & Crawford, Ltd., 714 
West Hastings St.; $10,000. Logging owners 
and operators. 





Business Changes 


ARIZONA. Vernon—Southwestern Sash & 
Door Co., Ine., leased plant to J. H. Webb & 


Sons. 


CALIFORNIA. Ferndale — Jorgenson’ Bros. 
succeeded by Jorgenson & Sons. : 

Santa Rosa—Indian Creek Lumber Co. suc- 
ceeded by Prather Lumber Co. 

FLORIDA. Fort Myers—Berry-Rives Lumber 
Co., Ine., succeeded by A. D. Berry Lumber Co. 

Tampa—Downing Manufacturing Co. suc- 
ceeded by Townsend Sash, Door & Lumber Co., 
of Lake Wales. 

GEORGIA. Brunswick—P. H. Lane succeeded 
by Lane & Wainright. 

Kingsland—Kingsland, Veneer Co. succeeded 
by Enterprise Veneer Co. 

ILLINOIS. Goodfield—Goodfield Lumber Co. 
succeeded by Simpson-Powelson Lumber Co. 

INDIANA. Michigantown—Davis Grain Co. 
succeeded by Davis Fence Co. 

IOWA. Marshalltown—Johnson Lumber Co, 
succeeded by Wilson Coal & Lumber Co. 

KANSAS. Bigelow—C. O. Musser succeeded 
by Wullschleger Mill & Lumber Co. 

KENTUCKY. Lexington—Cash Lumber Co. 
purchased by Mr. and Mrs. W. E. Davis. 

Louisville—Edwards Lumber Co. succeeded by 
Larkins Bros. & Yost, Inc. 

LOUISIANA. Burlington (P. O. at Olla)— 
Powers, Critchett & Woods succeeded by 
Critchett & Woods Lumber Co. 

MISSISSIPPI. Louin—Roy Dawkins succeeded 
by G. G. Shirley. 

MISSOURI. Avilla—Avilla Lumber & Imple- 
ment Co. now known as Avilla Lumber Co. 

NORTH CAROLINA. West End—McDonald 
Manufacturing Co. succeeded by M. C. Mc- 
Donald, Jr. 

OKLAHOMA. Alluwe—Alluwe Lumber Co. 
succeeded by King-Lawrence Lumber Co. 

OREGON. Dufur—A. J. Underhill succeeded 
by Tite Knot Pine Mill 

Hubb: i Lumber Yard succeeded 
»y Trombo Dean & Marcus. : 

Taft—Ocean Lumber Co. succeeded by W. J. 
McCready Lumber Co. 

PENNSYLVANIA. Scranton—Nay-Aug Lum- 
ber Co., Inec., succeeded by A. W. Kaufhold 
Lumber Co. 

SOUTH DAKOTA. 3ritton—Charles Wismer 
succeeded by Home Lumber Yard. 

TEXAS. Canutillo—Peterson Lumber & Paint 
Co. succeeded here by Williams Lumber Co. 

Roxton—L. B. Hogan succeeded by Quinlan 
Lumber Co. 

UTAH. Marysvale and Richfield—Foisy Dis- 
tributing Co. succeeded by Pearson & Crofts. 

WASHINGTON. Bellevue, Bothell, Cash- 
mere, Kent, Renton, Seattle and Wenatchee— 
Columbia Lumber Co: succeeded at the fore- 
going places by Potlatch Yards, Inc. 

Garfield—Standard Lumber Co. succeeded here 
by Garfield Union Warehouse. 

Langley and Oak Harbor—Columbia Lumber 





Co. at Langley and Oak Harbor succeeded by 
Columbia Valley Lumber Co. 


WISCONSIN. Alma—Laue Lumber Co. suc- 
ceeded by Tenney Lumber Co. 

Basco—Gafke Lumber Co. succeeded by 
Schaller-Hoesly Lumber Co. 

Har Lumber & Fuel Co. suc- 
ceeded by Fullerton Lumber Co. 

Larsen—Charles D. Cross & Son _ succeeded 
by Larsen Co-operative Co. 

Medford—Otto H. Maurer succeeded by Rein- 
hardt Klingbell. 

Millville (P. O. at Woodman)—Horsfall Mill 
Co. here succeeded by Herman Stagman. 

Milwaukee—J. P. Kallas Co. succeeded by 
Kallas Millwork Corp., Ine. 

Milwaukee—Northwestern Store Equipment 
Corp. and John Weiss Manufacturing Co. 
merged as Northwestern-Weiss Manufacturing 
Co.; both plants will continue to operate and 
will spend about $50,000 for modernization, 
new machinery and similar work. 

Oshkosh—Paine Lumber Co. veneer mill ac- 
quired by Fox River Veneer Co., recently in- 
corporated. 

Peshtigo—Peshtigo Building Supply Co. suc- 
ceeded by Building Supply Co. 

Sister Bay—Adolph Roeser (or Sister Bay 
Lumber Yard) succeeded by Roeser Lumber Co. 














Casualties 


ARKANSAS. Hot Springs National Park— 
H. L. Wilson Lumber Co. dry kiln destroyed 
by fire; damage estimated at $6,000. 


GEORGIA. Oliver—Graham-Lee Lumber Co. 
dry kiln and green deck destroyed by fire. 


ILLINOIS. Chicago—Chicago Mill & Lumber 
Co., 940 North Ogden Ave., damaged an esti- 
mated $25,000 by fire. 


LOUISIANA. Logansport—Logansport Lumber 
Co. planing mill and 25,000 to 30,000 feet of 
lumber destroyed by fire, with loss estimated 
at $6,000. 


MAINE. South Gardiner—Kennebec Box & 
Lumber Co. plant and between 500,000 and 
1,000,000 feet of lumber destroyed by fire, with 
an estimated. loss of $200,000. Considering re- 
building. 


NEW YORK. New Rochelle—County Build- 
ing Materials, Inc., had storage shed of finished 
lumber destroyed by fire, with loss estimated 
at $17,500. 


NORTH CAROLINA. Clinton—C. C. Tart & 
Sons Lumber Co. had sawmill destroyed by 
fire, with loss estimated at $5,000. Piles of 
sawed lumber, planing and shingle mills saved. 


OHIO, Cincinnati—Westwood Planing Mill Co. 
had warehouse and planing mill destroyed by 
fire, with damage of $85,000. 


VERMONT. Bellows Falls—Bragg Lumber 
Co. storehouse damaged about $10,000 by fire. 


VIRGINIA. Emporia—Emporia Manufactur- 
ing Co. box mill burned, with damage esti- 
mated at $50,000. Sawmill and other units 
saved. 

WASHINGTON. Bremerton—Parker Lumber 
& Hardware Co. destroyed by fire, with loss 
estimated at $40,000. 





New Ventures 


MARYLAND. Baltimore—T. Dan Kolker 
Lumber Co. recently began business at 212 
West Cold Spring Lane. 

MICHIGAN. L’Anse—Lake View Lumber Co. 
will open a sales office and yard here. 

MISSOURI. St. Louis—Ball Lumber & Sup- 
ply Co. opened a retail yard at Lindbergh and 
Natural Bridge Road 

OHIO. Toledo—Laskey Lumber Co. opened. 

WISCONSIN. LaCrosse—Quality Coal Co. has 
added lumber to its stock and has changed 
its name to Quality Coal & Lumber Co. 


New Mills and Equipment 


CALIFORNIA. Arcata—G. L. Speier Co. is 
constructing a sawmill a mile north of here. 

IDAHO. Priest River—Deer Park Lumber 
Co. of Deer Park, Wash., plans to build a mill 
in this vicinity to cut State timber recently 
purchased and which, under Idaho statutes, 
must be manufactured in Idaho. 

MICHIGAN. Gibbs City—George Clements is 
planning to install a small sawmill here. 

MISSISSIPPI. Port Gibson—Claiborne Veneer 
Co., a new enterprise, is erecting a veneer mill 
here. 

OREGON. Portland—Peninsula Products Co. 
is operating a Ponderosa pine sawmill here. 

Reedsport—Bridge Lumber Co., newly formed, 
plans constructing a sawmill here, of the 
Swedish gang saw type. 

WASHINGTON. Chehalis—Fir Lumber Co. 
recently incorporated, plans to begin operations 
of a sawmill here. 
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THE LUMBERMAN POET 





HANG OUT THE FLAG 


Hang out the flag 
Across the street; 
Hang out the flag 
And let it beat 
Upon the air 
Its crimson fold— 
Hang out the flag, 
The flag of old. 


Hang out the flag 
Above the home; 

Hang out the flag, 
That men who roam 

From alien lands 
Across the sea 

May find new homes 
And _ liberty. 


From Issue of July |, 1916 





Hang out the flag 
Above the mill; 
Hang out the flag 
That men may thrill, 
The artisan, 
The man of toil, 
With freedom’s hope 
On freedom’s soil. 


Ilang out the flag 
Throughout the land; 
Hang out the flag, 
That they who stand 
To speak for us 
And human right 
May voice our wish 
And know our might. 


Hang out the flag, 
The flag again, 
To greet the eyes 
Of marching men. 
No heart will pause, 
No step will drag— 
Hang out the flag, 
Hang out the flag! 





NEWS AND 
VIEWS OF 
From 





50 YEARS AGO 


the AMERICAN LUMBERMAN 








Following is the _ pre- 
amble to the United Asso- 
ciations of Lumbermen’s 
constitution and by-laws: 
WHEREAS, Various lum- 
ber dealers’ associations 
of the United States have 
been formed and are today 
in successful operation, 
and it being in our judg- 
ment, as officers of these 
various associations, de- 
sirable to form one organ- 
ization that will be united 
association, with a view of 
closer communication, and 
be the means by which 
the various State organi- 
zations may better work 
together, and that’ the 
objects for which they are 
formed may the more 
readily be accomplished, 
be it therefore, Resolved, 
That such an organization 
be effected, and that we 
call it the United Associa- 
tions of Lumbermen. 

* * * 

A combination of the 
two organizations known 
respectively as the Lake 
Michigan Vessel Owners’ 


Association and Chicago 
Vessel Owners’ Associa- 
tion, has at last been 


effected, and a strong effort 
will be made to regulate 
seamen’s wages and rates 
of freight. One hundred 
and twenty-five vessels, 





valued at several hundred 
thousand dollars, are rep- 
resented. An _ office has 
been opened at 238 Water 
Street, Chicago, where 
chartering will be done, 
and a shipping office has 
been opened at 51 Market 
Street, Capt. Thomas Gor- 
ris being the shippingmas- 
ter. 
* * * 


The Paddock Lumber 
Co., of Litchfield, Ill., has 
been incorporated with a 
capital stock of $25,000. 


* * * 


Owing to the big fire in 
the lumber district at 
Long Island City last 
week, New York and 
Brooklyn papers are advo- 
cating the removal of the 
yards to a point further 
away from the _ densely 
populated section. 


* * * 


The National Hardwood 
Association, organized in 
Chicago a few weeks ago, 
held its first regular meet- 
ing, the object being to 
form a permanent organi- 
zation. The following offi- 
cers were elected: R. B. 
Cotter, President, Louis- 
ville, Ky.; C. S. Curtis, 
vice - president, Wausau, 
Wis.; I. Himmelberger, 





treasurer, Morehouse, Mo.; 


A. B. Lewis, secretary, 
Chicago, III. 
* * 3k 


Work is to be com- 
menced at once on the 
new mill of the Weyer- 
haeuser syndicate at Little 
Falls, Minn., and reports 
claim that in size and 
variety of modern appli- 
ance it will be superior to 
any mill in the Northwest. 


* * * 


Forest fires in Michigan 
have been worse this year 
than any season since the 
wall of flame that swept 
across that State in 1871. 


* * * 


Cincinnati is to have an 
exposition for the produc- 
tion of the furniture and 
hardwood manufactories 
of that and adjacent cities 
next fall, an enterprise 
which is expected to 
greatly stimulate the in- 


terest in hardwood mat- 
ters. 
* * * 
For some_ twenty-five 
years, Williamsport, Pa., 


has been one of the great- 
est lumber markets east of 
Michigan, and it has by no 
means lost that supremacy 
yet. 
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Modern Storage Shed for Finished Lumber at 
the Booth-Kelly Mills 















































DOUGLAS FIR 


Certified Lumber Means 
Satisfied Customers 


This Booth-Kelly Certified Lumber takes the 
guessing out of buying and selling. Think of 
the advantage you enjoy in handling it. De- 
livering to your customer a quality and value 
definite and fixed. That's the right way and 
the sure way to build a worth-while profit- 
paying business. 


Booth-Kelly Douglas Fir, tough, strong, sturdy, 
with quality in every fiber, is cut from old- 
growth timber. Carefully seasoned, pains- 
takingly manufactured, it meets today’s de- 
mand for better building. 


Let your customer know about the protection 
he gets in buying this Certified Lumber. Tell 
him that the Booth-Kelly mark on each piece 
is a pledge of quality and careful manufac- 
ture; that the Association marks guarantee 
proper grading. 


Let us supply you with Douglas Fir Dimen- 
sion, Flooring, Ceiling, Drop Siding. Finish, 
Stepping, Mouldings, Casing, Base, etc. 


We are headquarters for Association Trade-Marked 
and Grade-Marked Douglas Fir Lumber. 





“LUMBER CO 
SUGENE ORE 


TWO MILLS—SPRINGFIELD & WENDLING, ORE 
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Extends Log Scale to Cover Smaller 
Diameters 


Values for small logs are not contained in 
ordinary log scale tables, and because of the 
fact that these are needed by some readers, 
they are given here. The Forest Service, in 
Sulletin 1210, “Measuring and Marketing 
Farm Timbers,” by interpolation, has ex- 
tended, for 16-foot lengths only, both the 
fractional and decimal rules, from which val- 
ues for shorter and longer lengths may be 
computed. 

Prof. H. H. Chapman, professor of forest 
management Yale University school of for- 
estry and author of Forest Mensuration, in 
a letter to AMERICAN LUMBERMAN has 





INTERNATIONAL LOG RULE 
V/4 inch saw kerf 





Diame- 
ter ——Length of log in feet———, 
Inches D 6 7 
5 ait an 5 D 
6 D 5 D D 
7 b 10 10 
8 10 10 10 15 
9 10 15 15 20 
10 15 15 20 25 
11 15 20 35 30 
12 20 25 30 40 
13 25 30 40) 45 
14 30 40 45 nO 
15 35 $5 nD 65 
16 40 50 60 ra 
17 45 60 70 85 
18 nD 65 80 95 
19 60 75 40 105 
20 65 85 100 120 
21 75 95 115 35 
22 80 105 125 145 
23 90 115 140 160 
24 100 125 150 175 
25 110 135 165 195 
26 120 150 180 210 
27 130 160 195 225 
28 140 175 210 245 
29 150 185 225 265 
30 160 200 245 285 
31 170 215 260 305 
32 185 230 280 325 
Diame- 
ter rc Length of log in feet——\, 
Inches 5 6 7 
33 245 295 345 
34 260 315 370 
35 280 335 390 
3 295 355 415 
37 315 375 440 
38 330 400 465 
39 350 420 490 
40 370 445 20 
41 385 465 545 
42 405 490 575 
43 430 515 600 
44 450 540 630 
45 470 565 660 
46 490 590 690 
47 515 620 725 
48 35 645 755 
49 »60 675 790 
50 HRD 705 820 
51 610 735 855 
52 635 760 890 
53 n25 660 795 925 
14 45 685 825 965 
er) 565 710 855 1000 
56 590 740 890 1040 
57 610 765 920 1075 
5k 635 795 955 1115 
ng 655 820 990 1155 
60 680 850 1025 1195 
Values computed according to the formula: 
{[D? x .22 — (.71 D)] .905 


in 4-foot sections. 





pointed -out that while, with other log rules, 
the statement that an 8-foot log has half the 
content of a 16-foot would be true, it would 
be incorrect as applied to the International 
Log Rule, because the latter rule builds its 
values by adding a 42-inch taper every four 
feet. 

The table in Bulletin 1210, asserts Prof. 
Chapman, though called the International 


14-inch rule and derived from the Interna- 
tional -inch rule by the Forest Service, is 
not that rule at all. Clark, the author of 
the International '%-inch rule, says Prof. 
Chapman, also established the true values for 
the '4-inch rule, and these were published by 
Prof. Chapman in his book on forest men- 
suration. This correct rule, he says, was 
used by the Forest Service in scaling all the 
New England hurricane timber, and the Fed- 
eral Land Bank, of Springfield, Mass., used 
these correct values on 10,000 log scaling 
sticks that it distributed to farmers. 

Since the International values are semi- 
decimal, or rounded off to the nearest 5 feet, 
the rule, says Prof. Chapman, is not adapted 
to splitting hairs on logs of 4-inch diameter. 
Because of this rounding-off of values, they 
are changed only six times by the Spring- 
field bank’s table, so disputes arose with the 
Forest Service whenever two different val- 
ues were encountered. Then the Forest 
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Service dropped the values given in Bulle- 
tin 1210 and used the ones in the rule. Prof. 
Chapman gives the following as true values 
according to the International Log Rule: 


Ins.: Lengths, feet 
:8 9 10 11 12 18 14 15 16 17 18 19 20 
& ic zceo & ES SS SF SF & FBO WS 


5 § & 5 5 10 10 10 10 10 15 15 15 15 
6 1010101015 15 15 20 20 20 25 25 25 
To scale logs longer than 20 feet, by the 
international rule, they are divided into two 
or more logs, and half inch per four feet 
taper allowed for. 

Prof. Chapman referred to the Forest 
Service for new values for all lengths and 
diameters not covered by the original rule, 
and V. L. Harper, acting chief of the divi- 
sion of forest management and _ research, 
Washington, D. C., gives the accompanying 
as values adopted by the Forest Service in 
agreement with Prof. Chapman, these being 
derived by extension according to the Inter- 
national Log Rule formula, which is as fol- 
lows: 

[D? x 22 — (.71 D)] 905 
The Forest Service, says Mr. Harper, is 
using values as included in the accompanying 
International Log Rule table, whenever ex- 
tension of its published log rule is necessary. 


MENOMINEE INDIAN MILLS 
REPORT SUCCESSFUL YEAR 
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Successful year's operation of the Menominee Indian Mills, Neopit, Wis., provides funds for 
improvement of logging and manufacturing facilities 


SHAWANO, Wis., June 20.—Appearing be- 
fore a general council at the Keshena com- 
munity hall recently, H. E. Holman, general 
manager of the Menominee Indian Mills at 
Neopit, reported oné of the most successful 
years in the history of that lumber operation. 

Mr. Holman announced to members of the 
tribe attending the general council that net 
profit for the fiscal year ending June 30, 
1941, will be approximately $166,000. In 
addition to this the management is_ turn- 
ing back into the treasury approximately 
$130,000 of unexpended balance from appro- 
priations set up a year ago. 

For the first time in the history of the 
tribe, passage of the budget for the coming 
year was by a unanimous vote. The 1941-42 
budget calls for expenditures of $768,250 for 
the fiscal year beginning July 1, against an- 
ticipated receipts of $978,500. 

The new budget makes provision for a 
number of incidental improvements in log- 


ging roads, dry docks, and the mill pond 
and stream, and for a new blower for the 
planing mill, and a new hay and oats stor- 
age barn. Inasmuch as the chief reservation 
forester, Richard Delaney, who Served in 
that capacity for eight years, has been trans- 
ferred to Minneapolis, there is some doubt 
that the forest survey allotment in the bud- 
get will be used for that purpose this year. 

The general manager estimated that by 
June 30, 24,000,000 feet of lumber will have 
been cut, milled and sold by the Menominee 
Mills during the past fiscal year. 

His report was favorably received by the 
tribe members in attendance. Mr. Holman 
stated that there was no reason for a 
Menominee Indian to be unemployed. At 
present a sign on the bulletin board an- 
nounces that the company will hire 160 
additional Menominees, and urges those who 
desire employment to report for work. 
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B. C. Must Depend on Own 
and U. S. Markets 


Vancouver, B. C., June 21.—Outlook for 
British Columbia’s lumber industry is 
clouded by uncertainties, W. J. Van Dusen, 
vice president of Canadian White Pine 
Lumber Co. and former president of the 
Western Lumber Manufacturers’ Associa- 
tion, told the Vancouver section of the 
Canadian Society of Forest Engineers at 
Vancouver, B. C., in an address on war- 
time problems of lumber supply. “The 
United Kingdom market is temporarily 
gone because of lack of transportation,” said 
Mr. Van Dusen, who pointed out that 
heavy buying earlier in the war, combined 
with increased home production of lumber 
and priority in ship space for food and 
munitions, had lessened demand there. Mr. 
Van Dusen said that good orders were still 
on hand in Britain if delivery could be made. 
There was little prospect, however, of space 
being available for the early future. Few 
ships were on hand for offshore shipments 
of any kind, he said, and none were ex- 
pected for some time. The local industry 
is now dependent, Mr. Van Dusen said, on 
the rail market, both domestic and United 
States. The Canadian market, he added, is 
not expected to approach the volume of. last 
year, and American business is subject to 
so many conflicting influences that forecasts 
are out of the question. “Rail traffic to the 
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Atlantic coast has increased,” he said, “to 
a point where yards there are full and ships 
are not available to take the lumber, due 
to priority for other commodities. Lumber 
will be given priority only when the neces- 
sity for it outranks that for other commodi- 
ties.” 





Furniture Company Expands 
and Improves Equipment 


Lexinaton, N. C., June 17.—Organized in 
1936, the Dixie Furniture Co. located here 
has been rapidly enlarging its plant facilities. 





Two old type dry kilns have recently been 
converted by this firm to the Moore “cross- 
circulation” system using exhaust steam to 
heat the kilns. The kilns are automatically 
controlled and are said to have reduced dry- 
ing costs. 





Expansion Program Is Pro- 
jected by Manufacturer 


Executives of Masonite Corp., Chicago, 
announced recently that more than $1,500,000 
is being expended for expansion and improve- 
ments in its plant at Laurel, Miss. Four 
major improvements are incorporated in the 
company’s move to expand and speed up its 
wood fibreboard production. 

Largest single expenditure is for an $800,- 
000 steam turbine power plant which will 
go into service about Aug. 15. Masonite 
expects to generate enough current above 
its own needs to be able to supply power 
to some other Defense industry or com- 
munity, thereby relieving the TVA load. 

More than $600,000 is being expended for 
constructing and equipping a multi-story 
addition to what was formerly the Masonite 
plastics plant. This plant now manufactures 
essential Defense materials. The addition 
will more than double its capacity and will 
increase production of kitchen and bathroom 
wall material. 

Substantial increases in the rate of pro- 
duction of other Masonite hardboards will 
result from improvements now being made 
in the manufacturing division. 

Revisions in operating procedures in the 
insulation board plant are now under way, 
which will permit this mill to manufacture 
hardboard products. In all, these increased 
production and speed-up changes will cost 
approximately $100,000. 





A Good Line 


to Tie to... = Angelina Line 


Since 1887 Angelina has been producing Pine and Hardwood 
Lumber. Critical buyers have found that this is top-quality 
stock and that Angelina Sudden Service is dependable. 
Depend on Angelina for Short Leaf Pine, Oak, Gum, Ash, 
Cypress, Gum Veneer, Dimension, Finish, Casing, Base, 


e e n” 
Sudden Service 
Mouldings, Oak and Maple Flooring, Oak and Gum Trim, Pineand Hardwoods 
Lath, Woven Wire Picket Fence. ‘Phone, write, wire. 


ANGELINA COUNTY LUMBER COMPANY, Keltys, Texas 


KURTH LUMBER MFG CO., Clarksville, Texas ANGELINA HARDWOOD CO., Keltys, Texas 
TROUT CREEK LUMBER CO., Kirbyville, Texas Mills at Ewing, Tex. and Ferriday, La. 
TEXAS OAK FLOORING CO., Dallas, Texas 

















\ JOHN H. SHOOK LUMBER COMPANY, A. E. BOATRIGHT LUMBER COMPANY, 








Chicago 


Representatives: | 110 N. Franklin St., Chicago, Ill. 


Retail and Industrial Sales 


PAC! 
MUTUAL 
DOOR CO 







111 W. Washington St., Chicago, Il. 
Railroad and Car Material 





ey 


FAST, COURTEOUS SERVICE 
BY TRUCK AND TRAIN 


STRAIGHT OR MIXED CARLOAD SHIPMENTS 


PAMUDO PLYWOOD ...DOORS 
FRAMES, MOULDINGS 
SASH & GLASS ...WALLBOARD 





LOS ANGELES, Calif. CH 
ST. PAUL, Minn. BA 
KANSAS CITY, Kan, N 


ICAGO, Ill. 
LTIMORE, Md. 
EWARK, N. J, 








Portland, Ore. 


WEST COAST WOODS—The lumber 
market in this area continues strong on 
all items and grades. Anything the mills 
can produce is in demand, and this ap- 
plies to plywood plants also. Employment 
in the industry apparently is the largest 
in at least 12 years if not actually at a 
new peak, aside from those mills in 
Washington that are having labor trou- 
bles. 

INTE RCOASTAL—Cargo space is very 
inadequate, and diversion to the rails, re- 
ported in these columns several times pre- 
viously, continues. All classes of lumber 
and timber are moving, including great 
sticks such as only the Douglas fir belt 
can produce. 


RAIL—The market is strong, and book- 
ings are being made as far ahead as op- 
erators care to take them. In the pine 
belt, which is always essentially a rail 
market, orders continue to exceed both 
production and shipments, adding further 
to the backlog. 


CALIFORNIA — Willamette Valley and 
other mills are shipping heavily by rail 
to California. The demand is very broad. 
Prices are strong. 


Seattle, Wash. 


WEST COAST WOODS RAIL—In the 
past fortnight, prices have advanced on 
practically all items. Some mills are en- 
tirely out of the market. Order files at 
most of them run up to sixty days be- 
cause of accumulated Defense orders, with 
gvreatly increased demand from middle 
West retail yards, railroad buying and 





good local orders. The demand for car 
material is predicated on fears of a car 
shortage. It is understood the Govern- 


ment is urging building of wooden cars, 
to conserve steel for armaments and also 
because they can be built in less time. 
Most mills are oversold on dimension, 
though a few may be holding for higher 
prices. Current quotations reveal signifi- 
cant advances over lists two weeks old. 
B&better vertical grain flooring 1x4-inch, 
advanced from $50 to $55; C grade to $49, 
and D to $38; or up $4 and $3, respectively. 
Flooring items are up $1 to $2; drop sid- 
ing $1 to $2; ceiling, $1 for C grade. 5gx4- 
inch boads and shiplap in D advanced $1. 
Dimension is $2 over D 40, list and timbers 
move at a $1 higher. Logs are in small 
supply because of the loggers’ strike. 


INTERCOASTAL—With vessel space 
constantly diminishing, this great market 
is turning more and more to rail. Prices 
are 50 cents to $1 higher, and demand is 
strong. 





CALIFORNIA—Much lumber moves by 
rail from Oregon points, due to lack of 
coastwise ships, rate on which has ad- 
vanced to $8. Demand is strong. 


HAWAIIAN ISLANDS—Demand con- 
tinues very good but the Government is 
insisting on priority for Defense material 
and is restricting shipments of lumber for 
civilian use. Large quantities of lumber 
for Hawaii are waiting for space. 

EXPORT—The only lumber moving to 
the Orient is a small quantity to Japan 
in Japanese vessels. No steamer space is 
available for China. South America is 
fairly active, especially the east coast, to 
which some space can be had, though not 
before September. There is a demand on 
the west coast but no space. South Africa 
needs lumber but there are no sailings 
from the Pacific Northwest, and it moves 
by raid to New Orleans and then by ship, 
the combined rate for 1,000 feet amount- 
ing to $94.50 against old all-water rates 
of $12@16. 


SHINGLES—AIl No. 1 grades are heav- 
ily oversold. Fairly large stocks of No. 
2’s have been whittled down. Prices are 
strong, with most Nos. 1 and 2 5 to 15 


cents higher. Some mills have been down, 
due to log shortage and the industry has 
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Market News from Na 


been getting more oversold steadily dur- 
ing the past month. Stocks of 2’s and 3’s 
are small. 


LOGS—With hardly any sales, due to 
the ¢.1.0. loggers’ strike, now ending, 
prices of logs have remained steady. Fir 
moves at $15, $20 and $28, with peelers 
bringing $30 and $39-40. Cedar shingle 
logs move at $16-17; lumber logs at $30-32. 
Hemlock brings $14t0$14.50 in No. 2 and 3 





San Francisco 


LUMBER CHARTERS—The Pacific 
Coast charter market is reported to be 
just about a thing of the past. With the 
Maritime Commission exercising its right 
to control rates, and its rules regarding 
priority of cargoes, the brokers, char- 
terers and owners shy away from the 
hazard of making commitments, despite 
the fact that there is business that could 
be done. Cargoes in all directions are 
piling up for want of space, and rates in 
all trades remain unchanged, chiefly be- 
because of the pressure from the Commis- 


sion. 


COASTWISE MOVEMENT — The Pacific 
Lumber Carriers’ Association reports the 
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June; forty-two were in coastwise and 
thirteen in offshore trades, i ncluding 
Alaska. Operators were on uneasy seats, 
waiting to be notified what was to be done 
about proposed diversion of nearly half 
the fleet to Defense uses. 


LUMBER RECEIPTS—Lumber handled 
over the Oakland piers during April, 1941, 
totaled 19,782,008 feet, compared with 17,- 
$31,791 feet in March, and 21,170,390 feet 
in April, 1940. 


CALIFORNIA PINES—Unfavorably wet 
weather has held back air drying of the 
new season’s stocks. Lumber is hard to 
get and mills are pretty independent. The 
situation is about the same for both 
Ponderosa and sugar pine. Buyers are re- 
ported flocking in. 


Spokane, Wash. 


INLAND EMPIRE PINES—Unprece- 
dentedly wet weather for this time of 
year continues to hamper production. Many 
operations are slowed up because roads 
are so heavy as to make impossible the 
transportation of logs to mills. And lum- 
ber in the pile is not drying. Demand 
continues good, and order files are so 














Left: Ursus E. Brock, recently appointed sales manager of the Kinzua Pine Mills Co., Kinzua, Ore., 

and right: G. O. Hays, who has become assistant sales manager of the same firm. Before the 

promotion, Mr. Brock had been in charge of sales for the factory department and Mr. Hays was 

affiliated with the sales department. The knotty pine paneling forming a background for Mr. Hays 
is highly appropriate in the office of this pine producting concern. 





movement of 109,756,400 feet of lumber 
during May, 1941, compared with 105,901,- 
400 feet in April, and 102,147,000 feet in 
May, 1940. The May, 1941, distribution was 
as follows: 


Feet 
Dg |: . 22,126,700 
eS ee ee .. 60,827,100 
Eee ape anaes 15,847,600 
RMSE SOOND 6.66 oe ce weaes - 1,955,000 
eer cca ie a 100,756,400 


The May, 1941, movement to Los Angeles 
was down 9,221,200 feet from March; to 
San Francisco, down 800,200 feet; and to 
San Diego, up 4,944,400 feet. Fifty-five 
steam schooners were reported operating 
on the Pacific Coast as of the middle of 


large that some mills are practically out 
of the market. Mill stocks are being de- 
pleted. There is said to be little change 
in prices. 


Tacoma, Wash. 


WEST COAST WOODS—Plants are pro- 
ducing at near capacity, orders are plenti- 
ful, and prices are good. Operators for 
the most part are bending their principal 
effort to caring for business that accumu- 
lated during the boommen’s strike, which 
stalemated the industry generally. As the 
accumulated order files dwindle before an 
onslaught of speeded up production, how- 
ever, mills are beginning to turn their at- 
tention to future business. Settlement this 
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tion’s Lumber Centers 


week of a five-week loggers’ strike on 
Grays Harbor has permitted the mills in 
that area to resume operations and is ex- 
pected to relieve some of the demand pres- 
sure on mills in this sector. Return of the 
Grays Harbor logging camps to production 
will help alleviate the log shortage, which 
has been acute throughout the Pacific 
Northwest. The dearth of ships continues 
to hamper waterborne trade. 


Memphis, Tenn. 


SOUTHERN HARDWOODS—AII species 
are in demand, and at prices $2 to $3 
higher than they were thirty days ago. 
Some items of sap gum are up $3 to $5. Sap 
zum has been moving in tremendous quan- 
tities, more than half a million feet of 4/4 
FAS stock alone going out. Price on air 
dried stock was around $50.50@51; on the 
kiln dried, $56.50@59. Sap gum is scarce 
now. Much cottonwood is moving out for 
boxes and crates; 4/4 FAS stock, air dried, 
sells at $40; No. 1, at $34. The U. S. Navy 
has inquiries out for a million feet of 4/, 
5/, 6/ and 8/4 FAS ash. Flooring oak is 
up $2, selling for $38, $34 and $25—and 
hard to get in many places. Spring weather 
has been ideal for logging. At Memphis 
to date the rainfall was 11 inches—a de- 
ficiency of 15 inches from the 26 inches 
for the average first six months. The 
rivers have kept within their banks, so 
logging in the lowlands has not been in- 
terfered with. 


OAK FLOORING sales have reached new 
heights in the last few weeks, all items 
being oversold, and the %- and %-inch 
stock being oversold as badly as the 24%4- 
inch. This is an unusual situation. Prices 
here, too, are up about $2. One group of 
mills with average weekly production of 
16,500,000 feet has been consistently over- 
selling its production. 


Kansas City, Mo. 


SOUTHWESTERN MARKET—A 
stronger price tendency was noted during 
the last ten days, and rather sharp gains 
were scored in some divisions. Shipments 
are stepping up, and orders are in excess 
of production. The strike on the West 
Coast has thrown a lot of business to oper- 
ators in this area. Mill operators report 
that retailers throughout the area have 
not been buying in proportion to current 
demand. 


SOUTHERN PINE— Another rise in 
prices, ranging to $1.50, was reported last 
week. Prices on commons were about 
$1.50 higher on the average, while uppers 
had an advance of about $1. No. 1 dimen- 
sion and No. 1 boards are scarce and de- 
mand for them is strong. Mixed-car busi- 
ness is big, but mills are unable to prom- 
ise delivery in less than two months. 

WESTERN PINE—Price lists were about 
unchanged, save for a few adjustments. 
Demand has been abnormally large, and 
far in excess of production. Some in- 
creases in No. 3 and No. 4 took place, the 
extreme top being 75 cents. Nos. 2 and 3 
boards are hard to locate, especially the 
6- and 8-inch. 

OAK FLOORING—There is a scramble 
for oak flooring. Prices rose $2 to $3 
within the last thirty days, and $1 was 
added to the list in the last ten days. De- 
mand is heavy, notably for quick ship- 
ments, which are out of the question. 

HARDWOODS — The market is active 
and strong. Prices have shown little 
change. A good deal of lumber is going 
into manufacture of shell boxes. Furni- 
ture manufacturers are buying on a big 
seale. 

CYPRESS—A good demand for low 
grade is reported by millmen. A fair as- 
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sortment of dry lumber is available, but 
many producers are limiting the quantity 
of Nos. 1 and 2 12-inch common boards 
they will include in any one car. 


DOUGLAS FIR— Mill strikes, together 
with diversion of vessels from the inter- 
coastal route, have caused prices to jump 
as much as $5 in the last three weeks. 
Mills are limiting items to be included in 
acar. Prices on B&better and C vertical 
grain flooring were up $5, and D is up 
$1. All No. 1 dimension has gained 50 
cents in the last two weeks. Mills were 
reported to be cancelling mixed-car price 
lists. 

SHINGLES—The mark-ups of 20 cents 
a square established by shingle mills since 
the first of the month have been main- 
tained. Shipments are slow, and mills are 
not accepting orders on certain grades. 


Minneapolis, Minn. 


NORTHERN PINE — Demand continues 
brisk, with prospects of continuing indefi- 
nitely at the pace set some three or four 
weeks ago. Most of the material now 
being sold is going to retailers in this 
region, and is being utilized for new resi- 
dential buildings and for farm structures. 
Reports from rural areas and the smaller 
cities indicate that remodelling projects 
are being carried out in greater number 
than at this time last year. While mill 
stocks are holding up well, there are pros- 
pects of a shortage in some items in the 
not far distant future. Some manufac- 
turers, however, believe there will be suffi- 
cient material to supply the increased de- 
mand until new supplies are available. 
Prices remain firm, with some indications 
of an advance. 


NORTHERN WHITE CEDAR—Demand 
showed signs of increasing more than 
two weeks ago, and there has been a 
steady upward trend ever since. Manu- 
facturers are worried more about decreas- 
ing stocks than volume of orders, since 
last winter’s woods conditions held down 
production. Some of the smaller sizes are 
already in short supply. Prices have risen 
all along the line. 

MILLWORK—Some sash and door fac- 
tories report an increase in both orders 
and inquiries, while others say business 
is rather slow for this time of year. Stock 
items continue in good demand. While 
prices remain firm at levels established 
some time ago, advances are in prospect. 


Louisville, Ky. 


SOUTHERN HARDWOODS—Because 
many mills are cutting pine and paying 
but little attention to hardwoods, while 
for hardwoods there is a good demand and 
not much dry stuff on sticks, orders are 
considerably larger than present produc- 
tion. Prices are advancing, with some items 
up $2 to $5 in recent weeks. There has 
been a good demand for flooring, interior 
trim, planing mill requirements, wood for 
furniture plants, and box woods have also 
been active. 


Birmingham, Ala. 


SOUTHERN PINE—Improved demand 
has caused a price advance of about §$2. 
The Government is leading in buying, with 
railroads and industrials also good takers. 
Yards buying is little better than it was 
two weeks ago. Prospective car shortage 
is causing quite a bit of worry. Produc- 
tion is active, aided by fair weather. 
Drouth has caused power companies to 
ration electric supply to two-thirds of nor- 
mal amount. Some mills are operating on 
Sundays to take advantage of off-peak load 
on the power plants. 
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CHAPMAN & DEWEY 
LUMBER CO. 


* MEMPHIS, TENN. * 
Manufacturers of “C&D” Brand 


OAK FLOORING and 
HARDWOOD LUMBER 


FROM FAMOUS ST. FRANCIS BASIN 
Wire for quotations 










Soft Old-Growth UPPERS and 
Vertical-Grained CLEARS. K-D, 
Smooth-end-trimmed COMMON. 


OREGON - AMERICAN 


LUMBER CORPORATION 
VERNONIA, OREGON 











WHITE PINE (2%... 


Ponderosa— 


California White 
Also and Sugar Pine 


e Ced 
Fir Wallboard West’ Cast Products 


William Schuette Company 
New York 


Office—4i East 42d St. PITTSBURGH, PA. 








Uniform 272 
ool ol - oe 
TEXTURE 


lave QVALITY 
R Ne Loy E. Webster Lumber Co. 
Kansas City, Mo. 








SULLIVAN LUMBER CO. 


PORTLAND, OREGON 


TIMBERS E t FACTORY 
YARD STOCK CLEARS 


SPRUCE, HEMLOCK, CEDAR, PINE 


Reliable Shippers 29 Years 
WRITE US! AIR MAIL ONE DAY EACH WAY! 
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Eastern Trade News 


[F. J. Caulkins] 

Boston, Mass., June 23.—The movement 
of lumber by water has been largely sus- 
pended, due to the transfer to Government 
service of most of the coastwise and inter- 
coastal ships, and, as the burden of trans- 
portation must be assumed by the railroads, 
car supply is not adequate. As _ recently 
as Saturday, the Federal Government an- 
nounced the taking over of Commonwealth 
Pier, effective July 1. All occupants includ- 
ing the Luckenbach Line and the American- 
Hawaiian Line, must vacate. These two 
intercoastal lines, in normal times have 
brought 16 ships each month to this pier. 
The taking over of many boats by the Gov- 
ernment had reduced the number of monthly 
sailings to four, and, though docking facili- 
ties at Hoosac and Mystic docks are avail- 
able, an official of the Luckenbach Line has 
announced that his line would probably 
cancel all local activities for the duration 
of the war. It has moved very little lumber 
in recent months, by reason of pressure to 
load the higher class general cargo. The 
Calmar Line boats continue to move “essen- 
tial” steel westward and to bring full cargoes 
of lumber eastward, and two of these boats 
arriving here thus far in June have dis- 
charged well over 9,000,000 feet of West 
Coast fir and will be followed on July 15 
by the Massmar with in excess of 5,000,000 
feet. Aside from this fleet of cargo boats, 
few are listed to arrive here during the 
summer months. Most orders are subject 
to acceptance by the shipper, both as to 
price and the delivery date. Evidence that 
the producers are heavily oversold is found 
in recent advances in the G-40 and D-40 
West Coast price lists for common dimen- 
sion and boards, as well as all grades and 
sizes of “uppers.” For the commons the 
advances range from $1.50@3, while all 
types of “uppers” have been moved upward 
$6@8 within the past three weeks. It should 
be noted that the huge piles of dimension 
and boards stacked at the lumber terminal 
in Charlestown have been brought in by 
rail from British Columbia mills for storage, 
and will be shipped to England during the 
winter months after the Canadian ports are 
closed by ice. Each parcel is wire bound 
and movement will begin in November and 
December as fast as boats can be sent here 
by the Canadian war office. There are very 
few unsold lots of locally owned lumber 
held at the terminal. 

In the New England construction field 
lumber orders and distribution continue 
largely in the direction of Defense housing 
projects that are still coming to the surface 
daily, though there are eight slum clearance 
projects in the Boston area in various stages 
of completion. There are also private home 
building developments of more than passing 
interest, ~the one being sponsored in the 
city of Natick by G. Fuller & Son Lumber 
Co., of Brighton, being formally dedicated 
June 21, when a close check showed that 
well over 40,000 people visited the location. 
The project was described in this column 
a year ago. Today more than 60 houses 
have been completed, each with four or five 
rooms and selling at $4500 to $6000. Fifty 


of these houses have already been sold. 
The project is managed by a prominent 
builder, sponsored by and financed through 
the lumber company. 

WEST COAST WOODS—Against_ re- 
ceipts by water at Boston in May of 1,- 
568,000 feet the June total to the 23rd 
has reached 8,904,000 feet, a figure that 
will not be far from the total for the 
month. Local sales are chiefly for rail 
shipment, and the mills appear to be 
flooded with new business, so much so 
that almost daily advances for all types 
of worked uppers are noted, and all or- 
ders are subject to delay in shipping as 
the car shortage tightens. One large 





Safety Record Wins 
Recognition 


For the second consecutive year National 
Brass Co., Builders Hardware manufacturer 
at Grand Rapids, Mich. has won an intra- 
city award sponsored by the National Safety 
Council for an exceptional safety record. 
During the past year that company had no 
lost time accidents in its plant. 

Nationwide recognition of the National 





L. M. Dexter, left, president, National Brass 
Co., reeciving safety award from Fred W. 
Pullen, chairman of the Safety Council board. 


3rass Co. record came in the form of an 
award of the highest ranking in the United 
States during 1940 for safety in plants of 
its classification. 





mill last week announced a flat advance 
of $8 per thousand on nearly all upper 
items, but most shippers were content 
with advances of $4@6. No. 1 fir dimen- 
sion by car was up $1@2. Spot boards at 
the docks here have not participated in 
this upward price surge, though they are 
definitely stronger than they were two 
weeks ago, with current sales of No. 2 at 
$38, which is the best price of the year, 
and the 3’s quite uniformly placed at 
$33.50. Now that southern pine roofers 
have gained $1.50@2 within the month, 
distributors of West Coast fir and hem- 
lock common boards feel that there will 
be no difficulty in holding prices at or 
above the current level. 

EASTERN SPRUCE—Mills on both sides 
of the border have order files to cover 
their output well in advance of produc- 
tion in what is clearly a sellers’ market. 
Nearly if not quite all of the larger pro- 
ducers on the Canadian side of the line, 
since June 1 have added $2 to delivered 
prices at all New England points, and 
have little to offer even at the new figures, 
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so pressing is the demand from home De- 
fense projects and from the war office in 
England. There are limited offerings of 
small random cargoes for delivery at coast 
yards north of the Vineyard at around 
$39@40. For rail delivery at Boston rate 
points, the smaller dimension sizes, 2x3-, 
4- and 5-inch, are usually priced at 
$39@40, but there are small-mill offer- 
ings at $1 and even $2 less. Other 2- and 
3-inch sizes range up to $49, and occa- 
sionally $50 for the 12-inch widths. The 
retail yards are placing orders more 
freely in June than in any other period 
this year. The call for boards persists, 
with the 1x4-inch selling at a range of 
$38@40, the 6- and 7-inch at $42@44, and 
up to $48@49 for the 10- and 12-inch. 
There appears to be no limit to the de- 
mand for 1x2- and 38-inch bundled fur- 
ring at $38@39, and to meet this demand 
the larger mills are cutting every strip 
possible from their slabs which usually 
go to the lath machines. 


LATH AND SHINGLES—The supply of 
lath is ample, and price range is $3.90@ 
4.25 for the 1%-inch, and uniformly $4.50 
for the 15-inch. Eastern white cedar 
shingles are well sold up and firm in the 
top grades at $3.95@4.00 per square for 
extras; $3.75 for clears; $2.90@3 for 2nd 
clears, and $2.75@2.90 for clear walls, with 
some sales to the summer camps of extra 
No. 1 at $2.20@2.30. Demand for West 
Coast red cedars exceeds offerings, as 
many mills are heavily oversold and are 
temporarily out of the market. Some of 
the British Columbia mills will accept 
part-car orders for the top grades, if bal- 
ance of car is to be filled with worked 
cedar boards or siding. Most sales of 
18-inch No. 1 Perfections delivered at New 
England points are at $4.99@5.04, with the 
16-inch XXXXX No. 1 at $4.51@4.56; No. 
2, $3.41@3.46, and No. 3, $2.92@2.96. Most 
orders booked here by mill agents at 
these figures are subject to acceptance by 
the mill, and to probable delay in ship- 
ment, 


EASTERN HARDWOODS — The wood 
heel shops are swamped with orders, have 
exhausted their supplies of thick maple, 
are able to pick up very little at the mills 
or in the wholesale offices, and are pay- 
ing premium prices for such small lots as 
are available at retail hardwood yards. 
They are substituting birch, gum and 
basswood wherever possible. There ap- 
pears to be no fixed price for 2-inch No. 1 
common and better maple plank. Emer- 
gency lots from retail stocks have gone 
as high as $115, but for mill shipment 
lots when available, the delivered price 
is between $90@95. To furniture shops 
the 2-inch kiln dried maple FAS is quoted 
at $105@115, with birch $5@8 less. Most 
sales of FAS inch birch or maple are 
within the range of $95@105. 


PINE BOXBOARDS—The regular pro- 
ducers having normal supplies of inch 
round edge find that the larger box shops 
are well supplied with lots sawed from 
“hurricane” logs salvaged and manufac- 
tured by the Government. Such sales as 
are made, however, are within the price 
range of $12@14 f. 0. b. shipping point. 
For No. 4 common square edge, dressed 
and matched, 1x6- to 9-inch delivered 
prices at Boston rate points is fixed by 
Eastern Pine Sales Co. at $39. Price paid 
to the Government for this salvaged “hur- 
ricane” pine is subject to quarterly re- 
vision. There were revisions upward on 
Jan. 1 and April 1. A third revision is 
due on July 1. The Sales Corp. insists 
that previous advances have been out of 
line with the current market and that it 
has been able to move very little stock. 


NEW YORK, N. Y. 





Dealers are being very cautious in their 
buying, even though the problems of lumber 
supply seem to be getting more serious as 
each week goes by. This naturally has had 
some bearing on the general price structure, 
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although, taking everything into considera- 
tion, retail prices in this metropolitan area 
are most fair and reasonable. 

SOUTHERN PINE 
be a heavy demand, especially for Gov- 
ernment contracts. Some dealers got 
caught short on many items and are hav- 
ing great difficulty in placing their orders 
with mills. The price structure remains 
firm, with further slight advances reported 
last week. 

WEST COAST—With the loggers’ strike 
settled, the problem now is one of trans- 
portation. Just how this is going to be 
solved only time will tell. Prices remain 
very firm, with most dealers reporting 
slightly below normal stocks. 

WESTERN PINES—There has been very 
little change in supply, demand or price 
since last report. 

SPRUCE—Demand 





There continues to 





is quite heavy, and 
supply limited. Prices have strengthened. 

HARDWOODS—tThere still continues to 
be a heavy demand for all items, with 
dealers now reporting their stocks becom- 





ing quite broken in assortment. 
Buffalo, N. Y. 

The lumber market is showing much 
strength. Difficulty is encountered in ob- 
taining prompt shipment of stock from 
mills. Southern pine roofers have had an 


unexpected advance during the past week, 
the rise amounting to about $2.50. Lum- 
bermen say there is no weakness in the 
whole list. Buying is on a good scale, as 
many dealers are finding it necessary to 
replenish their depleted stocks. Building 
in the suburbs is going ahead at a rapid 
pace. 

HARDWOODS—The market is fairly ac- 
tive, though some wholesalers report a 
little less interest shown by buyers dur- 
ing the past week or two. Furniture fac- 
tories in most cases have a good amount 
of business on hand, and some are filling 
large Defense orders. Mill shipments are 
generally subject to delay. Prices are 
strong in the leading woods, with birch 
especially so, as supplies are meager. 





WESTERN PINES—Demand is steady, 
with many shipments much delayed. In 
some cases mills report that they are 


unable to fill new orders. Large Govern- 
ment demands are said to be the cause 
of the present strong market, which ex- 
tends to practically all items in Idaho pine 
and other western woods. 

NORTHERN PINE—Mills have no large 
amount of stock available. Much of their 
lumber is going to Defense industries, 
whose demands are unusually heavy. Box 
and crating lumber is particularly in de- 
mand. The outlook is for a strong market 
for some time ahead. 


Baltimore, Md. 


NORTH CAROLINA PINE—Local yards 
continue to be very busy caring for the 
wants of builders of smaller houses with 
the needs of box factories an important 
factor also. Prices continue firm, with a 
tendency to advance. 

LONGLEAF PINE—Consumption, espe- 
cially in the larger dimensions, continues 
at a rate which Keeps the representatives 
of mills very busy, with the quotations 
being marked up from time to time. 

CYPRESS—There have been good gains 
in demand, with mills able to take care 
of the orders booked. There has been no 
sharp marking up of prices lately. 

WEST COAST WOODS—The distributors 
of fir, spruce, cedar, Ponderosa pine and 
other species continue to find it difficult 
to secure deliveries. It is necessary to 
route much traffic over the railroads. It 
has been possible so far to take care of 
business offering. Fir price lists are being 
marked up. 

HARDWOODS-—Maple, which for a time 
rose sharply, seems to have become rather 
more stabilized, while oak is stiffening 
again. Listings of mills show fairly full 
schedules, but largely of green lumber. 
Export business continues at a _ virtual 
standstill. 














Amemcanfiimberman 


Norfolk, Va. 


NORTH CAROLINA PINE demand in 
this territory has been brisk. New De- 
fense projects are just starting, and 
around this section many more structures 
will have to be built. Sale of certain 
items has been heavier than last fall when 
the Defense program got under way. A 
number of items are short at most good 
mills, and prices have begun to advance 
again. Mills can not supply material to 
jobs here as fast as contractors want it. 
Demand is picking up also in the States 
in the Far South, and also in the North 
and East. Most retail yards have been 
buying small framing and other odds and 
ends from small mills nearby at “pick-up” 


prices. There has been a very brisk yard 
demand for B&better and No. 1 lumber, 
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kiln dried, but most good circular mills 
are sold out, and yards have been forced 
to buy hand sawn stock at much higher 
prices. Wholesalers are having trouble 
finding good lumber for prompt shipment. 
There has been a very large volume of 
dressed framing moving in cars with 1x6- 
and 8-inch sheathing, 38-inch rough, and 
grounds, for small-house building. Dressed 
shortleaf framing is not available. Box 
manufacturers have been very busy, and 
their buying has increased. On most Gov- 
ernment jobs, lengths beyond 16 feet are 
shipped green. Roofer prices are much 
stronger. Mills in North Carolina have 
no trouble getting $25 for 6-inch, 50 cents 
more for 8- and 10-inch, and $1 more for 
12-inch. 20ofers from Georgia Main Line 
mills will be selling at $23 for 6-inch be- 
fore the end of this week. 
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Serving the lumber trade since 1899. 
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Pine Plume Lumber Company 


201-206 May Bidg., Montgomery, Ala. 


PINE cypress 


AIR- DRIED or KILN - DRIED 
SPECIALIZING IN KILN-DRIED POPLAR 
Solid or Mixed Cars of Pine, Hardwoods, Oak Flooring. 








Plants at Goodwater, Ala. 
Notasulga, Ala. 
Ozark, Ala. 





HARDWOODS 


Complete Planing Mill facili- 
ties. Modern Fan-type Cross- 
Circulating Dry Kilns. 
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MANUFACTURERS and 
WHOLESALERS of 





HEPHERD LUMBER CORPORATION 


MILLS AT McRAE, GEORGIA and MONTGOMERY, ALABAMA 


Yellow Pine and Hardwoods 


Timbers, Rough and Dressed, up to 18x 30-40 . . . Plank 

... Dimension... Boards... Flooring . . . Kiln-Dried Finish 

.. . Ceiling . . . Siding . . . Railroad and Car Material. 
Material from both mills Grade-Marked if desired 


ADDRESS INQUIRIES TO BOX 139. MONTGOMERY. ALABAMA 
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MAY SALES OF INDEPENDENT 
RETAIL DEALERS 


Wasuinoton, D. C., June 23. 
is a compilation of percentage 








changes in 


May, 1941, dollar sales of independent retail 
lumber and building materials dealers, from 
May of 1940, and from April of 1941, 


covering 31 States and 5 principal cities, 


these data having been prepared by the Bu- 


reau of the Census: 

Percent Change 

May April 

1940 1941 

No. of to to 

States by firms May May 
Regions Rptne. 1941 1941 
( 1,208 +18 +9 
New England 89 +17 +12 
se ae 14 +12 +19 
Massachusetts... 13 +17 +13 
Rhode Island. 10 +2 —l 
‘onnecticut .. 15 +18 +7 
Mid. Atl: intiec SS +20 +8 
Pennsylvania .. SS +20 +8 
East No. Cent. 293 +17 +11 
Se ease 62 4-32 +13 
Indiana ....... o4 +16 +11 
ii! 7 +6 +15 
Michigan ..... 19 +21 Be 
Wisconsin .... 31 +7 +10 
West. N. Cent. 133 +15 +20 
ere 28 +18 +19 
Missouri ° cove 35 +11 +23 
Nebraska ..... 38 +13 +18 
REGGE - inc ean 32 +16 +19 
So Atlantic. 50 +16 +1 
South Carolina 16 +21 —5 
Georgia ...... 18 +18 +12 
Florida ...... 16 +12 —4 
E. So. Central 12 +32 +8 
Alabama ...... 12 +32 +8 
W.So. Central 151 +17 +9 
Arki eee 9 +14 +14 
Oklahoma 26 +17 +8 
PN. eal vam 116 +17 +9 
Mountain 136 +10 +14 
Montana 15 —3 +12 
eee 13 +2 +21 
Wyoming ..... 12 +8 +6 
COolmrfado ...<é+ $4 +12 +13 
New Mex ( 15 +7 +12 
Arizona 13 +30 4. 38 
a: | aa so 19 +17 +19 
Pacific ...cc-. 251 +21 +: 
Washington .. $9 +23 —.s 
4 7 Kae 

+23 +6 

23 +13 

—5) +3 

can | +16 

+34 +17 

+37 12 








Stock Sash and Doors 


The volume of stock sash, doors and frames 
produced during May was 6 percent smaller 
than the April output, according to the Na- 
tional Door Manufacturers Association, Chi- 
cag The May total, however, represented 


a gain of 38 percent over the same month 
1940, the association said. 


HUTHER BR0s. 


__ Bate Head 
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NATIONAL PRODUCTION, SHIPMENTS, ORDERS 


Wasuincton, D. C., June 


23.—Following is the National Lumber Manufacturers’ Associa- 


tion’s report for two weeks ended June 14 and for twenty-four weeks ended that date, covering 
mills whose statistics for both 1941 and 1940 are available, and percentage comparisons with 
statistics of identical mills for the corresponding period of 1940: 


Av. No. 
Mills Production 
TWO WEEKS: Rptg. 1941 


Total Softwoods .. 381 


476,189,000 
Total Hardwoods... 4 


23,362,000 


Total Lumber ..... 459 499,551,000 
Total Flooring .... 80 25,433,000 


TWENTY-FOUR WEEKS: 
Total Softwoods .. 397 
Total Hardwoods... 98 


5,426,338,000 

266,867,000 
Total Lumber...... 477 5,6§ 
Total Flooring..... 80 2 








93,205,000 
75,99 


3,2 
5,990,000 


Per- 
cent 
of 1940 
102 
138 





103 
127 


113 
107 





1138 
124 





Per- 
Shipments cent 
1941 of 1940 
480,182,000 107 
24,861,000 136 
505,043,000 108 
25,453,000 122 
5,749,603,000 115 
288,284,000 12% 
6,037,887,000 116 
267,013,000 124 


Orders 
1941 
546,926,000 
26,561,000 


573,487,000 


26,835,000 


6,015,374,000 
285,856,000 


6,301,230,000 


301,329,000 


Per- 
cent 
of 1940 
131 
146 
131 
175 


122 


12 





122 
127 





NATIONAL STATISTICS FOR MAY BY REGIONS 


WasHINGTON, D. C., June 23.—Following is the National Lumber Manufacturers’ Associa- 
tion’s report for the four weeks ended May 31 and for twenty-two weeks ended that date, 
covering mills whose statistics for both 1941 and 1940 are available and percentage compari- 
sons with statistics of identical mills for the corresponding period of 1940: 

















Av. No. ; er- 
Mills Production cent 

FOUR WEERS: Rptg. 1941 of 1940 
Softwoods: 
Southern Pine ..... 126 127,834,000 114 
West CORSE ..cccece 126 426.7 79,000 102 
Western Pine ..... 95 332,141,000 110 
California Redwood 14 38,210,000 121 
Southern Cypress .. 9 7,700,000 92 
Northern Pine ..... 8 10,595,000 58 
Northern Hemlock. 17 9,230,000 157 

Total Softwoods.. 393 954,667,000 106 
Hardwoods: 
Southern Hardw’ds. 78 30,407,000 108 
Northern Hardw’'ds. 17 13,240,000 127 

Total Hardwoods. 96 43,647,000 113 

Total Lumber.... 47] 998,314,000 107 
Oak Flooring ..... 65 44,271,000 
Maple, Beech and 

Birch Flooring .. 15 5,146,000 
TWENTY-TWO WEEKS: 
Softwoods: 
Southern Pine ..... 122 739,648,000 118 
WOME GCOGRE oc ccece 126 2.526,588,000 113 
Western Pine ..... 93 1,371, 554, 000 115 
California Redwood 14 183,485,000 111 
Southern Cypress.. 9 47,208,000 95 
Northern Pine ..... 8 26,570,000 94 
Northern Hemlock. 18 60,849,000 141 

Total Softwoods.. 395 4,964,523,000 114 
Hardwoods: 
Southern Hardw’ds. 780 163,036,000 107 
Northern Hardw’ds. 1 80,452,000 102 

Total Hardwoods. 98 243,488,000 105 

Total Lumber ... 475 5,208,011,000 114 
Oak Flooring ..... 65 223,227,000 
Maple, Beech and 

Birch Flooring .. 15 27,330,000 


7Units. 








Per- 
Shipments’ cent 
1941 of 1940 
121,981,000 99 
479,980,000 105 
315,715,000 111 
42,662,000 116 
9,715,000 105 
9,936,000 102 
8,011,000 96 
993,171,000 107 
38,267,000 132 
13,869,000 137 
52,136,000 133 
1,045,307,000 108 
48,307,000 
5,758,000 
715,654,000 116 
2,584,353,000 114 
1,615,358,000 120 
208,786,000 124 
59,084,000 12 
51,336,000 108 
36,665,000 111 
5,282,103,000 116 
191,734,000 118 
71,183,000 133 
262,917,000 122 
5,545,020,000 116 
215,121,000 
27,439,000 








Per- 
Orders cent 
1941 of 1940 
130,747,000 119 
516,176,000 127 
342,890,000 115 
41,414,000 145 
9,081,000 89 
11,859,000 112 
8,934,000 102 
1,077,772,000 122 
37,698,000 136 
14,104,000 151 
51,802,000 140 
1,129,574,000 12% 
50,926,000 
5,076,000 
745,123,000 121 
2,648,315,000 118 
1,720,672,000 125 
213,192,000 128 
54,214,000 116 
50,454,000 107 
40,905,000 112 
5,483,708,000 121 
183,452,000 117 
75,433,000 138 
258,885,000 122 
5,742,593,000 121 
246,542,000 
27,952,000 





REGIONAL UNFILLED ORDERS AND STOCKS MAY 31 


WasHInctTon, D. C., June 2: 





Following is the monthly statement by regions of eight 


groups of identical mills and two groups of hardwood flooring plants of unfilled orders and 


gross stock footage on May 31: 





SUPER- 
QUALITY 
SAWS 

Favorites for over 52 years. 


Today. write for catalog of 
complete Huther line. 


Huther Bros. Saw Mfg.Co 


Rochester, N. Y. 











No. of Unfilled Orders Gross Stocks 

Softwoods— Mills 1941 1940 941 1 
Meuthnera PMG ...<.cevccwws 116 122,419,000 59,026,000 335,158,000 413,158,000 
TE COME nice veeeeawe sine 126 616,511,000 365,012,000 796,951,000 900,721,000 
Western Pine .......--++ee- 92 398,483,000 231,204,000 1,132,009,000 1,354,804,000 
California Redwood ....... 14 63,052,000 27,392,000 257,615,000 298,036,000 
Southern Cypress .......... 9 11,611,000 6,406,000 157,414,000 192,337,000 
ee i ee ee 8 8,728,000 4,996,000 87,354,000 101,833,000 
Northern Hemlock ......... 13 9,796,000 9,347,000 106,865,000 75,228,000 

Total Softwoods ......... 381 1,231,010,000 703,668,000 2,889,065,000 3,358,674,000 
Hard woods— 
Southern Hardwoods ...... 779 50,382,000 41,368,000 215,617,000 272,036,000 
Northern Hardwoods ...... 15 29,149,000 20,585,000 117,048,000 124,396,000 

Total Hardwoods ........ 94 79,531,000 61,953,000 332,665,000 396,432,000 

i eer eee 462 1,310,541,000 765,621,000 3,221,730,000 3,755,106,000 
Flooring— 
Oak Flooring asi atin er pig nse 75 77,715,000 60,099,000 65,675,000 78,315,000 
MODIS PICOTIME 2c cccccvcces 10,039,000 6,566,000 14,333,000 15,100,000 


*Units of production. 

















0) 


0 
)0 


0 
0 


0 


00 
00 


00 
00 


00 
00 








June 28, 1941 








OBITUARY RECORD 








JOHN F. KILLORIN, 90, a founder and 
vice president of Kelley-How-Thompson 
Co., Duluth, Minn., died June 9 at that 
city. He was also chairman of the board 
of directors of that concern at the time 
of his death. Mr. Killorin was a pioneer 
in the development of the Northwest lum- 
ber, mining and railroad industry. Early 
in life he was associated with Wright, 
Davis & Co. and was general manager of 
the Swan River Logging Co., a subsidiary. 
The construction and management of the 
first railroad into northern Minnesota is 
credited to him. During the 1870’s and 
’80’s Mr. Killorin won fame as an oarsman 
rowing with several world championship 
crews. His widow, a daughter, two sons 
and four grandchildren survive. 


CHARLES H. TURNER, 65, president, 
Turner Manufacturing Co., manufacturers 
of sawmills and planing mill machinery, 
Statesville, N. C., died June 1. He had 
retired from active participation in the 
business about a year ago. Mr. Turner 
had lived most of his life in Statesville, 
and he founded the company that bears 
his name in 1905. He was active on the 
local school board, in civic ventures and 
in religious affairs. Surviving Mr. Turner 
are his widow, an adopted son, J. M. Wag- 
ner, vice president of Turner Manufac- 
turing Co. and an adopted daughter. 





LOUIS GERLINGER, 88, prominent lum- 
berman and railroad executive in Port- 
land Ore., and the Northwest, died June 9 
after a long illness from bronchial pneu- 
monia and complications. Mr. Gerlinger 
developed lumber’ interests in Clark 
county, Wash. and Polk county, Ore. He 
constructed the Salem, Falls City & West- 
ern railroad from Salem to Black Rock 
which marked the beginning of logging 
and lumber production in that district. Mr. 
Gerlinger was at one time president of the 
Willamette Valley Lumber Co., and the 
Siletz Lumber Co. Survivors include one 
daughter and three sons. 


JOHN RAY PATTILLO, president of 
John Ray Pattillo, Inc., retail lumber deal- 
ers at Atlanta, Ga., died June 11 of a 
bullet wound. Survivors include his widow, 
three daughters and his father. 


JAMES A. LONG, 75, pioneer Minnesota 
lumberman died May 24. Mr. Long went 
to Minnesota in 1885 and became affiliated 
with the Weyerhaeuser interests. He 


moved to Boise, Ida., and became super- 
intendent of the Boise-Payette Lumber 
Co. there when that concern was formed 
27 years ago. He held that position until 
1931. He had also worked for the Cross 
Lake Logging Co. at Minneapolis. His 
home had been in San Francisco, Calif. since 
1936. His widow and a daughter survive. 


ROBERT WHEATON, president of Rob- 
ert Wheaton & Sons, Ince., retail lumber 
firm at Griffin, Ga., and the Georgia Bas- 
ket and Lumber Co., Fort Valley, Ga., 
died June 3 after a stroke several days 
before. He was a steward and a trus- 
tee of his church and was highly thought 
of by his many friends in Griffin and 
other parts of Georgia. He had been in 
business in Griffin since 1900. Survivors 
include his widow, two sons and three 
grandsons. 


SAMUEL S. MALLINSON, 76, vice presi- 
dent of the Lyon-Gray Lumber Co., Dallas, 
Tex., and the Chronister Lumber Co., died 
June 6 in a Dallas hospital. He was also 
vice president of an investment company 
and an oil company. He was active in 
various Dallas civic enterprises and be- 
longed to a number of social and busi- 
nessmen’s organizations. Surviving are 
a daughter, three sons and two grand- 
children. 


ARCHIBALD S. ERTZ BERGER, for- 
merly associated with the Albany Lumber 
& Planing Mill Co., Albany, N. Y., former 
partner in the Lemon Thomson Lumber 
Co. of that city, and an authority on spruce 
lumber, died June 16 at the home of his 
son in East Greenbush, N. Y. He had re- 
tired from business about 10 years ago. 
Surviving is the son, Carson Ertz Berger, 
retired secretary of Welsh & Grey Lumber 
Corp., Albany, N. Y 


ANTHONY DRABEK, associated with 
the lumber industry in Minnesota and the 
Dakotas for more than 40 years died June 
17 at his home in Minneapolis, Minn. Mr. 
Drabek was of a creative nature and many 
of his ideas were published in the AMERICAN 
LUMBERMAN. He had been ill for eight 
months and for this reason had been un- 
able to keep up his usual large correspon- 
dence. His widow is among the survivors. 


ROBERT M. PETERSON, 51, assistant 
advertising manager of the American 
Steel & Wire Co., died suddenly on Me- 
morial Day at Scottdale, Pa., where he 





Western Pine Summary 
PortLAND, Ore., June 20.—The Western 
Pine Association reports as follows on 
operation of identical Inland Empire and 
California mills during the two weeks ended 


June 14: 
Report of an Average of 94 mills: 
Total for 2 weeks ended 
June 14,1941 June 15, 1940 
Production 181,356,000 160,444,000 
Shipments 163,828,000 148,698,000 
Orders received 181,758,000 140,849,000 
Report of 95 Identical Mills: 
June 14,1941 June 15, 1940 
Unfilled orders 409,218,000 230,053,000 
Gross stocks. .1,166,463,000 1,384,335,000 
Report of 95 Identical Mills: 
co lotai for Year ———~, 
1 1940 


Production .1,556,835,000 1,370,519,000 
Shipments ....1,808,316,000 1,515,480,000 
ONGCTR «0+2 ie 1,924,747,000 1,532,295,000 


Southern Pine Statistics 


[Special telegram to AMERICAN LUMBERMAN] 

New Orteans, La., June 25.—Following 
is a summary of reports from southern pine 
mills for two weeks ended June 21: 

Average weekly number of mills, 120; 


Units}, 98 
Two-Weeks 


Three-year average production*® 58,548,000 


Metal PLOEGUCION ..ccccccesecs 60,100,000 
RHINE, ciorcig Se aeien ced vsiwncmc 65,312,000 
OPGSTS POCBIVOE. ioc. civ8ecccwsses 89,475,000 


Number of mills, 121; Units}, 96 
On June 21, 1941 
RIMSOON. DOGEOE: .6cicccceveusess 151,575,000 
RFR BOGE 66 i kccseccewaswes 267,912,000 
*Nov. 1, 1937, to Oct. 26, 1940. 


TUnit is 299,000 feet of “3-year average” 
production. 





RELATION OF UNFILLED ORDERS TO STOCKS 


WasuincTon, D. C., June 23.—Following is statement of seven groups of identical mills of 
unfilled orders and gross stock footage on June 14: 


No. of Mills U 
Reporting 194 
Total Bettwoede*® ...cscccer 37 


Total Hardwoods® ......... 91 


nfilled Orders 
1 1940 


1,276,495,000 
78,249,000 


Gross Stocks 
1941 1940 


672,609,000 2,885,160,000 3,356,890,000 
61,074,000 318,575,000 393,550,000 





Total Lumber ...ccccesese . 452 1,354,744,000 
88,914,000 


Oak and Maple Flooring... 89 


733,683,000 3,203,735,000 3,750,440,000 
62,809,000 80,177,000 90,417,000 


*Of Northern mills, 13 reported on softwoods, 15 on hardwood unfilled orders; 15 
mills on stocks. The total number of mills (465) includes 13 northern plants that are 


in both softwood and hardwood subtotals. 


was visiting at the home of his sister-in- 
law. He had been affiliated with the steel 
company since 1934. Mr. Peterson was 
active in church and fraternal circles. His 
widow, a daughter and his mother sur- 
vive. 

ORSON DOUGLAS ROMNEY, 80, presi- 
dent and general manager of the Romney 
Lumber Co., Salt Lake City, Utah, died 
June 16 of a heart ailment. He was also 
president of the George Romney & Sons 
Finance Co. and was a director of a hotel 
and a bank. Since childhood Mr. Romney 
had been active in LDS church affairs and 
had traveled widely as a missionary and 
held many important positions in that or- 
ganization. Survivors include two sons, 
two daughters and 12 grandchildren. 


RAY E. HURLBURT, 48, partner in the 
Leach-Hurlburt Lumber Co., Kansas City, 
Mo., died June 16 as the result of a heart 
attack. Mr. Hurlburt was involved in an 
accident on June 13, and while he was not 
injured, the fatal heart attack was said 
to have been a direct result. He was a 
World War veteran and a leader in Boy 
Scout work. His widow and his father 
survive. 


ARTHUR R. LONGFIELD, 58, secretary- 
treasurer of the Evans-Retting Lumber 
Co., Grand Rapids, Mich., died June 10 at 
a hospital in that city. Mr. Longfield had 
been associated with the firm for 35 years. 
He was active in a fraternal organization 
and a member of a country club. He is 
survived by his widow, two daughters, a 
son and his parents. 


FRANCIS A. W. GREEN, 41, junior 
partner in Shufflin & Green, retail lumber 
firm at Butler, Pa. died May 25 at a 
Pittsburgh hospital. He entered the busi- 
ness with his father and his late uncle 
when he returned from_service in the 
Army during the World War. He was a 
member of a church and fraternal and 
social organizations. 


NATHAN P. CARVER, 41, president of 
the Warnick Lumber Co., Bellingham, 
Wash., succumbed to a lengthy illness 
June 7. He came to Bellingham from 
Brookline, Mass., 16 years before. He was 
active as an officer in the National Guard. 
Surviving are the widow, one son and two 
daughters. 


WILLIAM W. CRANNELL, 75, retired 
head of the W. W. Crannell Lumber & 
Coal Co., Voorheesville, N. Y. died June 16 
at his home there. Mr. Crannell was 
widely known in the Albany district. He 
founded his company in connection with 
his brother in 1894. The widow and two 
sons are among the survivors. 


ANDREW W. NELSON, 69, proprietor of 
Nelson Brothers Lumber & Millwork, Inc., 
Jamestown, N. Y., died June 3 after a year 
of illness. He became affiliated with his 
brothers, the late Axel Nelson, in the 
Jamestown lumber business shortly be- 
fore the turn of the century. Surviving 
are the widow and a son. 


CLINTON L. LANSBERRY, 66, lumber 
salesman at Muskegon, Mich., former man- 
ager of the Indiana Box Co., and former 
owner of lumbering interests near Strongs, 
Mich., died unexpectedly June 10 in Muske- 
gon. He was a founder of a country club 
there and a member of several fraternal 
and social organizations. 


LESTER V. ALLERS, 48, owner of the 
Lester V. Allers planing mill and lumber 
yard, Lindenhurst, N. Y., died June 10 as 
a result of a three-year illness. He was 
a prominent clubman and a member of 
several fraternal organizations. He founded 
his lumber firm in 1923. His widow, three 
sons, a daughter and his father survive. 


J. D. HAYNES, 58, partner and manager 
of the Haynes Lumber Co., Gainesville, 
Tex., died suddenly of a heart attack June 
13. He had been in ill health for several 
years. Mr. Haynes was a member of a 
church and a fraternal organization. Sur- 
viving is his widow. 

LEE S. CHILDS, associated for the past 
11 years with the Joseph A. DuPlain Lum- 
ber Co., wholesale firm at Rockford, II1., 
and for 23 years a lumberman in that city, 
died June 11 of a heart ailment from which 
he had been suffering since November. 
The widow survives. 


PHILIP L. KRETZ, 81, for many years 
affiliated with the Mason Lumber Co., 
Mason, Ohio, died May 30. He is survived 
by a daughter and six grandchildren. 


GEORGE HICKS, a member of the lum- 
ber manufacturing concern, Hicks, Filer 
& Hansen, Forbestown, Cal., died recently. 
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THIS WEEK’S LUMBER PRICES 


SOUTHERN PINE 


East and west side mills have reported the following average f. o. b. mil] sales prices on 
the Southern Pine Lumber Exchange, New Orleans, La., ; 
in the period of June 13-18, but where prices for this period were not available, prices for 
the month to date have been inserted and starred (*): 


southern pine to 





West East, West East West East West East 
Side Side Side Side aon Side Side Side 
Flooring Standard No. 2 plap and No. 2 Dimension 
Lengths we: Cro Boards, Std. Lgth. wa 
1x3 rift— 5g x4— 2) Bee 26.03 23.60 12 & 14... 29.64 24.31 
B&better.. 63.36 .... Bepbetter.. 38.45 38.67]1X6 ....... SUG BOE 16 ccciccces 32.12 26.94 
. Se eee oer 99.00 ¢ ee Bria 36.93 36.00 _ ns eae so.8% 2% He 18 & 20 32.09 29.56 
tapi 29 “Gomera: 24.06 *25.56]1X10 ...... 29.90 28.2% 
x3 flat os lee 34.88 31.77 al aoe 
grain— Surfaced Finish 12 & 14... 27.63 ois 
B&better.. 47.62 ....] Standard Lengths No. 3 Shiplap and |{!6 ......-- 28.81 27.1% 
cS eaekanas 47.22 45.10] B&better Boards, Standard 18 I 30.40 28.03 
Bc eine ares 36.23 34.56]Inch thick— Lengths 20 wet gaees oe 47 29.85 
1x4 rift— Pees otecwe 66.90 61.75]}1x4 ©... 20.59 18.301¢° = 24...*37.00 30.50 
B&better.. 65.49 65.00/53 ool l.. 64.75 67.2511x6 Reh. & 2x8 
a eee 54.73 *54.79 akc gtdbelel Scare 66.62 61.50 S1S/S4S 95.17 23.51 1s @ 44 28.84 95.55 
Rett mete 40.50 40.5018 ......... 66.01 60.16l1x6 GM... 23.75 21.9816 ..... ... 30.07 27.66 
x4 flat 2 er 69.17 67.08hixs ....... 25.33 23.87]18 & 20... 32.17 *29.46 
grain— be |} a ae $38.38 $3.35 SS ae 26.26 20.70}22 & 24 38.00 *33.75 
B&better.. 49.47 48.46]5x6/4 thick— << 583 22.6210, see . ‘ 
C scececes $6.30 45.06]}4, 6, 8.... 67.3 65.00 mo = “12x10 
EF sceune as 34.88 34.2015x10 ..... $3.50 80.50 12 & 14... 32.21 27.41 
End Matched 12 0.2.05, 97.70 101.00 Jambs 16 ........ 29.99 27.48 
Flooring, 2 to 8-foot |C— ; B&better— 18 & 20... 34.13 30.00 
Ix3 rift— Inch thick— 1%,1% & 22 & 24... 39.00 *33.33 
B&better.. 55.06 b seceecees + io: ae *89.47 *82.33]2x12 
Ged fae OPT |S I BERG GSTgS| ORAS 7475 69.35]12 & 14... 31.00 29.00 
grain— 1x5410 ... 55.13 54.88 18 66.2 @ Oe ¢058 23 °=0 090 96 
Baébetter.. £2.68 406.58 012 «2ecsvess 66.82 67.68 No. 1 Dimension Bae ns 39°63 +444 
- 2806 838 80 ; 20... .. ee 39.63 *30.62 
e 3 hoes tp 7 39°95 Rough Finish. 2x4 ; a adil 22 & 24... 44.00 *32.50 
ix4 rift— Standard Lengths 12 & 14... 32.26 28.95 
B&better.. 53.41 _, | B&better— 16 ......4. 33.32 30.89 Timbers 20 & Under, 
c ““e3500 |) pix4/8 .... 62.33 JiS & 20... 34.86 32.75 No. 1 
> ...... ese5@ .... —lesei0 69.00 .. 22 & 24... 41.00 ....[Shortleat— 
ix4 flat 5 ss SSSee 86.00 . | 2x6 3xX4&4x4.. 35.07 31.59 
grain— 5&8/4 thick— 12 @& B4s<% 30.38 28.80 4x6—8x8.. 32.71 29.00 
B&better.. 39.26 39.92]4-8 ....... 84.00 DO vere e wae 31.59 29.90]8&4x10 40.93 *41.00 
ROR 37.30 *37.57 . ae 33.53 32.32]5x10-10x10 38.00 *31.75 
BP cain 27.86 28.00 Casing and Base OER OTE e 34.00 32.40]38&4x12 ... 52.00 *36.67 
ee rill ve Standard Lengths [22 & 24 37.88 40.00)5x12/12x12 53.00 *36.27 
Drop Siding, Stand- | B&better— 2x8 
_ard Lengths, 1x6” CY ere 70.84 67.83]75 & 14 31.36 28.79 No. 3 Dimension, 
No. 117— 1x6&8 70.96 67.29];6 ° i 3953 a0 1¢ Random Lengths 
B&better.. 42.41 *35.50]1x5&10 75.00 °70.881,¢ “""°"°” $2.53 30.19}e.4 ...... 20.53 20.11 
Cc 29.99 #28 77 ear 34.05 32.08I95-, °° en a > tee 
se el Rigid eta 39.95 38.59 20 33.58 31.99)2X6 «.---- 22.76 21.69 
De tsk aes car 33.34 33.75 No. 1 Fencing & 22 © 94_. "#4200 40.00 pa 23.59 *22.00 
No. 116— Boards oo = ae. - an: eR 24.48 21.67 
B&better..*49.22 Kas Standard Lengths |2*10 a vais 25.78 *22.00 
lepers 46.85 45.2501m@ ...... 44.43 *38.00)22 --...... 39.54 34.59 ‘ bina 
ae SO07 -ST.TEGIBG Cnc ccs 43.71 S99, 180 * << ce eee 40.81 34.63 
Mo. 2 ...« 82.87 29.35.18 ...... 44.78 ee | Serer 41.45 34.86 Car Siding, 13/16” 
No. 3 .... 24.37 22.25'1x5@10 ... 46.95 *46.75]18 & 20 42.05 36.25}B&btr.&Sel.— 
Assorted patterns \. ) 22 54.12 22 & 24 49.28 44.0011%4, 9..... 54.36 54.80 
B&better.. 57.75 49.25 2x12 BER Poise. ai 55.00 
- eee ee ane 2.23 44.00 Plaster Lath 12 & 14... 43.28 37.44 
yoseseeeee 36.70 38.00 Kiln Dried SAS 43.16 36.79 y : ” 
No. 1 $7.06 *44.00 364x114", 4’ Se ee 46.59 1088 pantie a nee 
No. 2 ....%32.60 29.13 No. 1..... 6.09 5.0020 .......: 46.89 43.50 1x4, 18.... 68.50 
No. 3 -*38.00 19.50 No. 2 .... G25 .<.. 33 & 34 55.00 *46.06 1x6, 18.... 70.00 





for sales made 











RED CEDAR SHINGLES 


Seattle, Wash., June 20.—Average prices on 
red cedar shingles, f.o.b., mills, are: 


Rovals: 


RM GSS Ba ro ea sh Sie ag ale ag al $4.20-$4.30 

EE er la a in Nan atleast ale 2.35- 2.40 

UN aah Sila i dees ter ance me cis Qala aaa 1.60 
Perfections: 

er 6 oo a's cigs wean wale elelee $3.35-$3.50 

Py Ns a a ka a ae 2.15 

MM oa. iy, sar eisiv'g-dvel 6). dete Gna viaeSrbcalodin 1.60 
po eo @ ¢ 

OS og 05 ee ee eee ee $3.15-$3.20 
-l¢ OS SE ae ee eee amar, 2.05- 2.10 
-1¢ a & urea aha even rie acme as Bae on a 1.55- 1.60 


WEST COAST LOGS 


Seattle, Wash., June 20.—Average prices of 
logs are as follows: 
Fir No. 1, $28.00; No. 2, $20; No. 3, $15; 
Peelers, No.1, $39-40; No. 2, $36. : 
Cedar Shingle logs, $16-17; 
sek an g $ lumber logs, 
Hemlock: No. 2&3, $14-14.50. 


MAPLE FLOORING 


_ Northern maple flooring mills report the 
following average prices realized f.o.b. floor- 


pnd = basis, during the week ending 
June 21: 





Third 





me First Second 
Li Serr reer rs $75.07 $72.23 $60.32 


DOUGLAS FIR 


Seattle, Wash., June 20.— Current quota- 
tions f.o.b. mill on Douglas fir items in mixed 
cars for rail shipments direct to the trade 
appear below: 


Vertical Grain Flooring 


B&btr. Cc D 
pea aegen Serta race is a $55.00 $49.00 $38.00 
Flat Grain Flooring 
2 Bere rrr $40.00 $38.00 $35.00 
BI wore maven ee eee 44.00 43.00 34.00 
Drop Siding 
1x6 Pat. No. 106....$44.00 $42.00 $34.00 
1x6 Pat. No. 116.... 44.00 43.00 34.00 
Ceiling 
RR ear era okoaneen $35.00 $32.00 $22.00 
ND 5S wigioce: oracete srmpeiornl ees 36.00 35.00 26.00 
Boards and Shiplap 

1x6 1x8 1x10 1x12 
MO. Be 6.405 $29.00 $29.00 $29.00 $33.00 
: | a ee 25.00 25.00 25.00 26.00 
a ee 17.00 17.00 17.00 18.00 

No. 1 Dimension 
12 14 16 18 20 

eee re $28.50 $28.50 $29.50 $29.50 $29.50 
Be ose ee 28.50 28.50 29.00 29.00 29.00 
ener een ee 28.50 28.50 28.50 28.50 28.50 
PN oa gard niata 29.50 29.50 30.00 30.00 30.00 
Mee Aceeo acs 30.50 30.50 31.50 31.50 31.50 


No. 1 Rough and/or Surfaced Timbers 
4x4 to 4x12-inch planks 20 feet and 


I | CII 5 clic. 5 oy 5) ws is wo Gre ane pinecarenets $26.00 
13n1S SO ft. and SROPTOT ......66cewiinioes 23.50 
op Re en ee 25.50 





OAK FLOORING 


Following are current quotations on oak 
flooring in carlots, f.o.b. Memphis and John- 
son City, Tenn., and Alexandria, La., as points 


of origin: 
t§X2%" 4$X1%~” %x2” %x1%” 


Clr. qtd. wht....$92.00 $73.00 $70.00 $70.00 
Cir. aetd. red..... 96.6 66.00 65.00 68.00 
Sel. qtd. wht.... 73.00 62.00 54.00 54.00 
Sel. qtd. red..... 75.00 63.00 55.00 55.00 
Clr. pln. wht.... 76.00 63.00 58.00 50.00 
Clr. pin. red..... 76.00 64.00 58.00 52.00 
Sel. pln. wht.... 73.00 61.00 47.00 46.00 
Sel. pln. red..... 74.00 62.00 48.00 48.00 
No. 1 com. wht.. 66.00 53.00 43.00 43.00 
No. 1 com. red... 66.00 53.00 45.00 44.00 
No. 2 com. ....%. 49.00 39.00 37.00 38.00 
x2” %x1l%” x2” 
CAE, GE. MEME ccticcscces $78.00 $75.00 
a | a erro 76.00 73.00 
eS ee. * re 68.00 64.00 
ee a ere 68.00 64.00 oe 
oe, Pe. Wes < ciccecviews 70.00 67.00 $67.00 
ee ee 70.00 67.00 64.00 
Bel. PI. Witin.. os cscs 65.00 60.00 62.00 
PO, Ps ccisse wae nee 66.00 60.00 62.00 
Wo. 1 com. Wht......<-- 61.00 56.00 54.00 
Wee. 2 CO. FOB sk cccdcus 61.00 56.00 54.00 
Te. ee es. oe eicthee nine < 42.00 35.00 » 


by adding to the following differentials fig- 
ured on Johnson City origin: For }-inch 
stock, $8; for %-inch, $4; for %- and *- 
inch, $4.50. 

Chicago delivered prices may be obtained 
by adding to the above the following differ- 
entials figured on Memphis origin: For }- 
inch stock, $6; for %-inch, $3; for %- and 
ts-inch, $3.50. 





WESTERN PINES 


Following delivered prices, based on past sales, were reported to the Western Pine Association by members during the period June 9 


to 14, inclusive. 


soth direct and wholesale sales are included and are based on specified items only. 


Two districts are given, one being the 


State of Illinois, outside of the Chicago metropolitan district, and the other the State of Pennsylvania. Quotations follow: 








——Illinois c Pennsylvania—— ———lllinois — Pennsylvania——, 
. ’ IDAHO WHITE PINE 
PONDEROSA PINE Selects, S2 or 4S— 1x8 6/4RW x8 6/4RW 
Selects S2 or 4S— Choice (C) RL...... $78.75 $100.75 $80.40 $103.00 
5 ~ r Quality (D) RkL..... 59.65 are 62.50 a haciete 
C RL ..... SEES $80.08 $7R00" $7706 $aBaR” Seaar” Colo-" Ster- Stand- Colo- —Ster- Stand- 
| eee 60.05 65.75 65.75 61.50 67.00 68.00 = ote [. — at _ 
' oO. oO. oO. 0. 0. oO. 
Shop, S2S— No. 1 No. 2 No.1 No. 2 Commons S82 or 4S— 
“Se er $52.33 $46.25 $57.25 $49.50 1x8 RL ...$55.25 $52.43 $45.25 $57.64 $55.37 $47.86 
~~ ee spvaicg:cia ate mae we 57.37 49.50 2 ie 58.25 47.25 87.50 59.85 47.25 
Commons, §& = No. No. No. . Utility S2 or 4S 
1x8 tte by a8 $47 ‘ ety ginte sinte No. 4 4/4 RWE&RL.. 34.04 36.66 
TT | re 48.25 41.38 50.15 41.54 SUGAR PINE 
No. 4 4/4 RWRL...... 34.00 ee Selects S2 or 4S— 
4/4RW 5/4RW 6/4RW 4/4RW 5/4RW 6/4RW 
LARCH-DOUGLAS FIR om a $88.50 paris alae Bos ets sinter 
Shop S2S— No. 1 No 2 No. 3 No. 1 No. 2 No. 3 
Dimension, No. 1— “SRT. $57.65 $49.75 Serie wee. «©$52.42 $43.00 
OS) |) Sa $40.50 Mee sian ban 55.90 49.42 er 52.42 cwech 
ee eo css 40.00 Ree -wwe.erors 69.75 53.75 70.90 ees tea 
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June 28, 1941 


Amemcanfiumberman 


Current Market Review 


Softwood bookings in the two weeks 
ended June 14 were 15 percent above 
current production, and 14 percent above 
shipments, so that there was a consider- 
able addition to files of unfilled orders, 
accompanied by a small reduction in mill 
stocks. Identical mills that date had 14 
percent lower stocks than on the corre- 
sponding date last year, and their unfilled 
orders were almost 90 percent larger 
than last year’s and covered about 45 per- 
cent of the gross stocks. Production is 
being pushed on the West Coast follow- 
ing settlement of recent strikes, but will 
show its normal drop during the season 
of acute forest fire hazard, and mills in 
other regions, except the Inland Empire, 
now seem to be quite active. But with 
continued heavy demand, especially for 
Defense projects, the prospects are not 
bright for making much headway with the 
large backlog of unfilled orders. May 
construction contracts were 65 percent 
larger than in May of 1940, with resi- 





WESTERN RED CEDAR 


SEATTLE, WASH., June 20.—Prices for red 
cedar siding in mixed cars, new bundling, 
8 to 18 foot, f.o.b. mills, remain as quoted 
in issue of May 17, 1941—EpiTor. 


dential building making 28 percent of the 
total for May of this year, This building 
activity is having more effect on retail 
yard sales, which in May, according to 
reports from 1,283 firms, were 18 percent 
larger than in the same month of last year. 
In recent gains, practically all regions 
have shared. Distributors buy rather 
cautiously because of the predominance of 
Defense work, and prefer to take mixed 
cars, but, with depletion of mill assort- 
ments, orders for these have been increas- 
ingly hard to place. Water transportation, 
on which some of the largest markets have 
depended, is becoming practically impos- 
sible to obtain, and it is feared that there 
may be congestion of the rails. In prices 
there has been some recent rise, braked 
by threats of Government control and by 
the competition of smaller intrastate mills 
that are on lower wage scales. Uppers 
have shared with commons in the recent 
advances. A higher minimum wage for 
interstate mills is being considered by the 
industry committee, and if put in effect 
would especially affect costs and prices in 
the South. 

Hardwood bookings were well above 
shipments and production in the two 
weeks ended June 14. Brisk demand from 
the furniture industry for sap gum has 
brought about price increases in_ that 





NORTHERN HARDWOOD 


Following are prevailing quotations f. o. b. 
Wausau, Wis., on northern hardwoods: 


No.1 No.2 No.3 
Brown Ash— FAS Sel. Com. Com. Com. 
BOD pee e acarabe $75.00 $65.00 $47.00 $36.00 $25.00 


SSSR ae 80.00 70.00 52.00 41.00 26.00 
i oe 85.00 75.00 57.00 43.00 26.00 
Cee geteniewes 90.00 80.00 60.00 46.00 27.00 


No.1 No.2 No.3 
Basswood— FAS Sel. Com. Com. Com. 
4/4 


PP a ee $82.00 $72.00 $48.00 $36.00 $26.00 
Me cmeateres 87.00 77.00 53.00 40.00 26.00 
OEE aitatioven 90.00 80.00 56.00 41.00 29.00 
5 ae 97.00 87.00 66.00 42.00 29.00 
i Ee 102.00 92.00 73.00 51.00 chatete 
Rv icgrsvsigla eaeta 107.00 97.00 78.00 56.00 
SFE Gewwenws 73.00 63.00 41.00 33.00 


No.1 No.2 No.3 
—_— Maple— FAS Sel. Com. Com. Com. 
Serre $85.00 $70.00 $53.00 $40.00 $22.00 


5 4 Senate 90.00 75.00 58.00 43.00 23.00 
i Oe 93.00 78.00 63.00 44.00 24.00 
if een ee 100.00 85.00 68.00 44.00 24.00 
1. a: 100.00 85.00 68.00 45.00 24.00 
5 eon 110.00 95.00 76.00 50.00 ee 

MOE “so ccc seekers 110.00 95.00 78.00 50.00 

eg ee 130.00 115.00 90.00 53.00 

SEE ovtwaws 130.00 115.00 90.00 53.00 

POSS nwadiovce 170.00 155.00 130.00 eee 


No. 1 No. 2 No. 3 
Soft Elm— FAS Com. & Sel. Com. Com. 
ree $60.00 $50.00 $37.00 $26.00 
Ge scence’ 63.00 53.00 38.00 26.00 
Sg a Per 63.00 53.00 39.00 27.00 
i 66.00 66.00 40.00 27.00 
ree 69.00 69.00 42.00 eres 
BEF ws imanccss 74.00 64.00 47.00 care 
No. 1 No. 2 No. 3 
Rock Elm— FAS Corn. Com. Com. 
BUS waiens omer $56.00 $37.00 $25.00 $22.00 
here. 63.00 44.00 27.00 24.00 
De Sw warneien 73.00 52.00 29. 00 24.00 
MW. «xvetercveemacs 76.00 60.00 34.00 27.00 
oe eee 86.00 70.00 46.00 30.00 
BO ter aieuniaies 96.00 80.00 51.00 32.00 
No.1 No.2 No.3 
Birch— FAS Sel. Com. Com. Com. 
eae $108.00 $88.00 $60.00 $40.00 $24.00 
of) SPP eee 113.00 93.00 68.00 48.00 24.00 
BPS. Sewaceais 118.00 98.00 74.00 54.00 25.00 
PM? acsienaem 123.00 103.00 84.00 59.00 25.00 
eee 128.00 108.00 88.00 60.00 or 
lo ere 133.00 113.00 93.00 65.00 
IS Pere 170.00 160.00 130.00 ane 
eer 91.00 76.00 56.00 38.00 
Bie cscwews 95.00 80.00 60.00 41.00 iacats 
No. No. 2 No. 3 
Soft Maple— Pk Com. z Sel. _. Com. 
Sores $70.00 $50.00 $34.00 $24.00 
Bee caieaainrus 75.00 55.00 38.00 24.00 
eee 83.00 60.00 43.00 25.00 
i. ree 90.00 65.00 44.00 25.00 





APPALACHIAN HARDWOODS 





Cleveland, Ohio, June 23. 
Cleveland 


Ash: 4/4 5/4 6/4 
3) eee $85.00 $90.00 $95.00 
Com. & Sel.. 55.00 60.00 65.00 

Plain White Onk: 

. a 118.00 123.00 128.00 
No. 1 C.&S... 62.00 70.00 75.00 

Plain Red Onk: 
ee 87.00 100.00 103.00 
No. 1 C.&S... 60.00 65.00 70.00 

Pantars 
ee 92.00 98.00 100.00 
No. 1 C.&S... BT. 00 62.00 62.00 
. eee 72.00 74.50 74.50 
No. 2-A Com. 49.00 55.00 55.00 

Basswood: 
ec 82.00 87.00 87.00 
No. 1 C.&8... 57.00 60.00 65.00 
No. 2-A Com. 45.00 48.00 48.00 


ollowing are current prices on Appalachian hardwoods, f.o.b. 





8/4 10/4 12/4 16/4 
$105.00 $125.00 $135.00 $150.00 
70.00 0 100.00 120.00 
145.00 165.00 180.00 195.00 
85.00 105.00 115.00 125.00 
120.00 163.00 163.00 190.00 
75.00 93.00 103.00 123.00 
105.00 127.00 142.00 157.00 
72.00 82.00 97.00 115.00 
84.50! chestnat: 4/4 5/4 6/4 85/4 
No. 1 WHND 47.00 53.00 55.00 62.00 

No. 1 C&Btr 
98.00 Sd. Wmy. 45.00 52.00 52.00 55.00 

76.00] No. 8C&sd 
50.00 Wmy. ... 37.00 39.00 39.00 44.00 
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species, with maple and birch also strong. 
With rapid expansion in the call for floor- 
ing have come mark-ups in lists of some 
sellers. The lower grades are moving in 
good volume to industrial users. Large 
quantities of the higher grades are going 
into shipbuilding and other Defense con- 
struction. Gross stocks at mills June 14 
were about 20 percent lower than on that 
date last year, and a smaller than normal 
proportion of them was shipping-dry. 
Distributors have had good stocks and 
have been able to remain out of the mar- 
ket, but these are being greatly depleted 
by current demand. Southern mills are 
expecting to supply a larger proportion 
of Defense needs through the promulga- 
tion, effective July 1, of new construction 
grades. 

The lumber price index (1926 = 100) 
of the Bureau of Labor Statistics for the 
week ended June 21 was 117.8, compared 
with 116.3 for the week ended June 7, 
117.4 for the week ended May 24, and 
116.9 for the week ended May 10. 





Will Produce Millwork 


MerriLL, Wis., June 23.—Emil Semling 
has been elected president of the recently 
organized Semling-Menke Co. Other officers 
are Norman Weber, secretary; Donald 
Semling, treasurer. Forty-four motorized ma- 
chines will be used for straight-line produc- 
tion of Ponderosa sash and doors. The com- 
pany has completed a new lumber shed. 





SOUTHERN HARDWOODS 


Following are ranges of f.o.b. mill prices 
on rough, air dried southern hardwoods, from 
reports of sales made during the week ended 
ended June 23: 


Quartered Red Gum Qrtd. Red Oak 

No. 1 & Sel.— No. 1 & Sel— 

SPS: ccc wan 42.00 SFO access 39.00 
Plain _— Gum Plain Poplar 

No. 1 & Sel No | & Sel.— 

Se 6A wae 40. 0.50@ 44.50 ?, ee 43.00 

: 2. Cum.— No. 2B Com.— 

CE nearer 30.00 BFS wakes 24.50 

Quartered Sap Gum Im 

FAS— Fr AgS— 

8/4 ....., 66.00 | 10/4 ..... 47.25 

No. 1 & Sel.— = No. 1 & Sel.— 

4/4 000. 41.75 | 6/4 ...... 35.75 

5/4... 45.25 | 8/4 ...... 36.75 

6/4 «2... 47.25 | 10/4 ..... 37.25 

SS Ore 51.00 @ 53.00 enema 
Plain Sap Gum FAS— 

No 1 & Sel — oe 38.00 @ 40.00 

eee 36.50@ 40.00 | 574 | 44.00 

4g ere 43.00 i. a oe So 

1 pee 44.50@46.00 | No ' & Sel. a 

we. See BD chun 34.00 

eee 23.00@ 24.00 | No. 2 Com_— 

Plain Tupelo ve ene 24.00 @ 26.00 
FAS— eer Terre 24.00 
: . Sere 45.50@ pap Qrtd. Sycamore 
No. 1 & Sel.— Log Run— —— 
BIE in 95 35.50 | 4/4 ------ 43.25 
it s-_rer 39.75 Cypress 
No. 2 Com.— Tank— 

Gre cca ae os ae $5.00 

Masnolin as 95.00 

FA OO ar 110.00 

Serre 70.00 | FAS— 

Log run— SPE s2e6es 69.50 
ae 40:00) 1 GSS. s:5.0-«:5 73.25 
inin White Oak Selects— a 

FAS— ME wie wiace's 55.00 

‘ A hae 58.50 | Shop— 

coh oa tal 88.25 4/4 ....:.33.0@ + zs 

— 2) eee 50.0¢ 

No i @ Se 25 | No. 1 Gom 

Pine. ted Onk 4/4 ...... 33.00 
Fac No. 2 Com.— 
ee 48.00 | 4/4.....-- 26.00 
I aha cae C6 Ce oe 
i en 78.50 i ee 17.75 @18.00 
No. 1 & Sel.— Mixed Hardwoods 
Me 4 ereaciue 38.00 Dunnage— 
gee SESS 0 SiS Sacaxs 10.75 











(Continued from Page 47) 

cent of the total. Private ownership con- 
struction, however, including many indus- 
trial plant projects to be erected for Defense 
production, maintained its dominant position, 
with a dollar volume of $293,864,000, or 54 
percent of the month’s total. One- and two- 
family house building continues as a very 
large factor in the construction program, 
and contracts represented 28 percent of the 
May construction total. This dollar volume 
made provision for more than thirty thou- 
sand new dwelling units. Since the lederal 
Housing Administration's weekly reported 
volumes of mortgages selected for appraisal, 
and of mortgages accepted for insurance, ran 
well above last year throughout May, con- 
tinued small-house activity at high levels is 
indicated. 





Mutual Insurance Might 
Reduce Home Costs 


As part of its broad program to eliminate 
unnecessary home building costs, both for 
Defense housing and for the 
period, the Home Building Institute of 
America will investigate the possibility of 
the Institute itself setting up a mutual in- 
surance plan for its members, David D. 
Bohannon, San Francisco, president of the 
Institute announces. 

Charles S. Wanless, Springfield, Ill, will 
be chairman of the committee appointed to 
study the possibilities of the plan. Included 
in the plan as it will be studied is a mainte- 
nance bond to guarantee against defects in 
construction of houses built by members of 
the Institute over a stated period of years. 
Included also in the plan as now proposed 
is liability insurance, both insurance against 
injuries to employees on home building jobs 
and public liability insurance. 

“Insurance rates on construction of small 
houses are now based on the accident data 
for the whole field of construction,” Chair- 
man Wanless points out. “Obviously, and as 
shown by experience, the risk is definitely 
less in home construction than in, for ex- 
ample, skyscraper construction. The lack of 
distinction is causing unnecessary 
home builder and buyer.” 


post-Defense 


cost to 





Hymeneal 


REXFORD-HARBAUGH—Miss Barbara 
Jean Harbaugh, daughter of Mr. and Mrs. 
Harold Clarence Harbaugh, was married 
June 14 at St. Charles, Ill., to Frederic 
William Rexford. The bride's father is 
head of the H. C. Harbaugh Lumber Co., 
St. Charles, Ill. 





KAPP-LUCE Miss Virginia Luce, 
daughter of Mr. and Mrs. Herman Luce. 
Flushing, Mich., was married at Flint, 
Mich., May 29, to Russell J. Kapp, son of 
Mr. and Mrs. Charles C. Kapp of Flint, 
Mich. The groom is employed by the 
Flint Lumber Co., Flint, Mich. j 


BURDICK-BURSON—Miss Winifred Bur- 


son, daughter of Mr. and Mrs. Jess Bur- 
son, Schoolcraft, Mich., was married May 
24 in Bryon, Ohio, to Lawrence Burdick, 
son of Mr. and Mrs. Lewis Burdick of 


Texas Corners. The bride and groom will 


reside in Kalamazoo, Mich., where Mr. 
———— is employed by the Miller Lum- 
yer Co. 

STUBBERFIELD-WELCH — Miss Lois 
Hazel Welch, daughter of Mr. and Mrs. 


A. R. Welch of Hoquiam, Wash., was mar- 
ried to Donald Kenneth Stubberfield, son 
of Jess Stubberfield, also of Hoquiam, at 
Trinity Episcopal church in Hoquiam, June 
14. The bride’s father is vice-president 


of the West Coast Plywood Company of 
Aberdeen, Wash. Following their honev- 
moon, they will make their home in Ho- 


quiam. 








How to Figure Costs for Advertising 
In Classified Department ; 


One issue ........ aeteseounen cena 30 cents a line 
Two consecutive issues..... jeanen 55 cents a line’ 
Three consecutive issues.......... 75 cents a line 3 
Four consecutive issues.......... 90 cents a line x 
Thirteen consecutive issues.......... $2.70 a line © 
Twenty-six consecutive issues........ $5.40 a line, 


Seven words of ordinary length make 
one line. 


Count in the _ signature. 
counts as two lines. 


No display except the heading is 


Heading 


permitted. 

Extra white space figured at line 
rate. 

One inch space advertisement is 


equal to fourteen lines. 


Remittance to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 











Too Late To Classify 





CARPENTER APRONS 


Write for samples and 
THE MINNESOTA SPECIAL 
Minneapolis, Minn. 


rices. 


¥ ¢CO., Ine. 





GOVERNMENT CONSTRUCTION REPORTS 


Weekly reports on new jobs and repairs. 
Lists all construction awards. $8.00 per year. 
Samples free upon request. 
NATIONAL BUSINESS BUREAU 


National Press Bldg. Washington, D. C. 





HUNTING AND FISHING 


Here’s your answer to...where, when, and how to 
catch more fish and get better hunting....Read 
OutdoorsMan, the national magazine for sportsmen. 
Get it at newsstands, 15c, or send 15c in stamps to 
the publication. Its beautiful man and boy cover 
is ideal for framing. 

OUTDOORSMAN, 
Fourth St. 


388 South Columbus, Ohio. 





APPRAISALS (MILL & YARD) 
Mississippi Valley Appraisal Co., St. Louis, 
Specialists in insurance appraisals. 


Mo. 





Wanted -- Salesmen 


ASSISTANT WHOLESALE SALES MANAGER 


Must have Yellow Pine and Hardwood 
Wholesale experience, and a knowledge of little 
mill and concentration yard manufacturing prob- 
lems. Should be familiar with Railroad and Deal- 
ers lumber requirements and the values of each. 
Will pay salary $250 to $350 per month, depending 
on ability. Permanent position. 

GRAYSON LUMBER COMPANY, Birmingham, Ala. 


COMPETENT INDUSTRIOUS SALESMAN 


Exempt from draft, with Southern Hardwood ex- 
perience by responsible wholesale firm. Chicago 
territory. Profit sharing basis. Also handling West 
Coast woods to industries and retail yards. 
Address “‘P, 28,’ care American Lumberman. 





Young man. 








A CLASSIFIED ADVERTISEMENT BRINGS 
BUYER AND SELLER TOGETHER 


June 28, 1941 


















































WANTED 








Wanted -- Salesmen 


$< eOEeeeer eeeeeeEOeeee 


WANTED: COMPETENT MAN 


Exempt from draft, to sell stokers, 

applied roofing and siding to home owners. 

by letter giving age and experience. 
Address ‘‘N. 87,” care American Lumberman. 


coal and 
Apply 





MILLWORK & LUMBER ESTIMATOR SALESMAN 
Selling builders in Baltimore. State experience, 
qualifications, age and past employment. 

Address “P. 43,’ care American Lumberman. 


SALESMAN WANTED 
To sell Advertising 


full time. Big commission. 
cil. CO., 70 Fulton St., New 





Pencils as a side line or in 
NEW YORK PEN- 
York, NW. ¥. 





Employees 


eee 020m SSeS es 


GENERAL MANAGER 
Large St. Louis lumber yard doing wholesale and 
retail business, largely Yellow Pine, desires. to 
employ a General Manager, one to take complete 
charge and full responsibility. Must be a business 
getter. Salary about $3000.00 yearly to. start, 
double that amount if make good, 


Address “P. 71," care American Lumberman. 





EXP. RETAIL LUMBER YARD MANAGER 


No buying nor sales promotion required. Must be 
good housekeeper, efficient, and economical opera- 
tor. Yard forty miles from Chicago; fifty thou- 
sand population. 

Address “P. 75,’’ Lumberman. 


care American 





BUYER & SELLER OF RAILROAD LUMBER 
A large, highly rated Southern wholesaler and 
manufacturer is desirous of securing the services 
of a man who is thoroughly experienced in buying, 
selling and supervising railroad lumber. Must be 
thoroughly familiar with railroad specifications 
and sources of supply. Excellent proposition and 
bright future for the right man. If interested, 
give complete details, confidentially, in first letter. 

Address “P. 57,’ care American Lumberman. 

EXPERIENCED RETAIL LUMBERMAN 
To assist and relieve owner. Congenial working 
conditions. No objection to age if in good health. 
Moderate salary to begin. Southern Michigan. 
Address “P. 56,’’ care American Lumberman. 


EXPERIENCED YARD MAN 








Run yard as well as load trucks as needed. Take 
care of trade in yard. Steady employment. Send 
references and salary expected. ‘Territory, Pitts- 
burgh, Pa. 

Address “PP. 49,’’ care American Lumberman. 





EXPERIENCED MAN 


In drafting, estimating, bookkeeping, 
Give complete qualifications 
lying Chicago territory. 

Address ‘“P. 58,’ care 


etc. 
Out- 


selling, 
in first letter. 


Lumberman. 


OFFICE-SALES POSITION 


Experienced in selling lumber and millwork. State 
age, draft classification, experience, references, 
salary expected. Please answer in own handwrit- 
ing. WAHLFELD MFG. COMPANY, Peoria, Illinois. 


American 








DO YOU WANT EMPLOYEES 


Write an advertisement; send it to the 
paper that reaches the people. We can 
help you. AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, IIl. 





WANTED: MILL FOREMAN 


We operate an 8 ft. band sawmill in the Appa- 
lachian section, sawing high-grade hardwood logs. 
We have a number of years’ log supply ahead ot 
us. Mill is located where there are good schools 
and good living conditions, near a town of over 
10,000. Only fully experienced, capable, sober men 
need apply. Write, giving full information of your 
experience, when you would be available. salary 
expected, and particularly your references. Replies 
will be held confidential. 
Address “N. 71,” care American Lumberman. 


EXPERIENCED ASSISTANT SUPERINTENDENT 


Some estimating and detailing experience required. 
Employing about sixty men. Fine opportunity for 
advancement for capable man. SCOTT GRAFF 
COMPANY, Duluth, Minn. 








WANTED: YOUNG MAN AS MANAGER 


Lumber and building material business at small 
village country yard northern Ill. Must be good 





business getter. Moderate salary. Employment to 
begin at once. MYRTLE YARD, R. D., Egan, III. 






























June 28, 1941 

















WANTED WANTED 

















Employees 


WANTED: SALES ASSISTANT 
In Softwood Wholesaler’s office, selling mainly to 
retail yards. Require good correspondent and a 
hustler. Small salary to start but increases in 
proportion to ability. Fine opportunity with well 
established firm for right man. State age, family, 
employment record, experience, draft status, refer- 
ences and whether can come to St. Paul, Minn., 
for interview in first letter. 
Address “P. 63,’ care American Lumberman. 


CAPABLE MANAGER 


To establish a wholesale lumber department han- 
dling yellow pine, fir and hardwood; carload ship- 
ments. Must be experienced. Give age, nationality, 
present location. Excellent opportunity. Chicago. 
Address ‘“‘P. 48,’’ care American Lumberman. 


SALESMAN—ESTIMATOR 


Must possess pleasing personality and aggressive 
aptitude. Good salary. Michigan location. Please 
submit snapshot with application. 

Address “P. 46," care American Lumberman. 


WANTED: YOUNG MAN FOR SECRETARY 


To line yard executive, Chicago district. Statistical 
and general office work. Should have few years 
college and have knowledge of shorthand and 
typing. Draft deferment preferred. 

Address “P. 45,’’ care American Lumberman. 














Employment 


SS 


MGR. RETAIL LBR. & BLDG. MATERIALS 


Capable of assuming full responsibilities of retail 
yard, High type executive. Thoroughly experi- 
enced in selling, buying, credits, accounting and 
all managerial duties. 15 years with large con- 
cern. Salary or percentage. Age 40. Married. 
Address “‘P. 44,’’ care American Lumberman, 











BAND SAW FILER WANTS JOB 


Can make saws stand hard feed. Any kind of 
timber. Am good welder. 
Address “P. 64,’’ care American Lumberman. 


LUMBER SALESMAN 


Wants connection with substantial, reliable whole- 
saler. Prefer territory in or adjacent to Chicago. 
Familiar Southern and Western products. 

Address “P. 62,’’ care American Lumberman. 


RETAIL LUMBERMAN—10 YEARS EXPERIENCE 


Age 28, married, 6 yrs. city yard as bookkeeper, 
office man & collecting. 
Address “P. 61,’ care American Lumberman. 











CLASSIFIED ADS PRODUCE RESULTS 


That’s why people who want something 
or have anything to sell use the clear- 
ing house section. Advertise in the 
CLASSIFIED ADVERTISING Depart- 
ment to get it or sell it. Read the 
Classified advertisements. Advertise 
in a paper that reaches the people 
who would be interested in what you 
want to sell. When you want to sell 
anything used in the lumber world 
and allied industries, advertise in the 
AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, III. 





EXPERIENCED RETAIL LUMBERMAN 


Wants position. Age 43, experienced in outside 
operation, management, sales, chain yard, whole- 
sale lumber and millwork, drawing, listing, install- 
ment Package Sales. Present location is central 
New York. 

Address “‘P. 73,’ care American Lumberman. 


EXP. WHOLESALE OR RETAIL SALESMAN 


Several yrs. on road. Thoroughly familiar Ill. & 
Wis. territory and how to open new territories. 
15 yrs. retail yard mgr. Exp. all bldg. lines. Go 
anywhere. 

Address “P. 72,’ care American Lumberman. 


ACCOUNTANT 


a yrs. lumber mfg., 11 yrs. retail yards. Super- 
Vision of books, State & Federal reports. Counter 
duties. Thorough, dependable, married. Now em- 
ployed, seeking change. 

Address “P. 65,” care American Lumberman. 


LUMBERMAN WITH 19 YEARS EXPERIENCE 


Wants position in retail building material and 
lumber business. Married and 37 years of age. 
Capable salesman, general office man, bookkeeper, 
estimator and draftsman. Employed at present. 
References furnished upon request, 

Address “‘P. 51,” care American Lumberman. 























Employment Lumber and Dimension 


SS 











HIGH GRADE SALES MANAGER WANTED: OAK TIES 

The man for whom this ad is inserted has an Carload lots of good Industrial erates a y wha 
or partly dry, sawed and hewn, sizes 1, an — 

extremely successful sales management record. He 8’, Might use few carloads sizes 4 and 6 in 8’ 
has had years of actual road experience selling to and 8’ 6”, also 7x9 Switch ties sawed, running 6” 
the buyers direct and enjoys a wide acquaintance- poe ct gs Mh pve — = — od yp En sai 
‘ : 4 q r 
ship among important lumber buyers. He sa real Tena. and Ky. also in “sis “Mo. and in Ark. In- 
organizer. He knows how to get exceptional co- spection and payment as loaded. In writing please 
operation from sales representatives. He’s well state where your ties are located, whether cross 


ties are sawed or hewn, price f.o.b. cars, etc. 





liked, has a wonderful personality. His methods Address “P. 27,’? care American Lumberman. 
get and retain the business of good customers. 

His selling costs are low. He sells profitably—gets WANTED CARLOAD BASSWOOD 

good prices. No. 2 dry 6/4. CAVALER SPRING CO., 670 Henry, 


Detroit, Michigan. 
The man referred to does not know of the specific 





placement of this ad. It is being carried by a WANTED: NORTHERN HARD MAPLE 
personal friend who has been closely associated Carload 10/4” No. 2 Common, Dry Stock. 
with him in a business way and who knows his Address “P. 47,”" care American Lumberman. 





capabilities. The only reason why he will be avail- 
able in two or three months is that the mill with INTERESTED IN BUYING GREEN HARDWOOD 
which he has been connected for a number of years Saplings 7 to 12’ long 4” tops Chicago delivery. 














j ; 4 We haul. 
is cutting out. He will be = real find for the Address “N. 98,’’ care American Lumberman. 
lumber manufacturer who desires to put his sales 
department onto an_ efficient, result-producing HAND MADE CYPRESS SHINGLES 
basis to meet any competition. Very best of rec- oes all heart—split and shaved, 7x24”—%” butts 
i = x20”—%” butts. 
ommendations from present employer. A confi “hua “Pp, 42,” care American Lumberman. 
dential interview may be arranged by addressing 
“Pp, 31,” care American Lumberman, Chicago. RED OAK LUMBER WANTED 
100,000’ 4/4x6” & wider 8’ & longer Selects & Better. 
AUDITOR OR YARD MANAGER Address “P. “68,” care American Lumberman., 
Excellent retail lumber and coal experience, good 
salesman and collector. WANTED: WHITE OAK CAR STOCK 


Address “P. 30,” care American Lumberman. Inspection and payment at car side. Let us know 


what you have to offer. Shipping area desired— 
Ky., Tenn., Ark., and North Miss. State your 


7 R.R. loading point in first reply. 
a a Address “P. 74,” care American Lumberman. 
Advertise in the Wanted and For Sale 


department when you want to sell 
ne in the lumber industry. e 
AMERICAN LUMBERMAN, 431 _ S. U | M h ry 
Dearborn St., Chicago, IIl. se ac ine 


USED OR REBUILT WAGON TRUCKS 


For handling lumber wanted by Northern Illinois 
firm from old Wisconsin lumber manufacturer. 














WHOLESALE MILLWORK AND LUMBER 
SALESMAN 











With initiative and ability wants to make a change. THE SHURTLEFF CO., Elgin, Illinois. 
17 years successful selling this line. 39 years old. 
Location immaterial. This man can produce. 

Address “P. 39,’’ care American Lumberman. GOOD USED MILL HOG : 

Diamond No. 45 or similar hog, either plain or 
EXPERIENCED LUMBER INSPECTOR roller bearing. as a er ne 

Know Southern and Northern Woods. 15 yrs. with Address “P. 41," care - = . 
sot ag Ass’n. Good character. Prefer Chicago ONE STEAM ENGINE 

Address “N. 93,’’ care American Lumberman. About 50 H.P., First class condition. 


Address “P. 69,’’ care American Lumberman. 








GENERAL OFFICE WORK IN LUMBER YARD 
Young man 24 years old, High School and two DUST, GREEN AND LOG HAUL-UP CHAINS 





years college education, married, wants position. Dust Chain—Rex 460 or Link Belt No. 180. 
Address “N. 79,’’ care American Lumberman. Green Chain No. Log Haul-Up Chain 1”x6 
Link and lugs. RICHARD P. BAER & COMPANY, 

FACTORY SUPERINTENDENT AVAILABLE | Bogalusa, La 





Wide experience in all details. Knows how to 
handle workmen and execute orders properly on 


special and stock millwork; capable estimator, * 
detailer and biller. References. tee ae S 
Address ‘‘M. 68," care American Lumberman. 


SALES MANAGER OR ASSISTANT ANTI 
Wholesale or mill. Thoroughly experienced in RAILS WANTED. ANY SIZE OR Qu TY 


Yellow Pine, Hardwood, West Coast and Northern Particularly 20 1b., 25 Ib, OS lb. eae 40 Ib. Secure 

















Stock. our price before selling. STEEL CORP., 
Address “P. 59,’ care American Lumberman. Charleston, W. Va. 
COMPETENT MAN—LUMBER OFFICE EXP. 4 MILES TRACKAGE 
Familiar bookkeeping, perpetual inventory, steno., Could use any weight from 20 to 40 Ib. if good con- 
corres., all office detail. Knowledge of hardwoods dition. Also log car Truc 
and pines. Dependable and accurate. Excellent Address “J. 78," care American Lumberman. 
references. Married. 
Address ‘“‘P. 55,” care American Lumberman. RAILS WANTED 
Please write us for prices. HYMAN- -MICHAELS 
HARDWOOD INSPECTOR & YARD MAN COMPANY, 1904 Railway Exchange Bldg., Saint 
Experienced in northern hardwood production from Louis, Missouri. 





stump to car. College graduate. Prefer northeast. 
33 years of age. Now available. 
Address “P. 53,’ care American Lumberman. 


Miscell 
PACKAGE SALESMAN AND ESTIMATOR ISce aneous 


Desires to connect with concern doing this type 














of business and/or operative building on profit WANTED TO BUY QUANTITIES 
sharing basis. ; Doors, Windows, Frames, in close-outs or discon- 
Address “P. 50,’ care American Lumberman. tinued numbers. Send details and prices. 
SIDNEY COHEN, 1808 E. 66th St., Cleveland, O. 
YOUNG LADY EXCELLENT LBR. EXPERIENCE 
Figuring, pricing, quoting, also secretarial work, A CLASSIFIED ADVERTISEMENT BRINGS 


i i lif ia. P. O. Box 
mn” BUYER AND SELLER TOGETHER 



























































June 28, 1941 














FOR SALE 





FOR SALE 








FOR SALE 











Retail Lumber Yards 


SO. CALIFORNIA LBR. YDS. FOR SALE 
Advise amount investment wanted. TWOHY LUM- 
BER CO., Pet. Sec. Bldg., Los Angeles, Lumber 
Yard Brokers for over a quarter of a Century. 








WELL ESTABLISHED NORTHWEST IOWA YARD 
In midst of prosperous community. Owner wishes 
to retire. Address HENRY SHARFTF, Gillett Grove, 
lowa. 


MODERN LUMBER YARD FOR SALE OR LEASE 
136x146, on tracks. Brick offices, all under cover. 


In Wichita, Kansas. 
Address “P. 52,’ care 





American Lumberman. 





RETAIL YARD 


In thriving Southwestern Colorado town, population 
6,000. Small investment. 


Address “P. 67," care American Lumberman. 





ESTABLISHED RETAIL LUMBER YARD 
Adjacent to large Texas City doing $50,000 busi- 
ness per month, mostly cash and short time credits, 
showing good profit. No real estate to buy, $100,000 
to handle This is a real buy as owner wishes to 
retire and sell at once. Will discount. 

Address “P. 66," care American Lumberman. 


Lumber and Dimension 


GENUINE WHITE PINE LUMBER 


(Pinus Strobus), Band Sawn, 75,000 ft. Rough 
®x8, 10 and 12”, runs about 75% 10 and 12” widths. 
Estimated 75% 14 and 16 ft. No. 3 Barn and Better 
—no heart, no shake. All the better from the 
log in. CHARLES F. SHIELS & COMPANY, Cin- 
cinnati, Ohio. 


BLACK CHERRY, BIRCH, BASSWOOD & MAPLE 


5 thousand feet of Black Cherry 

1 car 4/4 and 5/4 No. 3&Bet Birch 

1 car No. 3&Bet Basswood 4/4 

1 car FAS & Sel and 1 car No. 1 Com. Maple 4/4 
HENRY KINGSTON, Iron River, Michigan 














PINE-HARDWOOD LUMBER BUYER 
Traveling Southern states saves you time and 
money 

P. O. Box 2021, Atlanta, Ga 


NORTHERN HARDWOODS 





60,000 ft. soft elm: 50,000 ft. soft maple; 18,000 ft. 
brown ash: 18.000 ft. white oak; 6,000 ft. bass- 
wood: all in 4/4”. 5/4”, 6/4” & 8/4”. Also spe- 


cializing in red, white and blue oak, hard and soft 
maple, soft and rock elm and brown ash squares. 
Address “P. 54," eare American Lumberman. 


Timber and Timber Lands 


2800 ACRES SAW TIMBER 


Thousands of cords of pulp wood. Near Saratoga 
Springs, N. Y Can buy by assuming first mort- 
gage and paying taxes. Total about $9,000. Also 
620 acres, private lake, good timber and pulp, 
$5,500. 20 other hardwood and pine and hemlock 
tracts. EARIL WOODWARD, Lake Luzerne, N. Y. 


9000 ACRES CANADIAN TIMBERLAND 


In Ontario, 60% Hemlock, balance hardwood. 
Address “M. 58,’ care American Lumberman. 








FRED C. Ph ange hE pSees, Ore. 
uys and Sell 
WESTERN TIMBER LANDS 


100 ACRES STANDING TIMBER 


In Madison, N. H. 65 year growth; two-thirds 
white pine and spruce, balance hemlock and fir. 
Easy to operate. One-half mile from shipping 
point. ETHAN W. PEARSON, 8 Highland, Somers- 
worth, N. H. 





Used Machinery 





GOOD USED MACHINERY 
1 Yates Vertical Resaw, style V50, 64” wheel. 
1 Berlin No. 90 Planer and Matcher, 9”, with 
profile attachment. 
5 h.p. to 100 h.p. motors. 
2 Sturtevant shaving blowers. 500 feet 22” gal- 
vanized blower pipe. 
3 B & W 350 and 420 h.p. boilers. 
HOLT LUMBER COMPANY, Oconto, Wis. 





TRUCK-TRAILER-WAGONS-LUMBER BUGGIES 
1 Clintonville Four Wheel Drive three and a half 
ton truck with hydraulic dump. 
1 4-wheel trailer with roller platform, mechani- 
cal brakes. 
Used wagons and lumber buggies. 
HOLT LUMBER COMPANY, Oconto, Wis. 





TBR. ESTIMATES—APPRAISALS—MANAGEMENT 
In Wisconsin, Upper Michigan, or adjoining states. 
FRED M. HOLMES, Clintonville, Wis. 


Used Machinery 


———— ee EEO Dc 


CHAIR FACTORY MACHINES 


Nash 4-spdl. seat borer; Nash 12-spdl. vert. borer; 
Schipper turning sander; Hawker No. 2 rod ma- 
chine; Nash rd. handle sander; Diehl equalizer & 
chuck machine; McKnight No. 127 8-spdl. mortiser; 
McKnight rocker bender; B&B back bender; Mc- 
Knight rd. post bender: hydraulic pump; tumbler; 
McKnight No. 29 gainer: Perfection 48” steam 
retort: Yates S-2 edge belt sander; Fay 2-spdl. 
dowel borer; Yates No. 431 e.b. 31” 3-drum sander; 
F-E 24” knife grinder; Crescent 2-spdl. shaper; 
Hoosier self-feed ripsaw; Mattison belt sander; 
Buss 30” cabinet planer: Whitney 48” backknife 
lathe; 3-spdl. horiz. borer; blower, exhaust pipes; 
150 hp steam engine; 150 hp boiler; line shaft, 
pulleys, hangers, belts. 
Address “P. 60,’ care American Lumberman. 


MACHINERY FOR SALE 
F-E No. 9, 50-in. band resaw; F-E 30” circular 
resaw; F-E No. 248 Universal end matcher; 150 
hp Atlas steam engine; 150 hp boiler; Whitney 
26” dbl. planer. Other machines. EDGAR G. 
BICKLER, 213-17 Butler St., Cincinnati, Ohio. 











PARKS SINGLE DRUM SANDER 


36” wide, in good condition and a bargain at $39.50 
F.O.B. Madeira, Ohio. THE GEO. MEYER & 
SONS CO. 





TENN. RED CEDAR POST AND RAIL FENCE 


Either 3 or 4 rails as desired, also Rustic Cedar 
for ornamental landscaping, treated against insect 
borers if desired. NATIONAL CEDAR POST & 
POLE CO., Murfreesboro, Tenn. 


SPANISH CEDAR 
About 12,000’ 4/4, 6/4 and 8/4 No. 2Com&Bet aver- 
aging No. 1Com&Sel or better. 
NICHOLS & COX LBR. CO., Grand Rapids, Mich. 








SIX M DRY 1” NO. 1 AND BETTER OAK 


Reasonable. FREY BROTHERS LUMBER CO., 
Michigan City, Indiana. 





Business Opportunities 


IDEAL WOODWORKING PLANT SITE 


Wanted to contact man or manufacturing company 
interested in establishment of woodworking plant, 
box factory, or veneer plant. Raw materials 
unlimited and sufficient satisfied labor. Can offer 
tax exemption and additional capital to right 
party INDUSTRIAL COMMITTEE, GLIDDEN 
COMMUNITY CLUB, Glidden, Wis. 


PARTNER WANTED 


Experienced lumbe rman wants logger as partner for 
small] mill operation in Wisc. or Mich. 
Address ‘‘P. 70," care American Lumberman. 


Tractors 


CATERPILLAR TRACT ORS 


Crawler type, “35” size, only slightly used, thor- 
oughly overhauled, practical for logging, oi] busi- 
ness, farming, nurseries, and counties. Price $375.00. 
Also “65” size complete — winch, $750.00. For 
further particulars addre 

0. C. EVANS, Me. Sterling, Ky. 














FOR SALE: SAWMILL, LOG TURNER, SAW 
One nearly new Circular No. 5 Corley Sawmill 
with Log Turner, and 60” Saw. CENTRAL LUM- 
BER COMPANY, Jamestown, Tenn. 





FOR SALE: BAND MILL AND EDGER 


1—Used 9’ Clark left-hand band mill in good 
condition. 
1—Used Prescott 8”x96” Eastern Type 10 saw gang 
edger in splendid condition; attractive price; im- 
mediate delivery; full particulars mailed upon re- 
ceipt of inquiry. 

Address ‘“‘N. 53,”’ care American Lumberman. 





3—260 HP HRT 150POUND BOILERS 


No. 4 Williams Wood Hog 
Locomotive Cranes, 15, 20 and 25-ton 
Diesel Locomotives, 6, 8 and 14-ton 
7—Guy Derricks, 60, 90 and 110 ft. boom 
Air Compressors, 150, 220, and 550 ft. 
Wheel Presses, 150 and 200-ton. 
13—Electric Hoists, 35 to 100 HP 
9—Gasoline Hoists, 15 to 85 HP 
1—63 ton Heisler Gear Locomotive 
R. C. STANHOPE, INC. (Lincoln Building), 
60 East 42nd Street, New York, » 2 








FOR SALE 


9 x 6” American 77-B Model 5 Planer-Matcher- 
Moulder, top & bottom profiles, extra heads. 
Lath Mill and Bolter; several machines. 
400 machines in stock. Send inquiries. 
ERMANCE MACHINE COMPANY 
WILLIAMSPORT, PA. 


LBR. BUGGY & LOG CART WHEELS & AXLES 


We can offer Artillery wheels with 38”x%” tires 
and riveted rims, sixteen 2%” spokes, 44” or 54” 





BE Maia wncdensced bee eer eee eneweede Each $5.00 
2” square axle with nuts, 51” from box to box. 
re ry $5.00 


U. S. Army Wagons complete with body....$32.00 
Prices are F. O. B. Jeffersonville, Indiana. 
Other sizes and heights in stock at Macon, Georgia. 


MACHINERY EXCHANGE, Macon, Georgia. 





BORER, JIG SAW, SANDER 


1 Andrews 42” Multiple Borer, 4 heads, %” chucks, 


belt driven, automatic feed............... $200.00 
1 Cast-Iron Jig Saw, top 30” square......... $ 20.00 
1 Disc, hollow arm Sander, belt driven...... $ 40.00 
F.O.B. 


Address “P. 26," care American Lumberman. 





6’ PRESCOTT RIGHT HAND BAND SAW MILL 


Steam feed carriage, log conveyor, 180 H. P. En- 
gine and boiler, complete, including filing equip- 
ment, edger, cut-off saws, shafts, pulleys, belting, 
flanged wheel trucks. Running now but avail- 
able soon. For further details address 

U & I SUPPLY CO., P. O. Box 409, Jackson, Mich. 





Engines and Boilers 


BOILER & DIESELS 

1—350 HP Heine W. T. Boiler; 175 lbs. P. 
1—150 HP Fairbanks Morse Diesel with clutch, 

pulley & outboard bearing. 
1—25 HP Fairbanks Morse Diesel; Ex. Cond. 
When in the market for High Grade Equipment, 
try H. & P. MACHY. CoO., 5819 Enright Ave., St. 
Louis, Mo. 











WANTED 


Two used Morgan open-back 
nailing machines, 


40” & 54” late type panel style 


Tennessee Eastman Corporation 
Kingsport, Tennessee 











CORINTH *co™ 


CORINTH, MISS. 


Sawmills, Edgers 
Smooth End Trimmers 
Mill Supplies 


BEBE EREEe 











HOUSTON BLOW PIPE 
AND SHEET METAL WORKS 
HOUSTON, TEXAS 
35 Years’ Experience 


Engineering Service and Estimates Without 
Obligation— Send Us Your Inquiry 











Change Your Saws to Simonds 


B. F, 3, or 2'% inserted tooth. Cut more lumber at less 


Saw returned 2nd day as 


expense, and no saw trouble 


a new one, at about '> the cost of new SAVE on 2! 


edver saws, also on solid-and trimmer saws 


J. H. MINER SAW MFG. CO., Meridian, Miss. 
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Angelina County Lbr. Co...e 


Angelina Hardwood Co..... f 
Barger Lbr. Co., Inc...... ef 
Bellgrade Lbr. Co...... rr 
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Stone Lumber Co.... 


Tennessee-Eastman Corp. 
. abcdefjmnov 


Thunder Lake Lbr. Co.bdhm 
Tremont Lumber Co..ahijlng 


Twin Harbors Lumber 
Rk. ntxeveanncowees -..adhn 


Urania Lumber Co.......cin 


Virginia Hardwood Lbr. 
7 ee RON Y- fno 


Von Platen Fox Co...abdhm 
Wax Lumber Co.....aghilnp 
Wallin Lumber Co., Inc..... 
Coccccevocccecc sce Rnovr 
Weaver Bros. Lbr. Co..ilnop 
West beberieseenny Lumber Co. 
Trrrrrrrr ...abcdefjmnov 


Wisconsin Land & Lbr. 
CR. ceccvscceeseces tem 


Wood-Mosaic Co., Inc 
(ieeteeeeaes ..abedefgmnov 
Woods Lumber Co......inop 
Yawkey-Alexander Lumber 
Cc ‘ama wnewe ss ....bdmn 
Yawkey-Bissell Lbr. Co..dmn 


Texas Oak Flooring Co..... f 
Tremont Lumber Co......bfg 
Weaver Bros. Lbr. Co.....bf 
Webster Lumber Co., 


a weenie eeeeesecwen es f 
Wells Lumber Co., J. W..ce 
West Virginia Lbr. Co..... ef 
Wisconsin Land & Lbr. 

OM. saeeu edneuseeawess4 bce 
Wood- Mosaic Ce, BRO... ef 


Wrape Stave Co., W. R.. 
— Bissell Lumber 
Co. nee eee oi Wasi ae 
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CABINETS 
Carr, Adams & Collier Co. 


PACKAGE TRIM 
Biles-Coleman Lumber Co. 
Bradley Lumber Co. 
Fordyce-Crossett Sales Co. 
Florida-Louisiana Red 
Cypress Co. 
Frost Lumber Industries, Inc. 
Kinzua Pine Mills Co. 
Long Lake Lumber Co. 
Putnam Lumber Co. 
Southern Lumber Co. 
Southwest Lumber Mills, Inc 
Spokane Pine Products Co. 
Weyerhaeuser Sales Co. 


SASH, DOORS, COLUMNS, 
MILLWORK 

American Plywood Corp. 
Biles-Coleman Lumber Co. 


BATHROOM CABINETS, 
MIRRORS, ACCESSORIES 
American Enameled Products 

Co. 

F, H. Lawson Company, The 
BUILDING BOARD 
Dant & Russell, Inc. 

Tex) 

BUILDING PAPER 
Fleming & Sons, Inc. 
Flintkote Co., The 
Sisalkraft Co. 
CAULKING COMPOUND 
Calbar Paint & Varnish Co. 
Flintkote Co., The 
Macklanburg-Duncan Co. 
CEDAR CLOSET LINING 
Bradley — Co. of Ark. 
Bruce Co., L. 

Frost bon Ral Industries, Inc. 
CEMENT 

Louisville Cement Co. 
Ranetite Mfg. Co 

FENCE AND FENCE POSTS 
American Steel & Wire Co. 

(U. S. Steel Corp. Subsid.) 
Columbia Steel Company 

(U. S. Steel Corp. Subsid.) 
Continental Steel Corp. 
Illinois Wire & Mfg. Co. 
Keystone Steel & Wire Co. 
Michigan Pole & Tie Co. 
Milcor Steel Co. 

Rowe Manufacturing Co. 
Tennessee Coal, I & RR. Co. 

(U. S. Steel Corp. Subsid.) 
U. S. Steel Products Co. 

(U. 8S. Steel Corp. Subsid.) 
Wheeling Corrugating Co. 
FIREPLACE UNITS 
AND FITTINGS 
Heatilator Co. 

Superior Fireplace Co. 
FINISH (Floor-Seal) 
Masury & Son, John W. 
FURNACE and STOVE PIPE, 
ELBOWS, FITTINGS, WALL 
STOCKS, AIR DUCTS 
Milcor Steel Co. 

GARAGE DOORS 

(OVERHEAD) 

Carr, Adams & Collier Co. 
Crawford Door Co. 

Fir Door Institute 

Frantz Manufacturing Co. 
GARAGE DOOR 
HARDWARE 

Coburn Trolley Track Co. 
Frantz Mfg. Co. 

Stanley Works, The 
GATES 

American Steel & Wire Co. 
Continental Steel Corp. 
Rowe Manufacturing Co. 


(Fir- 


AXES AND LOGGING 
TOOLS 


American Logging Tool Co. 

BLOW PIPES 

Houston Blow Pipe & Sheet 
Metal Works 

CUTTER HEADS 

Shimer & Sons, Inc., Sam’! J. 

DIAMOND POINT DRIVER 

Smith, Inc., Landon P. 

DOG, SET WORKS, ETC. 

Kent Machine Co. 

DRY KILNS AND 

ACCESSORIES 

Moore Dry Kiln Co. 

DRY KILN CONTROL 

INSTRUMENTS 

Moore Dry Kiln Co. 


EDGERS 

Corinth Machinery Co. 

Frick Company 

— Hollow Blast Grate 
0. 

Miner, J. H. 

Miner Saw Mfg. Co., J. H. 


ELECTRICAL WIRE 
& CAB 
American Steel & Wire Co. 


Amemcanfiumberman 


Barger Millwork Co. 

Carr, Adams & Collier Ce. 

Curtis Companies Service 
Bureau 

Frost Lumber Industries Inc. 

Pacific Mutual Door Co. 

Ponderosa Pine Woodwork 

Red River Lbr. Co. 


Silbernagel & Sons Co., Geo. 
SHINGLES 

Northern Cedar ........... a 
Western Red Cedar........ b 
ID. win ase 6 8600400008 c 
aera d 
Barger Libr. Co., Inc. ....+ b 
Bay De Noquet Co....cee- a 
Bonifas Lumber Co., Wm..a 
Bradley-Miller & Co........ b 


Connor Lbr. & Land Co....a 
Hammond Cedar Co., Lid. 4 
Kennedy Lbr. Co., J. 


Marathon Paper Mills Co...a 
Mauk Seattle Lumber Co...b 
McNair Shingle Co., 

Robert 
Menominee Indian Mills....a 
Michigan Pole & Tie Co....a 
Morrill & Sturgeon Lbr. 

Es s54saueene een eeee concen 
Oconto Company .........- a 
Pacific National Lumber Co.b 
Polson Lumber & Shingle 

i ee re re 
Red Cedar Shingle Bureau.b 
Rib Lake Lbr. Co 


Stephenson. Co., T....ccceces a 
Thurston-Flavelle Ltd. ....b 
Twin Harbors Lumber Co..b 
Wendling-Nathan Co. . ~ 


Weyerhaeuser Sales Co.. 


BUILDERS' SPECIALTIES, 


GLASS 

American Window Glass Co. 

Libby-Owens-Ford Glass Co. 

Pittsburgh Plate Glass Co. 

GLAZING COMPOUND 

Macklanburg-Duncan Co. 

GLUE (Waterproof) 

Monite Waterproof Glue Co. 

United States Plywood Corp. 

HARDWARE—Builders’ 

American Cabinet Hardware 
Corporation 

Frantz Mfg. Co. 

Stanley Works, The 

HARDWARE CLOTH 


Cyclone Fence Co. (U. S&S. 
Steel Co., Subsidiary). 
HINGES 


American Cabinet Hardware 
Corporation 

Stanley Works, The 

INSULATION 

Barrett Company, The 

Carey Co., Philip, The 

Dant & Russell, Inc. 
Tex) 

Flintkote Co.. The 

Insulite Co., The 

Johns-Manville 

Kimberly-Clark Corporation 

Milcor Steel Co. 

National Gypsum Co. 

United States Gypsum Co. 

Upson Company, The 

Wood Conversion Co. 

KITCHEN BIN SWINGS 

Ritsche Specialty Mfg. Co. 

KITCHEN UNITS 

Curtis Companies Service 
Bureau 

LADDERS 

Babcock Co., W. W. 

Rowe Manufacturing Co. 

LATH (FIREPROOF) 

United States Gypsum Co. 

LOCKS AND LATCHES 

American Cabinet Hardware 
Corporation 

LOG CABIN SIDING 

Frost Lumber Industries, Inc. 

Kinzua Pine Mills Co. 

Red River Lumber Co. 

MASON’S CEMENT 

Louisville Cement Co. 

Ranetite Mfg. Co. 

METAL a DOORS 

Milcor Steel Co. 

METAL CEILINGS 

Milcor Steel Co. 

Wheeling Corrugating Co. 

METAL CORNER BEAD 

Continental Steel Corp. 


(Fir- 


Milcor Steel Co. 

Wheeling Corrugating Co. 
METAL LATH 

Milcor Steel Corp. 

United States Gypsum Co. 
Wheeling Corrugating Co. 


METAL MOULDING & TRIM 
Macklanburg-Duncan Co. 
Milcor Steel Corp. 

Wheeling Corrugating Co. 
NAILS 

American Steel & Wire Co. 
Continental Steel Corp. 
—" Weatherproof Nail 


Keystone Steel & Wire Co. 
Wheeling Corrugating Co. 


PAINT, ENAMEL 

VARNISH 

Boston Varnish Co. 

Calbar Paint & Varnish Co. 

Foy Paint Co., Inc., The 

Lowe Brothers Co., The 

Masury & Son, John W. 

O’Brien Varnish Co. 

Parker & Sons Co., Ira 

Patterson-Sargent Co. 

PAINT MIXER AND 

AGITATOR 

Miller Manufacturing Co. 

Smith, Inc., Landon P. 

PLASTER BOARD 

National Gypsum Co, 

United States Gypsum Co. 

PLASTER LATH 

Johns-Manville 

Milcor Steel Co. 

National Gypsum Co. 

United States Gypsum Co. 

PLASTIC WOOD 

Boyle Co., The A. 8S. 

PLYWOOD AND VENEERS 

Aetna Plywood & Veneer Co. 

American Plywood Corp. 

Douglas Fir Plywood Assn. 

Goodman Lumber Co. 

M and M Wood Working 
Company 

Pacific Mutual Door Co. 

Red River Lbr. Co. 

Roddis Lumber & Veneer Co. 

Twin Harbors Lumber Co. 

United States Plywood Corp. 

Copeland Lumber Co 

PICKET FENCE 

Illinois Wire & Mfg. Co. 

POLES 

Michigan Pole & Tie Co. 

Rib Lake Lumber Co. 

PUTTY 

Parker & Sons Co., Ira 
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White River Lbr. Co.......b 
Winton Lumber Sales Co...b 
Wisconsin Land & Lbr. Co..a 
SHAKE 


Colonial Cedar Company 

McNair Shingle Co., Robert. 

SIDING—RED CEDAR 

Hammond Cedar Co., Ltd. 

Thurston-Flavelle, Ltd. 

TRELLIS, LAWN AND 

GARDEN FURNITURE 

Biles-Coleman Lumber Co. 

Kinzua Pine Mills Co. 

Ponderosa Pine Woodwork 

Rowe Mfg. Co. 

WINDOWS 

Barger Millwork Co. 

Carr, Adams & Collier Co. 

Curtis -acemaien Service 
Burea 

Detroit ‘Steel Products Co. 


ETC. 


RAIN-CARRYING EQUIP- 
MENT 


Milcor Steel Co. 

ROOF COATING—Cement 

Abesto Mfg. Co. 

Barrett Co., The 

Carey Co., Philip, The 

Ruberoid Company, The 

ROOFING, SHING 

SIDING—Asbestos, Asphalt 

Abesto Mfg. Co. 

Barber rag Corporation 

Barrett Co., 

Carey Co., Philip, The 

Flintkote Co., The 

Johns-Manville 

Ruberoid Company, The 

Texas Co., The 

United States Gypsum Co. 

ROOFING, SIDING—STEEL 

Carnegie-Illinois Steel Corp. 
(U. S. Steel Corp. Subsid.) 

Columbia Steel Company 
(U. S. Steel Corp. Subsid.) 

Continental Steel Corp. 

Milcor Steel Co. 

Tennessee Coal, I. & RR. Co. 
(U. S. Steel Corp. Subsid.) 

U. S. Steel Products Co. 
(U. S. Steel Corp. Subsid.) 

Wheeling Corrugating Co. 

ROPE and CORD 

Puritan Cordage Co. 

Samson Cordage Works 

SASH BALANCES 

Caldwell Mfg. Co., The 

SASH CORD 

Puritan Cordage Co. 

Samson Cordage Works 

SASH LIFTS AND LOCKS 

American Cabinet Hardware 
Corporation 

SCREENS 

Continental Screen Co. 

Curtis Companies Service 
Bureau 

National Door Mfrs. Assn. 

Silbernagel & Sons Co., Geo. 

SCREEN CLOTH (WIRE) 

American Steel & Wire Co. 
(Cyclone Fence Div.) 

Reynolds Wire Co. 

Seneca Wire & Mfg. Co. 

Wickwire Bros. 

SCREEN DOOR GRILLES 

Macklanburg-Duncan Co. 

SCREEN TACKER 

Crofoot Co., J. B. 

SHEATHING 

(INSULATING) 

Insulite Co., The 

United States Gypsum Co. 

SILO MATERIAL 

Sisalkraft Co., The 


MACHINERY AND EQUIPMENT 


ENGINES AND BOILERS 
Caterpillar Tractor Co. 
Enterprise Co., The 
Frick Company 


FANS 

Jacksonville Blow Pipe Co. 
FILES—Saw 

Disston & Sons, Inc., Henry 
FLOOR MACHINERY 
Skilsaw, Inc. 

GLASS HOLDER 

Marvel Rack Mfg. Co., Inc. 
GLAZING & PAINTERS’ 
TOOLS 

Smith, Inc., Landon P. 
HARDWARE SHELVING 
Heller & Co., W. C. 

HOG KNIVES 

Disston & Sons, Inc., Henry 
INJECTORS, VALVE, 
STEAM PUMPS, PIPING 
Soule Steam Feed Works 


KNIVES 

Atkins & Co., E. C. 

Coes Co., Loring 

Disston & Sons Inc., Henry 
Simonds Worden White Co. 
Taylor Stiles & Co. 


LOAD BINDERS 
American Logging Tool Co. 
Atkins & Co., E. C. 


LOGGING EQUIPMENT 
American Logging Tool Co. 
Lindsey Wagon Co. 


LUMBER LIFTS 
Moore Dry Kiln Co. 


MOISTURE INDICATORS 
Moisture Register Co. 
Moore Dry Kiln Co. 


MOTOR TRUCKS 

Chevrolet Motor Div. 
Motors Sales Corp. 

Dodge Div. Chrysler Corp. 

Ford Motor Co. 

International Harvester Co. 

Mack Trucks, Inc. 

MOULDING CUTTERS 

Shimer & Sons, Ine., Sam’! J. 

Taylor, Stiles & Co. 

NAIL BINS 

Heller & Co., W. C. 

PORTABLE SAWMILLS 

Corinth Machinery Co. 

Enterprise Co., The 

Frick Company 

Kent Macine Co. 


General 


ROLL-OFF LUMBER BED 
R-B Company, The 


SANDERS 
Skilsaw, Inc. 


SAW BITS 
Atkins & Co., E. C. 


SAWMILL MACHINERY 
Corinth Machinery Co. 
Enterprise Co., The 

Frick Company 

Gordon Hollow Blast Grate 


0. 

Kent Machine Co. 
Miner, J. 

Miner Saw Mfg. Co., J. H. 


SAWS, SAW = 
Atkins & Co., E. C. 

Disston & Sons, Inec., Henry 
Huther Bros. 

Miner, J. H. 

Miner Saw Mfg. Co., J. H. 
Skilsaw, Inc. 

SCREEN WIRE RACK 
Marvel Rack Mfg. Co., Inc. 
STEAM FEEDS 

Soule Steam Feed Works 
TARPAULINS 

Fulton Bag & Cotton Mills, 
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WINDOW. DOOR FRAMES 

Biles-Coleman Lumber Co, 

Bradley-Miller & Co. 

Carr, Adams & Collier Co. 

Curtis Companies Service 
Bureau 

Frost Lumber Industries Inc, 

Kinzua Pine Mills Co. 

Long Lake Lumber Co. 

Malta Mfg. Co. 

Pacific Mutual Door Co. 

Ponderosa Pine Woodwork 

Silbernagel & Sons Co., Geo. 

Spokane Pine Products Co. 


WOOD FLOOR BLOCKS, 
FLOOR PLANKS 


Bradley Lumber Sales Co. 
Bruce Co., E. L. 

Robbins Flooring Co. 
Wisconsin Land & Lbr. Co. 


SINKS—CABINET 
Tracy Mfg. Co. 
SOUND-DEADENING 
MATERIAL 

Carey Co., Philip, The 
Dant & Russell, Inc. 


Tex) 
Flintkote Co., The 
Insulite Co., The 
Johns-Manville 
Kimberly-Clark Corporation 
National Gypsum Co. 
United States Gypsum Co. 
Upson Company, The 
Wood Conversion Co. 
STEEL SHEETS, Plain or 

Corrugated 
Carnegie-Illinois Steel Corp. 

U. S. Steel Corp. — 
Columba Steel Compan 

( S. Steel Corp. Subsid.) 
Continental Steel Corp. 
Milcor Steel Co. 
Tennessee Coal, I. & RR. Co. 

S. Steel ‘Corp. Subsid.) 
U. S. Products Co. 

(U. S. Steel Corp. Subsid.) 
Wheeling Corrugating Co. 
STORE EQUIPMENT 
Heller & Co., W. C. 
TERMITE SHIELDS 
Timber Engineering Co., Inc. 
TURPENTINE 
American Turpentine 

Farmers Association 
WALL BOARD 
Douglas Fir Plywood Assn. 
Johns-Manville 
M and M Wood Working 

Company 
Pacific Mutual Door Co. 
United States Gypsum Co. 
United States Plywood Corp. 
Upson Company, The 
Wood Conversion Co. 
WALL BOARD TRIM 
Macklanburg-Duncan Co. 
WALL PAPER 
Lennon Wall Paper Co. 
WATERPROOF COATING 
Flintkote Co., The 
Ranetite Manufacturing Co. 
WEATHER 8TR 
bee tg < nell Co. 
WIRE (BRONZE) FOR 
SCREEN CLOTH 
American Brass Co. 

WOOD FINISH 

Masury & Son, John W. 
O’Brien Varnish Company 
WOOD GUTTERS 
Weyerhaeuser Sales Co. 
ZINC CORNER STRIPS FOR 
ASBESTOS SIDING 

Double Grip Brass Clip Co. 


(Fir- 


TRACTORS 

Caterpillar Tractor Co. 
Frick Company 
International Harvester Co. 


TRAILERS (TRUCK) 
Fruehauf Trailer Company 


TRIMMERS 

Frick Company 

Gordon Hollow Blast Grate 
Company 


VENEER DRYING 
MACHINERY 
Moore Dry Kiln Co. 


WAGONS—Log 
Lindsey Wagon Co. 


WEDGES (Steel) for Axes, 
Hammers, etc. 
Smith Inc., Landon P. 


WELDING WIRE, WIRE 
ROPE, FITTINGS AND 
SLINGS 

American Steel & Wire Co. 
Columbia Steel Co. 
Continental Steel Corp. 


WOOD SCRAPERS 
Smith, Ine., Landon P. 











ACCOUNTANTS 
Nelson & Co., Gilbert 


APPRAISERS AND TIMBER 
ESTIMATORS 

Lemieux Bros., Inc. 

Sewall, James W. 

Spain & Co., H. M. 


BOOKS (Lumber and Log) 

Buck & Co., Frank R. 

Scribner’s Lumber and Log 
Book 


CHECK PREVENTATIVES 
Bruce Co., E. L. 
Moore Dry Kiln Co. 


COLLECTION SERVICE 
Lumbermen’s Credit 
Assn., Inc. 
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MISCELLANEOUS SUPPLIES AND SERVICES 


EDUCATIONAL 
Chicago Technical College 


FINANCIAL 

Builders Commercial Agency 

Douglas-Guardian Warehouse 
Corp. 

Lumbermen’s Credit Associa- 
tion, Inc. 


FOREIGN BROKERS 
Richard Shipping Corp. 


HOTELS 

Benson 

Dewitt Operated 
Kenmore 
Lafayette 
Lincoln 

McAlIpin 
Metropole 
Stevens 

Wm. Len. 


INSURANCE 


PUBLICATIONS TERMITE 
Associated Lbr. Mutuals House & Garden EXTERMINATORS 
* NV 
a . PRESERVATIVES—WO0OD Bruce Co. E. L. 


Indiana Lumbermens 
Mutual Insurance Co. ing Co 
Fire 


Lumber Mutual 
Insurance Co. 


Lumbermen’s Mutual 


ualty Co. 
Northwestern 
Association 


Pennsylvania Lumbermens 
Mutual Fire Insurance Co. 


LUMBER RULES 


Buck & Co., Frank R. 
LUMBER SEASONING 


Mutual 


American Lumber & Treat TIMBER ESTIMATES 

Bruce Co., E. L. Drolet, Geo. 

Chapman & Co., A. D. 

Cre-O-Tox Chemical Products 
Company 

—s de Nemours Co., Inc. 
x. 5. 


Cas- TIMBER LANDS 


. Knapp, Fred C. 
Fire 
TREATED PRODUCTS— 


Railroad Ties, Poles, Piling, 
Timber Products, Lumber, 
Fence Posts 

American Lumber & Treat- 


Monsanto Chemical Co. 
Parker & Sons Co., Ira 
Protection Products Mfg. Co. 


SAP STAIN PREVENTA- 
TIVES 


DuPont de Nemours & Co. ing Co. 


Inc. 


(Ammonia Dept.) 


OFFICE SUPPLIES 
Buck & Co., Frank R. 


Chapman & Co., A. D. 

DuPont de Nemours Co., 
Inc., . 

Monsanto Chemical Co. 


Crosby Lbr. & Mfg. Co. 
Fordyce-Crossett Sales Co. 
Frost Lumber Industries, Inc. 
Pope & Talbot, Inc. 


See preceding pages for additional listings 
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A. D. CHAPMAN & COMPANY, INC. 
CHICAGO, ILL. @ PORTLAND, OREGON @ NEW ORLEANS, LA. 





Give you the faster, more accu- 


rate cutting, the extra 
dependability, 


to the owner. 


lw" 


rate to 32 


The most complete sales engineering organization in the 
world handling portable and stationary saw mills as well 
as power farming ma- 


chinery, is 


service; let us put you 
in touch with the near- 
. est Frick man. Write 


Frick Co., 
boro, Penna. 





and _ the 
handling that mean bigger profits 
Features include 
patented belt feed, setworks accu- 
, double-acting when 
desired, adjustable cut steel rack 
bars 12 to 20 roller bearings; steam, gas or diesel drive. 
Quality trimmers, edgers, wedge saws, auxiliaries, and a 
full line of power farming machinery are backed by the 





years of 
easier 


at your 


Waynes- 











WHEN THE FEED 
Is FAST AND HEAVY 


@ Equip your machines with sSwwW 
knives. Uniformly ee 
soft or hard spots. The —— 
toughest, shock-resistant & ige 
you'll find anywhere. Next time, 
specify SWW. 

Simonds Worden White Co., Dayton, Ohio 


HIGH SPEED 
KNIVES 


SWW. 











KNIGHT 


Single, Double and Triple Saw 
EDGERS ¢ Saw Mills, Dogs, Set Works 


Manufactured by 


THE KENT MACHINE COMPANY 











117 Portage St. Cuyahoga Falls. Ohio 
ARE REQUESTED TO SEND FOR 
OUR DESCRIPTIVE BOOKLET 


YARD MEN WHICH TELLS ABOUT THE 


Books That Will Save You Money 


Send a Postal Giving Name and Address to 
American Lumberman, 431 So. Dearborn St, Chicago 
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Get more village and farm house volume! 


Urge builders and prospects to use National Homes 


Foundation’s plans adapted to 




























@ At left 

House No. 
bedrooms an 
convenient an 


2-story house 
tains a separa 
# Directly 
compact, 1 
bath and wo 














d 
i tional Homes Foun 

Ray it contains 4 rooms. 
d bath. Built 
d attractive. 


@ At lett eee Bg a handy utili 
te dining room an 


below is Southern Farm House 


tion of air, espe 


. . living 
of Douglas Fir 


is Southern Village io 


ty room off the kite 
d 3 bedrooms. 


construction ! 


ation’s Northern Village 


room, kitchen, 2 


Plywood, it's snug; 


No. V2S. It's a 


hen. It con- 


No. F1S. It is 


kitchen, 2 bedrooms, 


cially important in warm © 


‘story house with living a for plentiful circula- 


rk room. Rooms are plann limates. 














Don’t just stock a few panels of 
Plypanel and Plywall. Stock all the 
grades and thicknesses needed in 
the Dri-Bilt with Douglas Fir Ply- 
wood house. You aren’t taking a 
big risk because Douglas Fir Ply- 
wood is a stable product. It isn’t 
made obsolete by new finishes, 
colors or textures. When you have 
all 5 grades of Douglas Fir Ply- 
wood in representative sizes and 
thicknesses, your inventory is com- 
plete ...is streamlined ... yet ready 
for every demand, today, tomorrow 
and a year from now! 


Home construction is your biggest 
and most profitable market, but 
don’t overlook the hundreds of 


other uses for this ‘modern miracle 
in wood.” Every person who enters 
your yard is a potential plywood 
customer. And every plywood sale 
can be made with confidence. 
Douglas Fir Plywood is manu- 
factured in strict accordance with 
U. S. Commercial Standard CS45- 
40 and “grade trade-marked” to 
make ordering and identification 
easy and positive. 


Use the National Homes Founda- 
tion’s house plans to push Dri-Bilt 
with Plywood construction. This 
speedier, superior way of building 
is accepted by F.H.A. and approved 
in the Uniform Building Code. 
Send coupon at right now! 


@ You can OF 


der working 
these National Home 


drawings of 
s Foundation 








F4N (2stories, 3b.r.) 
| Liseuss Village House 


V2S (2storles, 3 b.F. 


the 
or) ses for builders or prospects {ors 
National Plan Service, eee N OE | 
1 CHECK FREE PLANS YOU se i 
_ mail this coupon today” | 
ee 
Douglas Fir Plyv ose 
Tacoma, Building, Tacoma, i 
Please send me the free Riant or lit 
Lhave marked with an ail Village House 
| Northern Village House Cl Vv4S (2stories, 3.r-) 
oO VIN (1 story, 2b-F.) hern Farm House 
| Northern Village House on (i story, 2b-r.) 
| oO v3N (2stories, 2b.r.) uthern Farm House 
Northern Farm House sos (i story, 3b.r- 
| Oo F3N (2stories, 3 D.r.) Dri-Blit Manual 
| Northern Farm House (Traditional) 


Pp Dri-Bilt Method 
PShop Assembly) 





The Douglas Fir Plywood Association has prepared a wide variety of plywood advertisements 
for dealer use. These are available in mat form without cost. Send now for free folder showing 
these advertisements and other dealer sales helps—then order the mats you want and start them 
working for you right away. Douglas Fir Plywood Association, Tacoma, Washington. 

















GENUINE SPECIFY DOUGLAS FIR PLYWOOD lies 
PLY WAS BY THESE "GRADE TRADE-MARKS” /,,.7-.9\ 
Douglas Fir Plywood a 

WaLeeRnS PLNPANEL DEPA, EXT.-D.F.P.A. ees 
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“Cap” one brick with Brixment mortar (left), and one 
brick with mortar made with 50-50 cement and lime. After mortars 
have hardened, place both brick in a pan of shallow water. (Photo 1.) 


Keep about an inch of water in the pan. Even if 
soluble salts are present in the brick or sand, you will soon be 
convinced that Brixment mortar helps prevent efflorescence. | Photo 2.) 


BRIXMENT Helps 
Prevent EFFLORESCENCE! 


EFFLORESCENCE is an outcropping of minute 


them from coming to the surface. . . . Bricklayers 








white crystals on brickwork. When these crystals 
occur on colored mortar joints, the condition is 
sometimes mistaken for fading. 


Efflorescence is caused by the presence of soluble 
salts in masonry materials. When reached by water, 
these salts dissolve, and are drawn by evapora- 
tion to the surface of the wall. 


Brixment itself does not cause efflorescence because 
it is practically free from soluble salts. Even when 
such salts are present in the sand or brick, the 


W aterproofing in Brixment mortar usually prevents 


who have used Brixment mortar for years say 


they have far less efflorescence with Brixment 
mortar than with any other kind. 
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For Mortar and Stucco 


Louisville Cement Company, Incorporated, Louisville, Kentucky. Cement Manufacturers for Over a Century. 

















